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the VEWBEAVER 


WRENCHLESS 
POWER GRIP CHUCK 


ADJUSTS WITH FINGERTIPS—POWER GRIPS THE WORK 
LIKE A PIPE WRENCH—FORWARD OR REVERSE 


Easily Adapted to 
Old Pipe Machines 


Modernizes old power equipment 
in a few minutes. No fitting! 
No filing! 


PATENTED POWER GRIP ROCKER 
JAWS GIVE SOLID GRIP 

Easily and quickly adjusted to work with turn 
of hand wheel. No need for hammering or 
socking. Machine power makes Power Grip 
Rocker Jaws hold pipe or rod with pipe wrench 
principle 


SPEEDY OPERATION 

Does more work faster and easier. Insert work, 
position Power Grip Rocker Jaws with hand 
wheel, turn on machine. That's all 


FORWARD OR REVERSE 

Designed to work efficiently and safely in for- 
ward or reverse. No slipping! No locking! 
Power Grip Rocker Jaws hold work securely 
in either direction 


FEW PARTS INVOLVED 


Beaver Power Grip Rocker Jaws are easily in- 
serted without dismantling chuck. Replace- 
able jaw inserts are easily and quickly 
installed. 


RANGE 

The Beaver Power Grip Wrenchless Chuck 
handles | /8-inch to 2-inch pipe. Grips 1 /4-inch 
to 2-inch rods. Holds safely and securely. 
Can't slip or lock. 


WHERE TO 3UY 


Sold by selected Beaver Pipe Tool distributors. 
Write for further distributor sales data. 


BEZVER 


PIPE™TOOLS 


216-300 Dana Ave. * Warren, Ohio, U.S.A. 


“"S3 Years of Highest Quality” 





1955 
No. | 


January 


Vol. 45 


Print Order This Issue 14,400 


& McGRAW- Wins PUBLICATION 


Industrial Distribution 


Member of Associated Business Pubiscations 
ond Audit Bureou of Circvionons 








COURTESY 





It’s the 
Opens d 

sak 

you hov 

A hether I 
dividual 
dealing \ 
his own orga 


FIVE STEPS 





firm has de 
method of set 
iles_ potential 
a step-by step 
f ther plan, 


KS 


ONE-DAY-A-WEEK 


~ 


SIN inside 





That's the tim 
men devote to outside 
selling for a Providencc 
How about the other 
four days? You'll read all 
about this novel plan and 
its many 
both 
ment on page > ; 


firm 


advantages ti 


men and manage 


fl DID HAPPEN HERI 





in 
argc 


tive ’ 


A( West \ reinia 
lealing w 
u 


COOPERATION 





tial factor im 
A Buf 
that a 
ing agrTcc 
the sales 
departments 
ssful busi 

P age » 


—- 


ndust 


' 
the coal muning 


scales, distributor manag 


age artick ginning on 
ndustrial 


ith these technol 


id technigq 


$15,000,000 IN SALES 


com 


That's the amount this 
Philadelphia salesman ha 
chalked up in his 
of selling industrial sup 
You'll find he has 
some good advice to offer 
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teem 


Bi-weekly meetings for the 
a Michigan 
supply company are held 
on two levels. Page 105 
gives the details and cites 
the benefits that are dé 
rived from these 
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SPECIALS 
SHIPPED 
IN 4 WEEKS 
or sooner 


INQUIRIES 
ANSWERED 
BY WIRE 
SAME DAY 


TO ALL AUTHORIZED 
HOLO-KROME DISTRIBUTORS CATALOG 


ITEMS 
SHIPPED 


IN 1954 WE MADE THIS PLEDGE TO YOU: TO SHIP ALL CATALOG SAME 
ITENS-©V OF STOCK THE SAME VP RECEIVED YOUR ORDER, DAY 
O SHIP YOUR ORDER FOR SPECIALS WITHIN 4 WEEKS OR SOONER 
_MOSTLY SOONER! IN THE BEGINNING, MANY FELT THIS PROMISE 
COULDN': 'T BE KEPT—AND We’'LL QUICKLY ADMIT THAT WE HAD TO 

TURN LANDSPRINGS TO KEEP THIS P >LEDGE EARLY IN 1954. BUT 

WE ALL KNOW THAT HOLO-KROME HAS KEPT ITS PLEDGE! WHAT 

WAS AN INNOVATION IN 54 1S NOW ROUTINE. HOLO-KROME'S SAME- 

DAY SERVICE—ONE SHIPMENT, ONE INVOICE, THE SAME DAY WE 

GET THE ORDER—'S NO ANDAR PRACTICE. OUR MORE RECENT 

PLED ANSWER YOUR INQUIRIES VIA W STERN UNION THE 

gKME DAY THEY ARE RECEIVED is NOW STANDARD PRACTICE, TOO. 

THIS SAME-DAY SERVICE SAVES EVERYONE PLENTY OF TIME AND 
MONEY—AND THAT'S THE WAY WE LIKE iT. AND we GU 

TO KEEP \T THAT WAY THROUGHOUT 1955! 

ARE OTHER INNOVATIONS uP OUR SLEEVE WHICH WILL SAV 

MORE TIME AND MONEY IN 155, WE'LL BE TELLING YOU ABOUT T 

SOON. MEANWHILE, OUR VERY BEST WISHES TO YOU FOR A PEACE- 


FUL AND PROSPEROUS NEW YEAR. 


BILL STAUBLE—for everyone at 
HOLO- KROME SCREW CORPORATION 
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Sawmills Need 
Wide Range of 
Class H Chain 


To meet the requirements in saw- 
mills for sorting, transfer and drag 
onveyors—as well as for power 
transmission applications—Link- 
Bele offers a full line of Class H 
pintle chain 
Malleable construction is stand 
, though stronger, longer-wear 
ing Promal is recommended for 
nusually severe duty. In addition 
there is available a complete se 
lection of attachments for adapt 
ing the chain to varied services. 
It's the same story in every field 
Link-Belt’s complete chain line 
ffers the answer for every need 
Below are three typical Class H 
installations. 


ae) 


oe | 


Link-Bele H-78 pintle chain used 


for a sorting table conveyor. 


H-74 chain carries lumber to 
eight-saw random length trimmer 


Sorting table employs six 300-fr 
strands of H-130 roof-top pintle 





LINK-BELT COMPANY 


Plants on 

Indianapolis - Philadelphia 
Chicago + Atlanta « Colmar, 
Pa. « Houston - Minneapo- 
lis « San Francisco - Los 
Angeles + Seattle 18,708 


Offices in Principal Cities 








New Link-Belt Ball Bearing Trolleys 


Series 500 bali 


Will Improve Many Existing Conveyors 


Because hundreds of trolleys are used on a single overhead conveyor, it is economically 
important to use trolleys which offer the longest possible life. That's why the new Link-Belt 


bearing trolleys, combining free-rolling action with extra high strength, 


are top choice for replacing worn trolleys on existing conveyor systems and are specified 
more and more for new conveyor installations 
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The superiority of Series 500 
Trolleys results from the innate 
advantages of 
Link-Belt Ball 
Bearings them 
selves. Simple 
rugged 
these 


* Sales 
Meeting 
in Priat 


yet in 

design, 
trolleys maintain rolling contact 
with the track in all 
Reduced bracket deflection keeps 
proper roller In 
tion, they are 
with most other 
“drop 


i-beam and cen 
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between top of 
ter line of chain) 

On both bolted and 
types, effective frictionless laby 
rinth seals are But 
where (1) dirt constantly spills 
onto the trolley or (2) excessive 
moisture is a factor, other types 
of interchangeable seals 
available. Link-Belt will gladly 
offer recommendations for 
higher temperatures and other 
abnormal conditions 
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where casc 
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sembly of 
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bracket is 
desired. 
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1. Steel tubing wheels are car- 
burized and heat treated to give 
maximum life for the rolling sur- 
face. Tough core structure better 
sustains loading characteristics of 
trolley service 


Precision steel balls 


+ 


3. Cage accurately spaces balls, 


assuring smoother rolling 


concentrically 
raceways 


1. Hardened and 
ground inner and outer 
minimize rolling friction 


5. Large lubricant storage space 
6. Stamped steel end closure 


Fine series thread provides 
added mechanical advantage in 
tightening. Will remain tight be- 
cause of low thread angle 


8. Bolt or rivet is press-fitted in 
bracket to maintain a rigid as- 
sembly 


9. Pressure type grease fitting 


10. Labyrinth 
and frictionless 


11. Forged steel bracket provides 
maximum strength 


seals ate effective 


Recom 
mended 
where 
permanent 
assembly 
of wheel 
and bracket 
is desired 
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The Cover 


A happy and prosperous New Year. That's 
; the traditional but nonetheless sincere 

selected : coupling of greetings we extend to all of 

4 you. And if you follow our cover sugge> 

tion—by making the resolation and acting 


for upon it—1955 will surely be both a happy 


and a prosperous one for you. 


service 





GAGE SELECTOR 





Editor Walier F. Crowder 
Managing Editor : W. Barnett 


The keynote of Industrial Senter Aasaciate Eater i 
Distribution is Service, and ertis 
Threadwell’s progressive Associate Editor » A. C. McGill 
distributor sales policy hos Associate Editor Robert Slater 
long recognized and (Chicago) 

promoted this important feature. Assistant Editor ge L. Bottari 


Assistant Editor ‘a Ness Philip 





Latest aids ore the new 
THREAD GAGE SELECTOR and Assistant Editor Leugel Foss 
NET PRICE SELECTORS McGraw-Hill Domestic News Bureaus: 


Atla i. Llevelar i) t. Houston, San 


rar ~ Washingt 1). f 


for taps, dies, tap and die kits, 








counterbores and keywoy 
MeGraw-Hill World News Bureaus n 





broaches. Each is designed to 


simplify the selection of 

Threadwell products — and Publisher 
Vu. M 

emphasize the service of 


Threadwell distributors, by 





meons of prominent imprint 

space on the cover. District Managers: b. \. Grantvedt, Chi- 
eago: bk. J. MeOsk Cleveland; John 
P. Ora, New York a Philadelphia; 
COMPLETE LINE OF HIGHEST PRECISION GAGES W. A. West, New York and Boston— 
—--- John W. Otterson, San Francisco; H. L. 
Keeler, Los Angeles; J. Cash, Dallas; 
Business Manager, ©. H. Holdsworth; 














Advertixing Production, T. W. Lowe 
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KEYWAY BROACHES & SETS 


” o Db » ; lu hing Cx 
i Ja s H. Metres “t 4m F ounder 
lication Office, 99-129 North Broadway, Albany |, WN. Y. 
Executive. Editorial and Advertising Offices: MceGraw- 
Hill Building, 390 West 420d St.. New York 36, WN. Y 
Donald C. Metiraw, Pre -t Willard Chevalier, Ex 
ecutive Presider Josey Gerardi, 
Secretary 
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Midgets or Giants? 


You Can Sell Both in PROTO’s 
E-X-P-A-N-D-E-D Line of Torquers 
: @ 


PROTO Y TOOLS 


PROTO 
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DODGE-TIMKEN 
HEAVY DUTY 
ALL-STEEL CAPACITY! 


PILLOW BLOCKS y 
LESS SPACE! 


/ LESS WEIGHT! 





Mean More Business: 








A JOINT ENGINEERING 
DEVELOPMENT BY DODGE AND 
THE TIMRENM BOLLER BEARING COMPANY 


® All-Steel construction 
® A new Timken bearing design 


® High radial and thrust iti 
9 adial and oe Capes thes With these new bearings you are prepared 
® Compact— minimum dimensions to meet the requirements of industry's 
+e. < : ‘ : toughest jobs. Engineers have specified 
® Minimum weight with maximum strength “Dodge-Timken All-Steel” for some of 
America’s largest projects. Strength and 


° Fully self-aligning with spherical outer race load-carrying capacity, packed in less 
weight and less space, win new customers 


® Both expansion and non-expansion types for these heavy-duty pillow blocks. 
DODGE MANUFACTURING CORPORATION 


® Adapter mounting, proven through the years 500 Union Street, Mishawaka, indiana 


® Double piston ring seals 
THE TRANSMISSIONEER is feetured in 
“ Sealed both on and off the shaft every Dodge advertisement. Prospects 
are urged to cal! the Transmissioneer 
for information about the products ad 


® Fully assembled, permanently adjusted, lubricated ee 


and sealed at the factory ments in power transmission machinery 


<» of Mishawaka, Ind. 
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Mailbag brings report of “7 Ways” mailing: 
November editorial on “Prima Donnas” scores 


” 
You Said It with readers; salesmen send bouquets; readers 
praise “Orders” and “Careers” reprints; ID editors 


also have their say about distributor problems in °55. 


81. It took nerve to write this edito- tors. To support our argument fer 
selling through industrial distributors, 


Enthusiastic Response 


PirrspurGcH, Pa. too tru 


rial. It sure is a good one and only 
we are sending him a copy of you 
W.L. Want “Careers in Industrial Distribution.” 
Sam H. Srocsp11.1 

Office Manager 


Mafteo & Son 


President 
Farquhar Machinery Company 


@ We have a hunch it took a lot 
less nerve on our part to write that 
editorial than it would require of 


the boss-man to say the same thing “Orders” Make The Grade 


to his star salesman. 
Provipence, R. | 


CHICAGO, In I have been reading you irtick 
] ) An Orc 


; 


One man even 
All the letters ha een Very 
t xd mat ft t Your November issue has an edito- What Happens 
nade the nt that th I have been looking for! reat deal of interé 
With your permission I'll 


r editorial entitled “Do You Have 
ma Donna?” 


reprint t happens I am t 
" iss this 


my omy 


Cart B. Dierricnu : : 
yu <tor » } *T eT “es J : ; " , ar 
Director, Membe 5¢ vice Geoace fi. Acer 
Motor & Equipm nt Wholesale: : ° Man 
\ n cl aI ( mPa 


Mirwauker, \V\ 


Recommended Reading * | 
c \ much appre ited 
Derrorr, Micn What Happens To An On 
1 picas¢ send the writer 12 While the mpan 

| copies of “7 Ways To Sell maller than 

lay” and “Careers in Ind ' h in it that 
istribution.”’ ling 

rticles were 


tructive, and we feel that e 


yu Asst " Manage 
f each The Louis Allis ¢ 


hould have a copy of « 
Leonarp F. Josern 


n the sales end ot 


Manager, Industrial Division © “What Happens To An Order 

Te Revi Comnam was published in three parts: Part | 

' Ang., p. 88; Part II, Sept., p. 100 

Part I, Oct., p. 100. Tf you also 

would like copies let us hear from 
vou 


New Twist 


PHOENIX, ARIZ 
k 1) One OF ' tor 
We had obtained from vo In Agreement 
f (Careet mn Ime 
nd h 


Prima Donnas 
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Valves and Fittings 


The Lunkenheimer PVC Valve 
resistant to industrial chemicals! 


You can cut your corrosive fluid handling costs with the first ail-plastic 
valve designed and engineered by a valve manufacturer! 


The new LUNCOR Valve, by Lunkenheimer, is made of rigid, unplasti- 
cized PVC. Every part is completely molded — body, bonnet, stem, and 
handwheel. The molding process not only gives it amazing strength, but 
protects its resistance to corrosion. You get time-tested Lunkenheimer 
quality — at surprising savings. If you have been using stainless steel 
or alloy valves for corrosive service, it will pay you to investigate the 
new LUNCOR Valve and Fittings . . . now. 


Basic material used for the LUNCOR Valve is polyvinyl chloride 
(PVC), which resists most industrial chemicals. It is recommended for 
service at pressures up to 125 psi and temperatures up to 140°F. 


A complete line of LUNCOR PVC Fittings is also available from 
Lunkenheimer — 45° and 90° elbows, tees, flanges, unions, reducing 
bushings, caps, couplings, and plugs. 

For full details, call your local Lunkenheimer Distributor, or write 

The Lunkenheimer Company, Box 360, Cincinnati 14, Ohio. 


¥ 


NAME IN VALVES 
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This is the kind of testimonial we get 
every day on our Supreme Brand 
Chucks. Users report getting more 
production, more accurate work, more 
all-around satisfactory performance 
from Supreme. One fellow down in 
Texas even writes that he removes all 
chucks except Supreme that come on 
new tools he buys and replaces them 
with Supreme. He says—''We do 


THERE'S A REASON FOR 
SUPREME SUPERIORITY 


a 


BRAND 


some tough jobs and only from 
Supreme Chucks do we get really top 
service.” 

This kind of enthusiasm warrants 
your attention. Ask your distributor to 
let you try a Supreme Brand Chuck 
on one of your own machines. You'll 
find out in a hurry why more and 
more tool experts are saying — 
“Supreme is the best chuck made.” 


Toolmakers 


switching, too 


Supreme Chucks ore used by 
21 out of 24 leading power 
drill manufacturers on all or a 
portion of their output. 


2222 S. Calumet Ave., Chicago 16, Illinois 


INDUSTRIAL DISTRIBUTION « 


JANUARY, 1955 
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Starts on page 





copies to take care of the requests we 


have received from our various man 


agers 


L.. C. Srropeck 
Vice President 

Mechanical Sales Division 

The Dayton Rubber ( 
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ny il} 


Stamp of Approval 
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Efficiency in Cutting-ofb is Important 


Practically all machining operations start with pieces cut- 
off from bars or billets. Hence, inefficiency, or lack of capa- 
city, in the cut-off department can hold up or stagnate the 
entire plant. 





Efficiency of cutting-off operation 
is measured by 


Are all-ball-bearing and provide a 
quick return; therefore they run 
FASTER than others on the same FEEO PRESSURE 
work LABOR TIME 


Can apply as much as 1200 pounds BLADE cOsT 
feed pressure—two to ten times as 

ne Nien other hack saws and band itt aid 
Saws 

Are fully automatic, requiring no 
more operator attention than an auto- 
matic screw machine; and set-up for 
any bar size and cut-off length is 
extremely simple 

Use a non-breakable high speed 
hack saw blade—the type of saw 
blade that produces the greatest 
number of square inches of metal cut 
per dollar of blade cost—two to ten 
times (or more) as much as any 
band saw 

Because of their exceptional sturdiness, ball bearing 
reciprocating frame, ability to tension the blade 
“truly taut”, their accuracy is dependable 


MACHINE SPEED 








If you ore not using modern, improved MARVEL NO. 6A and 9A production 
hock sows, call the locol MARVEL Field Engineer and get his production 
ond cost estimates on your work—to compare with your experience records. 


THE MARVEL 

NO. 6A AND 9A 
HEAVY DUTY HACK 
SAWING MACHINES 





Formula for Accuracy in Metal 


Sawing haiseth 


ACCURACY = | Straightness 
Squereness 





mics og Riqidity The composite MARVEL High-Speed-Edge 


Blade Tavtness Hack Saw Blade—cuts any machinable mate- 
rial efficiently. There is no time lost chang- 
ing blades for different types of steel; no 
time lost replacing shattered blades, because 
MARVEL High-Speed-Edge Hack Saw 
Blades are positively unbreakable. These su- 
perior blades have the finest high speed steel 
cutting edge welded to a strong alloy steel 
body. They will stand-up under the highest 
speeds and heaviest feeds attainable on any 
make hack saw. Can be safely tensioned 
tauter than any other blade—cut-off not only 
straight but also square and with less stock 
loss. 





Squareness 


Write for catalog C-55—showeng 
ond describing eleven different 
series of Meta!l-Cutting Sowing 
Machines and MARVEL -High-Speed 
Edge Hock Sow Bloces and Hole 
Sows 


ARMSTRONG-BLUM MFG. CO. 5700 Wes: Bloomingdale Avenue « Chicago 39, U.S.A. 
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HUNDREDS of hours of hard work must go into 
compiling the pages of a new catalog. And not 
CATALOG COMPILING 
merely work, but reliable business judgment, keen 
sales sense, and a sure knowledge of the listing 


e x OD eC TS methods that buyers prefer. 


Successful compiling calls, also, for close atten- 


A JOB FOR 


tion to a thousand and one little points—details 
that seem trifles—details that add up, all the 
same, to better distributing power in the modern 
industrial supply catalog. 

Expert compiling is part of our catalog service 


not only because it saves the time of capable 


people in the distributor’s organization, but it 


helps to produce catalogs tuned to the prefer- 
ences of buyers’ offices. 

It will be a pleasure to talk over your catalog 
needs and problems. No obligation to you. Just 


drop us a line. 


Our catalog-building story 

is told interestingly in a handsome new picture booklet 

just off the press, 

DONNELLEY BUILDS A QUALITY CATALOG. 
If you did not receive a copy, 

please let us know. One will be sent 


you with our compliments. 


Catalog Compiling Department 
R.R. DONNELLEY & SONS COMPANY 


350 East 22nd Street, Chicago 16, CAlumet 5-2121 
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Torque-Limiter slip-type friction device Full-Complement Clutch ... stops Hy-Vo Drive . . . from 50 to 
for evtomatic overload protection reverse shaft rotation; rollback 5000 hp.—rotative speeds up 
of conveyor feed mechanism to 3600 rpm 


OAoeg Go 


Stock Roller Chains from %" pitch to 2” pitch; Taperlock Bushings . . . available in Morfiex Radial Coupling . . . capac- 
corresponding Stock Sprockets in Type B Sprockets with bore diam- ities from .06 to 13.80 hp. per 
Types A, 8, and C © = eters 2" to 3” in increments of 1/16” 100 rpm. 





How Morse can help you with 


your power transmission sales! 


Complete information on Morse power transmission products 
ested in a complete and dependable li yf transmission products is readily available. Attractive and detailed catalogs quickly show 
We can offer you both a size and a type of product which will suit your customers the quality, price, design and maintenance of Morse 
your every need products. These catalogs will explain the many ways it pays them 
to do business with you as the local distributor for industry's number 


As a power transmission specialist, you are undoubtedly inter 


Morse power transmission products are a quality line; each one 
skillfully machined to American standards, brought to a smooth, one 
clean finish, and built to special Morse high-quality specifications quality 
products Morse Chain 


Company 


> producer and seller of 


power transmission 


Association with the Morse Chain Company makes you an integral 
part of the Morse team. Any power transmission problems you may 
come up aga:net will be personally worked out with you by Morse Join the successful power 
until a satisfactory solution has been reached and the sale made transmission specialists and 
distributors working with the 
Morse Chain Company. Writ 
us today for complete informa 


Morse aids you, ; ) a distributor, in still another way. Heavy 
advertising schedules carry the powerful Morse story to purchasing 
agents, plant engineers, buyers on all levels of operating manage- MECHAMICAL 
ment throughout industry. These informative ads help reinforce the tion. Morse CHAIN COMPANY, POWER TRANSMISSION 
excellent Morse reputation for long service life, less maintenance 7601 Central Avenue, Detroit pacoucts 


te 10, Michigan. 


“downtime” and low operating cost 





FOR 24 REASONS, MASTERS OF MECHANICAL POWER TRANSMISSION a 1893 


1 Fe OSH Ox B & «D4 
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Professor promises to serve— 


(1) our products 

2) your customers 

3) advertising and promotion 
4 


work plans 


Distributors: | 
L he tine 


id 


use 


V-Belt Users: « 


‘ the 
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Ask Us How The Professor 
Can Work For You 


neip y 
5s? moke 
mments ea 


Write Dept 


MAin 0441 « Minneapolis 13, Minn 
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strial salesmen were asked 
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» selling all products, and ideas 


product From this survey 


(5) your company, our 
company, your stocks 

6) new selling technique 

7) new presentation ideas 


re ert, hard working men 
r is dedicat himself to the 
can use He 

me. His hope is 

production ideas to 


e basis for good sell 


protessor s time will be spent 
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Lonyer, Stronger LIFE 
for 


COLUMBIAN 
MANILA ROPE 


“For years, our laboratories investigated the thou- 
sands of organisms of decay which feed on rope. In- 
tensive studies of fungi, molds, mildews, and rot bac- 
teria led us to completely effective means for halting 
their growth in rope fibres — before it starts. 


“Prior to spinning, every ounce of Manila fibre 
coming into our plant is thoroughly impregnated with 
a friction-reducing lubricant. That lubricant now con- 
tains a new material — technically called a fungi- 
static — which halts the growth of all organisms of 
decay deposited on our rope by air, soil, fresh or 
salt water. 


“Every foot of Columbian Manila Rope is ade- 
quately protected against decay for YOUR climate, 
YOUR uses, YOUR methods of handling!” 


a MURR (0 015AN ROPE COMPANY 


all Columbian Manila fibres lumbian chemists assure Auburn “The Corda p City, N y 
cre saturated with friction- proper level of anti-rot mo- a ge od A Memeo k 
reducing lubricant, contain- terial in lubricant applied 

ing closely controlled level to raw fibre at beginning 

of anti-rot substance. of production line. 


The Rope with the Red, White and Blue Markers 


C 
a 
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THEY FILL THE BILL 


Whatever your bolting requirements, you can count on getting what you 
need when you order Bethlehem Bolts and other fasteners. They come 
in a full range of types and sizes. They are quality fasteners in every 
way, made to exacting specifications by men with years of bolt-making 
experience. You're sure to like Bethlehem Bolts. Try them and see! 


Bethlehem Bolts Are Good Bolts 
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CUSHMAN 


Remember- 


You can’t machine it right 
unless you hold it right 


. + is the Cushman Power Wrench, push-button controlled, for eliminating time- 
consuming, fatiguing, hand wrenching of chucks on single and multi-spindle machines, especially 
where repetitive machining operations are being performed. 


Cushman Power Wrenches are available with either an 8 or 24 ft. Ib. motor, delivering a maximum 
of 180 and 600 ft. Ibs. torque respectively. By adding the Cushman Variable Torque Control, 
developed especially for use with the Power Wrench, the operator can, simply by setting a selector 
switch, predetermine any one of 9 stages of torque and inertia control. 


With the Cushman Torque Control, Power Wrenches equipped with an 8 ft. stall-type motor will 
deliver from 45 to 180 ft. Ibs. torque, and when using a 24 ft. Ib. motor, torque can be varied 
from 150 to 600 ft. Ibs. If greater or less driving force is required, the Cushman Engineering 
Department can design wrenches to suit your needs. Find out what Chuck-Ability can do for you. 
Write Cushman for Bulletin No. 211D fully describing and illustrating the Cushman Power Wrench 
-— or, should you have a special work-holding problem, consult Cushman. 


THE CUSHMAN CHUCK COMPANY 
806 Windser Street Hertiord 2, Connecticut, U.S.A. 


Manufacturers of 


Air Operated Chucks, Cylinders, and Accessory 
Equipment The Cushman Power Wrench 
Cushman Manually Operated Chucks and Face 





Look for this scene on 
every 


call you make... 


It’s the signal to sell CLEAN 
floors with SEALED casters! 


if your customers’ materials-handling equipment leaves a slick trail of 
srease like this — they're losing money every day! 

Grease dripping from bearings exposes them to premature wear — 
increasing maintenance and repair costs. It also harms floor surfaces, 
rubber tires and is an accident hazard to employees. 

Bassick’s new “3D” casters with effectively sealed bearings eliminate 
these maintenance problems, offer longer trouble-free service. 


5”, 6” and 8” Series 99 casters are sealed! 


Starting right now, you can offer customers Series 99 
casters from 5 in. up with Bassick’s exclusive grease 
retainer cup— at no extra cost! These top-quality 
steel casters are famous for easy swiveling and longer 
life. Now you offer your customers even more value, 
with no increase in price. The BASSICK COMPANY, 
Bridgeport 2, Conn. Jn Canada: Belleville, Ont. 


Series 99 caster now offers extra value of 
grease retainer cup at same price. 


A DIVISION 
OF 


~ 


MAKING MORE KINDS OF CASTERS 
MAKING CASTERS DO MORE 


75 YEARS OF CASTER LEADERSHIP 
1955 
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lay that pistol down, Bub 


All is not lost. Your peace of mind can still be restored. True, you've 

had a tough time. It isn't easy to maintain a lineup that offers quality 
bronze valves in both low and standard pressures . . . valves that are 
accepted without question by your industrial customers. 

You've probably had to go to two or more manufacturers, and there's a lot 
of confusion over prices, inventory, figure numbers. 

Here's good news. You can buy all your bronze valves from one 
manufacturer, for both low and standard pressure applications. There's 
an O-B valve for practically every industrial application requiring a 
quality bronze valve. 

So lay that pistol down and pick up the telephone. Tell your 

Ohio Brass representative to get over to your office, fast. The life he saves 


nay be eours. 
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Special Delivery Distribution 


chuck 


manufacturer! Sounds extreme, but Jacobs 


Supermarket service from a 


uses the set-up shown above to expedite 


delivery to you... and it works! 


More than 300 different items made by 
Jacobs and stocked by Jacobs distributors are 
handled by these tracks on racks. Immediate 
eye check of on-hand items makes stock control 


easier . .. and when the supply gets low the 


JACOBS AND YOUR 
LOCAL DISTRIBUTOR 
are ready to deliver the chucks you 
need and the service you deserve 
first in chucks . . . first in service 


production schedule is reviewed to ensure 


prompt and adequate replacement. 


This kind of special] delivery distribution 
has effected a 62% improvement in handling 
efficiency . . . improvement in our service to 
you, too. Service to the distributor and a 
quality line to sell. . . that’s the Jacobs story. 
It’s profitable to sell Jacobs — because Jacobs 
Chucks are wanted and the line is complete. 


Sacobs 


CHUCKS 


it it's a Jacobs it holds 




















DUTCH BRAND 


One of the most universal of all pressure sensitive tapes. 
Made from strong closely woven fabric, treated with water- 
proof plastic backing, usually Olive Drab in color, made 
with a quick-tock adhesive that sticks and stays stuck... 
#353 tape was developed to meet a Government Specifica- 
tion for protecting and sealing overseas shipments. Proving 
itself adaptable again and again to new packaging, bind- 
ing, holding and waterproofing applications, its uses have 
expanded broadly into industry where it is now a standard 
tool. Available in 60 yard rolls .. . all widths from 2” and 
up .. . bulk packed. Stock and sell DUTCH BRAND #353 
Waterproof Cloth Tape. 


Handle the profitable 


DUTCH BRAND LINE 


Friction © Rubber ond Plestic Electricel Tapes © OB Wire 
Connectors © Sponge Rubber ¢ Rubber end Cork Composition 
© Rubber Cements ond Moided Mechenice! Rubber Goods 
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CLOTH TAPE 


SEALING @© BINDING @ HOLDING © PACKAGING @ PFROTECTING 


CHARACTERISTICS: 


Color: Standard-Olive Drab; also Red, Yellow, Black 
Dry tensile strength: ‘ev. about 50 Ib. per in. width 
Wet tensile strength: 35 Ib. per in. width 


Tear resistance: 500 grams in weakes! direction 
Adhesion to steel: Av. 35 oz. per in. width 
Adhesion te backing: 35 oz. per in. width 


Moisture vapor transmission rate: 5.6 


Water penetration rate: 30.0 grems per hundred sa. in. 
24 hrs. max. 


DUTCH BRAN 
P 


r oOo — a 
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fe 
HERE'S no mistaking a champion —in any 
field. By their cleanness, straightness and other 


outward appearances, Nicholson and Black 
Diamond brands immediately reflect their leader- 
ship in the field of files. But it is in their per- 
formance that the customer discovers their even 


more important points of superiority 


Performance brings out what it has taken four 
generations of file manufacturing experience to 
put into them ... the high efficiency of their cor- 
rectly shaped and accurately cut teeth, their scien- 
tifically determined and uniform hardness, their 


high-quality special-analysis steel — for instance 


INDUSTRIAL DISTRIBUTION 


Constant engineering research and study have 
also kept Nicholson right in stride with the for- 
ward movements in shop practices and materials, 
as evidenced by many Nicholson developments in 
Special Purpose, Swiss Pattern and Rotary files. 


Thus, Nicholson stays alive-and-alert to enable 
you, the Industrial Distributor, to give your cus- 
tomers the broadest and most comprehensive 
file service and the utmost in file values. And 
Nicholson advertising gives vou and your sales- 
men a ready welcome in the office of any indus- 
trial purchasing, agent or production head — as 
it has done during four generations of Nicholsons. 
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SWISS PATTERN FILES— Nicholson 
X.F. is the largest selling brand 
in Anierica. Hundreds of 
shapes. <.:ts and sizes for hand 
and machine filing. Supplied 
in sets er .ndividually. 


ROTARY FILES AND BURS—The most recent 


division of the Nicholson lines. All 


popular head shapes with 4" and \4” 
shanks. Files in Hand-Cut Hi-Speed 
Steel; Ground Burs in Hi-Speed Steel 


and in Carbide. 


NICHOLSON FILE CO. * 42 ACORN ST. « PROVIDENCE 1, RHODE ISLAND 


In Coned Nicholson Pile Company of Caneda Lid., Port Hope, Ontarie 
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CUSTOMER SATISFACTION 


...seLL MILWAUKEE 


¢ The Industrial Brush Line for Good Business 


*% We have, over the years of rapidly changing 
conditions, continuously expanded and im- 
proved facilities, equipment, and service to 
keep pace with industry's growth. In maintain- 
ing our high standard of quality—brush uni- 
formity and dependability have always been 
accepted as a MILWAUKEE feature. Here you 
have a one source of supply to smooth your 
sales job. 


An important part of our business is devoted to 
manufacturing special brushes for specific 
needs. In this respect our engineering depart- 
ment is available at all times to render design 
assistance and in each case to give your cus- 
tomers a brush product that is tailormade for 
the job. 


MILWAUKEE production brushes for power use MILWAUKEE production brushes for hand use 
MILWAUKEE brushes for various maintenance needs 


THE MILWAUKEE BRUSH MANUFACTURING CO. 


2212-36 NORTH 30th STREET MILWAUKEE 45, WISCONSIN 


SEND FOR 
CATALOG NO. 36-R7— 
IT FEATURES 
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Thermoid Hose 
designed specifically for use 
in food processing plants 


Thermoid designs and manufactures many types of 
hose for a wide variety of specific industrial appli 
cations. These 3 are ideal for use in food and 
beverage plants 

VERSICON most versatile hose ever dé veloped Handles 


uir, water, oil, gasoline, dilute acids and gases 


CREAMERY for use with hot or cold water and low pres 


; 


sure steam, for cleaning and sterilizing 


BREWERS for use in breweries, wineries and food plants. 


Imparts no taste or odor 


Mr. Distributor: Thermoid “built-for-the-job’”’ Hose, 
Multi-V Belts and Conveyor Belting can help you 
increase your sales to all industries. You can always 
rely on Thermoid service and the complete cooperation 
of experienced Thermoid Sales Engineers with their 
intimate knowledge of industrial rubber problems. 





7 
Conveyor & Elevator Belting » Transmission Belting her 8) | Rubber Sheet Packings + Molded Products : 
F.H.P, & Multiple V-Belts +» Wrapped & Molded Hose Industrial Brake Linings and Friction Matenals, 


i en ly 


r 
, ate rea ¢ st -leli +a} 
’ Ve} 
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1 Compa ces & Fa 
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prospects 


set new records in sales potential 


=X ALON. 


Heating and cooking equipment — gas, electric, oil, coal 
— total 750 millions a year in value of finished products. 
Thousands of manufacturers — every one alert to new ideas, 
new assembly economy — ideas you can offer 
with P-K Self-tapping Screws. 


With markets like this, every extra hour you put into 
P-K selling pays off. P-K advertising pre-sells the market. 
P-K sales training and sales tools simplify your job. 
With this solid support, smart supply men everywhere agree 
... You're O.K. with P-K.” 


Certain territories are open for interested Distributors. 
Parker-Kalon Division, General American Transportation 
Corporation, 200 Varick St., New York 14. Chicago 
Warehouse, 4331 West Lake St. 


PPCOCST FBC YTLIE 
Youre OK wih P-K... all the way 
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| Industrial Exhaust Fan 
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PAPER MILLS 

MICAL PLANTS 
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says William 
(Bill) Johnston 
Industrial Sales Manager of the H. D. Taylor Co., 
Buffalo, New York. “When our sclesmen see 


o hand gun being refilled by old-fashioned 


methods, they move in fast for « sole — with 


ALEMITE PLAN A 


Alemite Plan “A 


hand guns and loader pumps 


Gus of fee Alemite Basic Plans vi hs testite Hanmedliiae 
to simplify and speed your sales | equipment to fit the plant— 
Sell by the plan for profit! 


When you see slow, sloppy hand loading of | | — 
grease guns, you should think of Alemite PlanA | ( Push gue Ne. 7553 


; ae ' “ SSF} 
it’s your fast way to a good sale! It’sa“barrel- | ] 





to-bearing” profit maker 
Plan A is flexible enough to fit any plant, large 
Pump for bung 
or small. It consists simply of a suitable loader hole of 400 Ib 
. drum Pump end cover ever gun 
pump and the guns to fit the specialized needs of Ne. 7199-4 tor 35 Ib. pall a. 
No. 7197-4 
the plant. Tell your customers the advantages 
15 man-hours saved in loading alone for every sell by the plan and multiply profits 
400 pound drum of grease used—no mess .. . no 
, ~ ¢ > > 5) . ‘ > es 
waste ... no troublesome air pockets — the lubri MOUS, i » Gas thts cougen to ont pee ne 
cant stays refinery fresh from barrel to bearing. copy of the Alemite “5S Plons for Better Plant 


Plus better housekeeping and getting rid of a Lubrication.” It helps you SELL! 
major fire hazard. Tell ‘em and you'll make sales! ALEMITE, Dept. H-15, 1850 Diversey Parkway, 
. Chicago 14, lilineis 


Nome 


ALEMITE fff = 


Ask Anyone in Industry City 
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“WE WANTED THE BEST... 


Mr. Lloyd Mize, President, Industrial Supply Corp., Richmond, Virginia looks at it this way: 


We're constantly striving mprove our lines so we can 
ilways offer the absolute ‘best’ in industrial supplies and 
quipment to our Customers. So, it became in reasingly evi- 

that a change to the Dayton line of V-Belts and Cog- 


Belts* at some future date would be highly desirable 
We decided to do it now! 


To say we're happy about the sw ild be an under- 
tatement. The Dayton Cog-Belt alone made it worthwhile 

make the change because it really gives us a product to 
And Dayton 5 Thorobre | \ He it me Bives us a V Belt 


romote for every conceivable power application where 


the Dayton Cog is not an absolute ‘must’. Being able to 
supply exacrly the ‘right’ belt quickly is a big asset 

Then, too, this Southeastern market is a highly competi- 
tive one and that’s where the Dayton Selective Franchise 

ofa proper 

return on their selling effort 

Last, though certainly not least, the proximity of Day- 
ton’s warehouse in nearby Atlanta is a big asset in backing 
up our sales with rapid delivery 
so we changed to Dayton 
istomers 


Yes, we wanted the BEST 
and found, as always, that what's be 


is best for us, too!” 
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WE CHANGED TO DAYTON!” 


Joe Young (seated), Mgr., Order Dept. and W. F. Con 
ley, Jr., at telephone, handle Dayton V-Belt sales to loca! 
industrial accounts. Frank Hart (standine left), reviews 
current Dayton V-Belt sales figures with Dayton's “Dox 


Henderson 


Dayton Cog-Belt driven threshers, just installed in the new Philip 
Morris Stemmery Plant at Richmond, Va., are inspected by Mr. J. 
Slovic (center), Philip Morris Design Engineer, Dayton's (Doc) 


Henderson (left), and Industrial Supply's W. F. Scroggins. 


“Doc” Henderson, Dayton Rubber Co., points out the 
importance of the Cog-Belt in connection with Dayton's 
Preventive Maintenance Program to E. R. Lindstrom 
(center), Industrial Supply Corp. Consulting Engineer, 
and R. M. Parker, Jr., LS. C. Sales Representative 


Mr. G. E. Shortt, J. H. Shortt & Co., long-time customer 


of Industrial Supply Corp. discusses superior features of 


the Cog-Belt with Dox Henderson. 7 R. Weakley 
(background) checks stock while J. W. Corely f 
Cog-Belt order 


DR. 1955 


For complete details on Dayton Selective Franchise write to Industrial Division, Dept. 771 


Dayta il ek wi lol aie World’s Largest Manufacturer of V-Belts 


Since 1/905 Dayton Rubber Co., industrial Division, Dayton 1, Ohio 
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Fast! 


Fro 


gare seated ane 


advertising / M P fi C [ 


...a PLUS factor in 


USG Distributor Sales 


Every month hard selling USG advertisements 
like the one above, are seen, read and acted upon 
by thousands of gauge buyers in practically every 
industry. Annually, over 6,500,000 USG advertising 
impressions reach and presell your customers. This 
advertising assures you a profitable return .. . it’s 
one reason why more and more distributors are 
stocking USG ganves 

For iniccmation on the USG Distributor Pro- 
gram, write United States Gauge, Division of 
American Machine and Metals, Inc., Sellersville, Pa. 


“BSG 


Waited States Gauge, Division of American Machine and Metals, lec., Sellersville, Penna 


Ghuge Kteutteualers 


FOR OVER SO YEARS 


USG ADVERTISING 
EFFECTIVENESS 

MOVES GAUGES FROM 
DISTRIBUTORS’ SHELVES 


Knowledge of customers’ problems and 
help with those problems are essential to 
good selling. Through weekly reports USG 
field service keeps USG's engineering and 
sales departments informed on industry’s 
needs in solving pressure and temperature 
measurement problems 


By developing solutions to these needs, 
USG provides industry with a factory 
service it needs and wants. By promoting 
these developments through advertising, 
USG provides its distributors and sales 
outlets with sales tools and advantages 
that produce results! 


Some of the other sales advantages 
USG Distributors enjoy are 


WORLD-WIDE ACCEPTANCE — Not only is USG 
the world’s largest manufacturer of gauges, 
but also it is a leader in other special 
pressure sensing and actuating devices. 
That is why more original equipment 
manufacturers specify gauges made by 
USG than any other make 


HIGHEST QUALITY—To insure gauges of en- 
during accuracy and dependability, USG 
maintains a rigid quality control system. 
This rigid inspection system is supported 
by a Standards Laboratory with master 
gauges providing measurements in ranges 


from low vacuums to super pressures. 


REALISTIC PRICING—USG’s facilities are 
economically integrated for large volume, 
quality controlled production, permitting 
better gauges at competitive prices—with 
a mark-up that assures you adequate profit. 


These are only a few of the national trade 
magazines and bulletins that support your 
sales efforts by preselling your customers. 


IMMEDIATE AVAILABILITY—USG maintains 
the world’s largest stock of gauges—over 
200,000 standard gauges in a wide variety 
of types, sizes and ranges. To economically 
handle your special gauge requirements, 
USG stocks the world’s most complete 
line of gauge components to meet any 
pressure and actuating need 
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CLEVELAND 
REDESIGNED END MILLS 


Cul faster . Chew chifes Ce Vher 
A Gy COOLER CEOCCTS TCS . hhvr 44041 Oe A a4 fF Geydalle 


Engineered to give you maximum cutting qualities at greatly increased 


rates of feed, with a minimum amount of wear. 


THE CLEVELAND TWIST DRILL CO. 


1242 East 49th Street Cleveland 14, Ohio 
Stockrooms New York 7 + Detroit 2 « Chicege 6 + Delles 2+ Sen Francisco 5+ los Angeles 58 
£.? Berrys, itd, Lendon W 3, Engiend 


TELEPHONE YOUR INDUSTRIAL SUPPLY DISTRIBUTOR 





+ This is the 
shortest distance 
between YOU 


and YOUR PROSPECT 


The Osborn Line leads STRAIGHT to sales suc- 
cess. Can't miss! 


It's as simple, and profitable, as this: YOU have 
a selective Osborn franc} YOUR PROS.- 
PECTS need those brushes and have confidence in 
the Osborn Line of maintenance, paint and power 


brushes. Sales! And 7 


MAINTENANCE, PAINT AND POWER BRUSHES - FOUNDRY MOLDING MACHINES 
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WHAT’S NEW WITH FLEXLOC 
News that helps you sell 


HOW'S YOUR STOCK OF SALES HELPS? Shown here are a few of the 
printed sales pieces—catalogs, mailers, price lists, etc.—which you should 
have in stock and should use—that is, if you want to get all the locknut 
business there is in your territory. You can get a checklist of available 
material by writing Flexloc Locknut Division, STANDARD Pressep STEEL 
Co., Jenkintown 13, Pa. Don't forget, when you plan your own adver- 
tising, that SPS can help you out with photos, electros, copy, etc. 


INDUSTRIAL DISTRIBUTION 


WHERE CAN YOU SELL FLEXLOC ? Wherever assemblies 
must be held together—on this metal strapping machine 
shown here, on automatic dishwashers, high-speed looms, 
machine tools, cars, trucks. More and more manu- 
facturers specify FLeExLocs on any application where 
vibration is severe. These self-locking locknuts won't 
work loose. Once their locking threads are fully engaged, 
they'll stay where you put them, as stop nuts or seated 
nuts. They're one piece and all metal—no lockwashers 
to break, cotter pins to shear, or auxiliary locking devices 
to deteriorate. Stronger by far than most other locknuts, 
they'll even withstand temperatures as high as 550° F, 
Remember, too, FLextocs can be used over and over 
again. Whenever you sell FLextoc, you sell satisfaction, 


FLEXLOC LOCKNUT DIVISION 


JENKINTOWN PENNSYLVANIA 
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HOW TIRED CAN A BOLT GET? Imagine doing chin-ups without 


. y arms uf yu can no longer pul! yourself up 
This machine is determining the endur 
this case, however, the chin-ups con- 
mit of 8,000,000 cycles has been 


nee limit, the more a bolt can be 











“toe 


stressed without failure.) All UNsRAKos are tested by preloading 
them (equivalent to tightening in use), then subjecting them to a 


thr } 


ough electrical 
strain gages, an amplifier, bridge circuits, ar oscilloscope 
Scientific as all get-out, perhaps, but that’s v you can sell 
UNBRAKO with confidence. 


variable running load. Loads are controlled 


WHAT’S NEW WITH UNBRAKO 
News that helps you sell 


THE LOW-DOWN OW SPS. All SPS 


. ary 


CPs 


d on SPS and 
heir sale f you'd like such a program 


SPS representative. 


SPRING PIN SAVINGS. This is the working mechanism of a register 
which makes copies of invoices or business f s, files any selected 
umber in a locked compartment ; ; a customer 
Sel-Lok spring pins fasten the nylon gears and other 

steel shafts. The Sel-Loks replace tay nS, save on 


tial Cost, an 


INDUSTRIAL DISTRIBUTION © JANUARY, 1955 





MEN-OF-THE-MONTH 


ul 


WALT BROWN HEADS the Chicago sales LANDY FUQUA first came to SPS in 1939 TOM BREEN is a native Chicagoan, was 
territory, which includes portions of 12 as a set-up man on Davenports. Landy educated at Loyola Academy and De Paul 
States. Walt is a native Chicagoan. At spent two years in Army Counter Intelli- University. He had a varied career—was 
one time, he intended making his career gence, then was given an emergency fur- an investment broker, hotelman (one-time 
commercial art. Later he studied at Lewis lough to set up munitions production for manager of the famous French Lick Springs 
Institute and then spent several years in two companies in Texas. After the war, Hotel), and salesman, being 12 years with 
the sales end of the tool steel business. In Landy returned to Davenports briefly, then Millers Fails—betore joining SPS in 1950. 
1940 he joined SPS. Walt is a member of left to study at Drexel Institute. He was Tom is a great reader, alternating between 
the Lake Shore Athletic Club and enjoys placed in charge of machine quality control whodunits and philosophy, but his ambition 
golf, bowling and fishing (which includes when he returned to SPS in 1950, then is to own the best hi-fi combination in 
fly tying) in addition to puttering around was switched to customer service and the country. 

his Hallowell steel workbench. finally, in 1952, to sales. 





SALES AIDS 


January is a good time to take inventory of the UNBRAKO 
sales aids you have on hand, whether you have enough 
of them, whether you can use them more effectively. 


WALT CUNNINGTON is a Philadelphian who 

, . h . > of ative _ 

SPS has a wealth of printed sales material on every as seen little of his native town in recent 
4 years. He attended college at the University 


UNBRAKO product you handle. Catalogs, fliers, mailers. of Florida and spent three years with the 
Price lists. Data sheets. And, of course, that very Army Air Corps, Walt goes in for outdoor 
valuable booklet, “Things to Talk About,” which covers recgee tg mg dren ete te 
all UNBRAKO products. We have checklists available courses in business administration. 

by means of which you can tell what material you have 
and what you will need. Write Unbrako Socket Screw 
Division, STANDARD Pressep STEEL Co., Jenkintown 


13, Pa., for yours 


How about your own advertising? You know—or 
should know—that you can get a complete ad service 
from SPS—electros, cuts, photos, copy, etc. Just write. 











DON BUECKER, the newest member of the 
Chicago sales force, has been assigned to 
cover western Wisconsin as well as the 
state of Minnesota. Don graduated from 
UNBRAKO SOCKET SCREW DIVISION Brown Prep in Philadelphia in 1943 and 
served with the Marines in the Pacific from 
1943 to 1946. He was a member of President 
JENKINTOWN PENNSYLV4NIA Truman's bodyguard during the Big Three 
Potsdam Conference 
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SELL HALLOWELL SHELVING UNITS TO FIT YOUR red e the way these units can be transformed, too 
aarp eah ee A wide v < en 


nd panels can be added to open type units. B 
idded to closed type units. Dividers can be ciipped on 
vhen needed. All the components are made in accordance 
deral Standard Catalog Specification AA-S-27la 
jont have the details about this new Hallowell 


r SPS district representative. Hallowell Shop 


ANDARD Pressep Srt ( 


WHAT’S NEW WITH HALLOWELL 
News that helps you sell 


NEW SHELVING SALES AIDS READY TO GO. 


Form 2057 is the latest bulletin on Hallowell 
adjustable shelving; Form 2056 
price list. Both are available in 
bution to you 


iS the most recent 
quantity for distri- 


stomers and prospects. Order 
a supply now 


HALLOWELL SHOP EQUIPMENT DIVISION 


JENKINTOWN PENNSYLVANIA 
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POWELL VALVES...THE COMPLETE QUALI! 


POWELL 
LUBRICATED 


COMPLETE QUALITY LINE 


-*THE 


PLUG 


LINE - POWELL VALVES... 


COMPLETE QUALITY 


FIG. 1559—150-Pound 
Steel Flanged End 
Valve. Sizes 1” to 4”. 


THE 


VALVES 


-»-. POWELL VALVES 


| ies 


ALINYVNO SLs IdWwOoOD 


FIG. 3059G—-300-Pound 
Steel Flanged End Valve. 
Sizes 6” to 12”. 
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POWELL VALVES ...THE COMPLETE QUALITY LINE...POWELL VALVES 


Powell Valves—the complete quality line—offer many outstanding 
features in these new Lubricated Plug Valves, such as quick and sure 
operation and a positive seal when the valve is closed 

Valves are available with screwed or flanged ends; single, screwed 
and bolted gland types, and in Semi-Steel, Carbon Steel, Bronze, 
Ni-Resist, Monel Metal, and Stainless Steel. Semi-Steel valves are 
rated 175 and 200 pounds W.O.G.; Steel valves, 150 and 300 pounds 


W.P. Sizes from 1” to 12’. Valves in sizes 6" and larger can be 
furnished with gears for gear operation. Distributors located in 
principal cities. For descriptive literature—or help on valve prob- 


109" year 


The Wm. Powell Company, 
Cincinnati 22, Ohio.... 





PS. This is just: one of many ads appearing in feading magayines that halp you aell POWELL VALVES! 
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EASY TO STOCK... 
7é + SIMPLE TO REORDER... 
~~ | PROVED PROFITABLE! 


Tuify suines 


GIVE YOU ALL 3 ADVANTAGES 


Climbing Sales Records ard the enthusiasm of 
distributors are proof of the big demand that 
exists for Tuffy Slings! Most important of all 
are the repeat order records Tuffy is setting! 
Users keep on buying because they discover 
Tuffy Slings give them extra service. The rea- 








son’? A special patented construction 


This Exclusive, Patented Construction con-ists 
of a 9-part, machine-braided wire fabric. It’s 
rdy and flexible you can loop it, knot it, 

; ifhout mate rial damage ! So 

luffy Slings, you offer your cus- 

the toughest, extra flexible slings they 


an | Yet Tuffy’s price is remarkably low! 


Find Ovt Fer Yourself « 


Thon Prove Tulty’s Toughness 


Then We Go A Step Further to make Tuffy 
Sling easy to sell! We dramatize Tuffy’s extra- 
, vith a new advertising cam- sd chewts om 1 Hse , a ed 
ng in hundreds of customers safety checks “ot paso pe vba ~Aendn 
right in your area have DUN pda slings’ It's th 
r interest in Tuffy Slings! — h. diemeter the Tuffy Sling ee 


Ger Your free Totty § . 





Right Now, We're Ready to 
Give You a List of Inquiries! 


A Lot Of People have written us for their 
free Tuffy Sling. Now, they’re trying it 
t and proving to themselves just how 
tough Tuffy is! Be ready to call on them 
rl be« ause they be ready, willing and TEAR OFF AND MAIL COUPON NOW! 


ting to talk Tuffy Slings with you! 


They Want To See You, the Tuffy distrib- UNION (g Wire Kone corporation 


tor, because every advertisement we run 2236 Manchester Avenue. Kansas City 26, Mo. 
n + sage a7 rial a helps to Specialists in High Corben Wire, Wire Rope ond Broided Wire Fabri 

“9 ony se seetimemoeal - -_ . as t - top — Yes! | want to cash in on the extra-profits opportunity that the new Tuffy 
when it comes to the kind of service Sling campaign offers me! Please rush complete information on the Tuffy 
they want! Sling plon for my oreo. 


So Do It Now! Cash in on this proved FIRM NAME_ ————— 


profit opportunity by tearing off and mail- 
ng the coupon today. Make steady, repeat 
month after month ... with Tuffy 





ADDRESS___ 


ZONE _____STATE 
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SERVING INDUSTRY SINCE 1881 


This advertisement 
appears in leading 
metalworking publications ~ 
to help promote 
your business. 


Complete line... stocked by the 
Standard Tool Distributor in your area 


> 


@® The S: 17 Man, Serving Industry Since 


1881, can recommend changes in drill grinds, speeds 


and feeds that will enable you to make substantial 
savings in your plant. 


The Standard Tool Man is a specialist in cutting metal 


and cutting costs. His service is backed by Standard’s 


modern research laboratory. He is at your service with- 


out obligation. 


¥ + 





Here’s why RB&W distributors 


find more profit in fasteners 
Four good reasons to stock... and sell... RB&W 


STEERING PROSPECTS TO YOU, hard-working RB&W cam- 
paigns in 14 business publications are still first in the field 
The name, product features, and breadth of line reach your 
prospects on a year ‘round schedule. FORTUNE, STEEL, 
IRON AGE and ELECTRICAL MANUFACTURING 


are among the publications working for you 


INDUSTRY'S BROADEST LINE includes cap screws, all types of 
nuts, rivets, machine, carriage and lag bolts. Allows you to 
meet all customer requirements easily and exactly. RB&W’s 
cold-forming of heads and threads, heat treating and com- 
plete quality control provide uniformity, accuracy and hold- 
ing power — insuring Customer satisfaction 


NO SPILLAGE OR BREAKAGE eats into your profits with these 
new stronger RB&W packages (corrugated in larger sizes). 
Upside-down boxes (another RB&W first) with oversized 
labels speed handling, double as displays. Standard case 
quantities (now for cap screws too) make stock handling 
easier. Just one more way RB&W helps you. 


AT YOUR FINGER TIPS is the complete fastener story in 
RB&W’s illustrated catalog. Double-tabbed to make fact- 
finding easy, protected by a heavy flexible cover, this hard- 
working sales aid is yours for the asking. Write to the 
Russell, Burdsall & Ward Bolt and Nut Company, Port 
Chester, New York. 4.13 


a RUSSELL, BURDSALL & WARD 


a 


Plants af: PORT CHESTER, N.Y, CORAOPOLIS, PA, ROCK FALLS, ILL 


109 YEARS MAKING STRONG THE THINGS THAT MAKE AMERICA STRONG 


LOS ANGELES, CALIF. Additional sales offices of: ARDMORE (PHILA.), PA; 


PITTSBURGH; DETROIT; CHICAGO; DALLAS; SAN FRANCISCO. Soles ogents of: NEW ORLEANS, DENVER, SEATTLE. Distributors from coast fo coos? 
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Let Simonds (igeueee 
Segments be | Ey 
your STEPPING (eee 
STONES to in- ieee 
creased sales. SGT the 





SIMONDS 


ABRASIVE CO. 


os —_ 


Distributors have unlimited opportunities 


for the sale of these economical production tools. Write for details. 


SIMONDS ABRASIVE COMPANY + PHILADELPHIA 37, PA. 
Branch Werehouses: Boston, Detroit, Chicege, Portiand, Sen Francisco * Distributors in Principal Cities 
Division of Simonds Sew and Stee! Co., Fitchburg, Mass. + Other Simends Companies: Simonds Stee! Mills, Lockport, N.Y., 
Simonds Conede Sew Co., Lid., Montreal, Quebec and Simends Conede Abrasive Co., Lid., Arvide, Quebec 





Your PsH Hoist Franchise 
is worth more than ever 


-since the new RA has 
been added to the line 


It was the most complete line in the hoist in- 
dustry before now look at it! The new RA 
model fits into the picture right where your cash 
register needed it. It sells for a little more than 
the Zip-Lift 

The new RA is built for heavy duty. It has a 
rugged, 1% hour-rated motor. It’s built for the 
toughest work your customer can find within its 
weight limitations 

Another sales point your customers will like 
is the single-wrapped drum on the RA. No jerks 
and jolts on the load — the wire rope rolls on- 
and-off smoothly. Length of the lift can be 
changed by extending the length of the drum. 

The new HRA is cross-mounted — it helps 
you sell more prospects where low headroom is 
a factor. 

Every RA hoist is equipped with pushbutton 
and heavy-duty controls, and each one is painted 
the new P&H industrial green. All have the fam- 
ous P&H quality built in — which makes your 
selling job that much easier. 

You'll want the latest information on this new 
member of the P&H line. And, incidentally, if 
you're not now a member of the money-making 
family of P&H distributors, drop us a line on 
your letterhead. There are still a few desirable 
territories open. 





Tear out coupon and mail today! 


P&H HOISTS 

HARNISCHFEGER CORPORATION 

4683 W. Notional Ave., Milwovkee 46, Wisconsin 

Gentiemen 

| have some prospects who ore naturals for the new P&H RA 
Hoists. Send me complete information by return mail 


HOISTS NAME 


HARMISCHFEGER sbienens 
CORPORATION 


4663 West Netiene!l Ave * Milwevkee 46, Wisconsin 
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. 
CAN STEP INTO THE 
ve 


BOSTON 


PROFIT 
PICTURE! 


These are typical BOSTON distributors — leaders in the areas they serve 
highly successful in their business. One of the secrets of their success lies in 


winning satisfied customers year after year 

The BOSTON line of industrial rubber products is a must with these men. They have 
capitalized on the superior craftsmanship which skilled New England rubber specialists put 
into all BOSTON products. Every hose or belt lives up to the claims made for it and 


their customers know it 


This makes a pretty profitable picture for BOSTON distributors. You can put yourself into that picture. First step 


is to contact the nearest BOSTON District Office. Ask about a BOSTON franchise. Do it today 


BOSTON’S DISTRICT OFFICES 
BOSTON: Main Office and Plant, P. O. Box 1071, Boston 3, Mass. 


ATLANTA * P.O. Box 66, Northside Station PHILADELPHIA * 13 Princeton Rd., Havertown, Pa. 


CLEVELAND * 3069 Lincoln Bivd., Clevelond Heights 18, Ohio 

CHICAGO * 265! Gordner Rood, Broadview, Iilinois WEST COAST 
DALLAS * 114 Express Street 

KANSAS CITY, MO. * 926 New York Life Bidg 
MINNEAPOLIS + 744 Boker Building 

NEW YORK + 30 Church Street 


ss © te 4 © “I BOSTON WOVEN HOSE & RUBBER CO., Box 1071, Boston 3, Mass. 


Lippincott Co., Inc 

LOS ANGELES * 1052 West Sixth St 
SAN FRANCISCO * 995 Market Street 
SEATTLE - 911 Western Avenue 


. alt . Packing . bir . Hose . lope 


Hose 
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MORE THAN 20,000 REGULAR TYPES, STYLES AND SIZES of highest quo!- 
ity fosteners ore made and stocked by Republic for all industries. Your 
customers can choose from a voriety of bolts ond nts to rivets, cop screws 
end sheet meta! screws. They can count on sotisfactory performance with 
every item. Thot's becouse highest quolity stee! plus rigid production con 
trols ossure maximum service ond dependability 


REPUBLIC OFFERS A FULL LINE OF QUALITY SHEETS, including greotest 
widths available, for fabricating purposes. And whether your customers 
wee golvonized or goalvenneacied, stciniess or Toncon tron, they know 
they're protected by rigid standords of quality control. Republic's Electro 
Zinc Plated Sheets are widely used where lasting paint adherence, long 
service life and attractive appecraonce ore the important requirements, 
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—REPUBLIC PLASTIC PIPE 


Brand, profit and opportunity... 
you get them all in Republic’s two 
new types of plastic pipe. You get 
a famous brand name, Republic, 
known throughout industry for qual- 
ity and dependability. You get the 
profits and the opportunity that an 
expanding new market represents. 


Republic is the first steel manufac- 
turer to produce and market plastic 
pipe commercially. Both Republic 
Semi-Rigid and Republic Flexible 
plastic pipe are lightweight, easy to 
install. Both resist most common 
conditions of corrosion. Bothare 
non-toxic and immune toelectrolytic 
action. These are qualities you can sell! 


For example, where replacement is 
necessary, utilities are using semi- 
rigid plastic pipe as inserts in exist- 
ing metal service lines. It slides in 
easily, connects quickly with simple 
fittings. Refiners and processors use 


it for oil piping systems. Here, the 
smooth inner walls resist the buila- 
up of paraffin. Result: no clogging, 
fewer cleaning shutdowns. Flexible 
plastic pipe is widely used in coal 
mines. It resists corrosive waters, 
exhaust gases, other wastes. Equally 
important, it is lightweight and 
tough. It is easy to drag over rocky 
terrain without damage. 


These are ideas you can pass along 
to other customers when you talk 
plastic pipe. These ideas will lead 


to other uses. 


You can tap the big farm and home 
market, too. Plastic pipe is ideal for 
irrigation, jet pumps, watering live- 
stock and for lawn sprinkling. Golf 
course watering is another jackpot 
you can hit. 

Investigate this big profit opportu- 


nity with a great brand name, 
Republic Steel. Mail coupon today. 


REPUBLIC STEEL 
Wark Wiaeae, Ruuge % Saudad, Steels avd, SC0k. Podlilg 


REPUBLIC STEEL CORPORATION 
3156 E. 45th St., Cleveland 27, Ohie 
Gentlemen: I am thinking 
of adding to my present line 


Please send more specific 
information on: 


Plastic Pipe Chain Bolts and nuts Sheets 





Company 


HERE'S ANOTHER NEWCOMER TO THE BIG REPUBLIC LINE. Round, the old- 
est name in chain, has joined Republic Steel, thus backing up chain manv- 
facturing facilities with Republic's long experience in steels. It's the only 
chain in which quality con be controlled from ore to finished product. Sell 
this complete line of welded and weldiess chain and chain accessories 
for every industrial, form and home requirement. 


Street__. 


City Zone State 


i 
i 
t 
i 
| 
4 
‘ 
1 
i 
i Name. Tithe 
i 
| 
t 
i 
i 
i 
f 
=- 
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Newly-designed 


PORTABLE 
BLADE WELDER 











VARIABLE SPEED DRIVE 


“4IGHT-HEAVVWEIGHT 


CUTS AS YOUR CUSTOMER WANTS iT TO CuT 


What machinery salesman wouldn't take great satisfac- 
as he demonstrates this versatile LiGHT-HEAvy- 
WEIGHT 16” Band Saw! 
For example, by turning a hand wheel and reading a 
he easily adjusts to exactly the right speed... from 
) to 450 SFM in low range, or 500 to 4500 SFM in 
high range...for cutting any stock—tough steels, non- 
ferrous metals, plastics or wood—in smooth, stepless 
variations. He and his customer can do this without lost 
time due to belt-changing... without lost efficiency due 
to inadequate speed range. Customers go for cost-cutting 
performance like that 
Walker-Turner machines are sold only through 


selected factory trained distributors. A newly established 


Walker-Turner franchise policy provides for more pro- 
tection to fully franchised distributors, affords them the 
opportunity to cash in on bigger profits, more sales. 
There are a few areas where we can consider new dis- 
tribution. If you are interested, write to Dept. ID. 


WALKER-TURNER 


*« DIVISION - 
KEARNEY AND TRECKER CORPORATION 
PLAINFIELD, NW.) 
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Whatever the job... 


PERMACEL 97 
ACETATE FIBRE TAPE 


PERMACEL 77 
MASKING TAPE 


PERMACEL IAPES 


In our complete line, there's a self-sticking tope for every job . . . write Permocel Tope Corporation, New Brunswick, N. J. 


a lotion «'}oIwN0n company 
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show your 
customers this 
New SIC File 


r customers that ‘’s First of all, ask your acer District Office to 
C’’) Spherical Roller Bear- show you the film. Then, without obligation 
or cost, you can have the use of a film to give 
your customers a quick, clear visual demon- 
stration. You'll find it tells, step by step in 
full color, exactly how the design of the fa- 
answer that question is mous 2 Spherical Roller Bearing has been 


improved to deliver unmatched performance. 
ee] 


times increased life and 
ncreased capacity, they're going 


How did do it?”’ 


HAVE YOU SEEN THIS 
TYPE "'C’’ SALES KIT? 


Heres onother sales help 
which shows the how and why 
of this important : P m 
‘ vement in spherical design 
Hove your = © District 
Office exploin the feotures 
of the Type "C™ to you! 


Tse tart making SEEING help your 


SELLING. SKF INDUSTRIES, INC., PHILADELPHIA 
2, PA.— manufacturers of 8% F and HESS-BRIGHT® bearings. 


coe ee 


SKF INDUSTRIES, INC. 
| FRONT ST. & ERIE AVE PHILADELPHIA 32, PA 


| ves We'd like t ee the ne 2 ite s nd slide film 
J which tells the story behind the ii ed (Type “C") Spherica 


R Bearing 
‘ 


| ompany ____ = . —EEE 

t Address__ . —————————— S 
| CO on EE 

! 


We'd prefer to see it on (date 
Second Choice - ee BALL AND ROLLER BEARINGS 


G> cu GED GED GED GED GD GED Gu GuD au> Gu Gas Gu=Se=m=D au 





48 INDUSTRIAL DISTRIBUTION © JANUARY, 1955 





So easy to couple it installs in minutes 
So strong and durable it lasts for years 


The new Veelos TD and TE adjustable v-belt is the successful 
development of a specific v-belt designed for a specific service—D 
and E drives. 

This new Veelos TD and TE v-belt has these basic advantages . . 

it simplifies installation. Links are quickly joined by easy-to-use 
cup-washers and T-screws to make up individual belts. It's the 
easiest v-belt to couple and uncouple ever developed. And you don't 
need to waste time removing outboard bearings. 

It lasts longer—is more flexible. New high-tensile cirength link 
combined with new stud, cup-washer, and T-serew gives added 
durability. New link construction provides maximum flexibility for 
cooler, wear-resistant running. 

Get the complete story of this great new v-belt for D and E drives. 
Send coupon now for new 8-page illustrated catalog. 


MANHEIM MANUFACTURING & BELTING CO. 
608 Manbel St., Manheim, Pa. 
Please send copy of your new Veeles TD and TE v-belt catalog. 


THE LINK 
Name 


V-BELT Compeny 


Veelos is known os Veolink Address 
outside the United Stotes 


ADJUSTABLE TO ANY LENGTH + ADAPTABLE TO ANY DRIVE 
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* Cuts your space and 
storage costs 


* Expedites shipping 
and order handling 


* Reduces inventory 


with cullman’s 
packaged 
roller chain and 
Grip Master 
sprocket line 


* Clearly identifies the 
products that you sell 


* Protects your stocks— 
your dollars and cents 


In addition, you’re backed-up by the largest “across-the-board” inventory 
of stock sprockets in the country—plus roller and conveyor chains for any 


need. 


Take advantage of the complete Cullman power transmission line and 


sell quality that will reflect in long service life, repeat sales and more 


profits for yourself. 


SELL THE LINE THAT HAS THE SERVICE! 


ullman 


POWER TRANSMISSION 
ROLLER CHAINS AND SPROCKETS 


REPRESENTATIVES AND DISTRIBUTORS IN ALL PRINCIPAL CITIES 
CULLMAN WHEEL“COMPANY, 1347 ALTGELD STREET, CHICAGO 14, ILLINOIS 


50 
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The Johns-Manvi 
Packing of the Month 


. .. one of the leaders i 
ersina u li . 
profitable busi quality line that will h 
ness in replace elp you build 
ment packings ss 


ASBESTOS ROPE 
AND WICK PACKINGS 


STYLE NOS- 4200 AND 4202 


Two popular numbers that have 
ound 

almost every plant for caulking, 

gasketing and packing 


Where to sell them: Virtually every plant 
will find these easily handled, heat-resistant 
materials indispensable for gene ral utility and 
emergency packing, gasketing and caulking. 
How they ore ysed: Asbestos Rope Style 
No. 4200 15 used where 4 material thicker . 
than asbestos wick is required Uses include strands of pure felted, asbestos wick. Soft and 
caulking joes between furnas e doors and pliable _,, easily worked and compressed = te 
brickwork, blast furnace connection, explo- it conforms readily to surface irregularities. 
sion doors, 8° generator doors and manhole Style No. 42072 is the most popular style 
covers. of j)-M Asbesto é vell as the strongest 
Asbestos Wick Style No. 4202 cae be and most convenient. is made of three 
used for packing «mall valve stems on exhaust, strands of pure felted asbestos wick, twiste 
vapor oF low pressure lines; 10F caulking together. 
cracks 19 retorts, OVENS, boiler walls; as 4 Bother nlshod: SeyleNo. 4200s furnisie 
gasket between Cops and drag ©? foundry +n thicknesses of %": %", %’: 3°, Ye" 
flasks; tor making s™ sll emergency repairs on and 1"; in coils weighing 10, 25, and 50 Ibs. 


steam lines, et style 202 is furnished standard in 5 ply 


what their selling points ore: Style No. >C d 2 ply, thicknesses of 
4200 is the strongest, most adaptable and 1%", ¥2" and . respectively. Supplie 
widely used style of ]|-M Twisted Asbestos jin 25 OF 50 Ib. paper tubes oF %, and 
Rope. It 1s made by twisting tightly together 1 Ib. balls. 


Note to salesmanagers* For copies of this advertisement for distribution to 
your sales organization, write to jo ns-Manville, Box 60, New York 16, N. Y.1o 
Canada, write 199 Bay Street, “pronto |, Ontario. 
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Nothing missing 
from the 
HELLER LINE 


Heller distributors enjoy the sales advantage 

















of one complete source for all American Pat- 
tern files. Swiss Pattern files, Vixen milled 
curved tooth files, Rotary files and Carbide 
Burrs, as well as Chatterless Countersinks, 
Carbide Internal Grinding Burrs, and Car- 
bide Center Laps. Heller also manufactures 
a full line of hammers, trowels, and other 


tools. 


Youll enjoy more sales . . . because you 
wont miss any! And you'll profit through 


Heller's “selective sales policy Ate 


America’s oldest 
file manufacturer 


...@nd still pioneering 


HELLER BROTHERS CO. 


FILES and TOOLS 
NEWCOMERSTOWN, OHIO, 
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Recommend These 


Dick ORIGINAL 


Balata Belts...They’re ) 
STRONGER...LAST LONGER 








Designed and processed for high-efficiency 
service, “Dickbelts” will satisfy your customers’ 
most rigorous power transmission, conveyor or 
bucket elevator belting needs. 

You can have complete confidence in the prod- 
uct when you sell “Dickbelts’. Their rugged 
thirty-five ounce hard surface closely woven 
duck is thoroughly impregnated with the finest 
grade Balata gum to insure no-slip, sure-grip 
holds on pulleys. This quality construction also 
guarantees great tensile strength for added 
years of wear. “Dickbelts” resist moisture and 
sharp changes in temperature. They will not 
stretch or shrink. 

“Dickbelts” will prove themselves to your cus- 
tomers as they have to users in all industries — 
versatile — economical — practical. They are 
available in all standard widths and plies and 
can also be fabricated to specification. 


Distributorship Information Gladly Sent On Request. 


R.& J. 


CHICAGO, ILL. SAN FRANCISCO, CALIF 


COMPANY, INC. 


LOS ANGELES, CALIF 


FOR RUGGED, RELIABLE POWER 
TRANSMISSION AND CONVEYING 
EQUIPMENT GIVE YOUR CUS 
TOMERS DEPENDABLE 


Dick rrooucis 


—- 
DICK ROPE OD 


woh’ 


ir 


, y, | v 


BARRY STEEL SPLIT PULLEYS 


PASSAIC, N. J. 


SEATTLE, WASH 
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A TRIBUTE 
TO DEMING DISTRIBUTORS 
and THEIR SALESMEN 


The year 1955 is a noteworthy milestone in the history of The Deming Company. 
It marks 75 years of steady growth since the first Deming Pump was built in 
1880. Today, an extensive variety of Deming Pumps and Water Systems are 
performing a great diversity of services throughout the world. 


For 75 years The Deming Company has held to the sound policy of selling 
through selected Distributors. Their localized services are vital to the efficient 
distribution of Deming Pumps and Water Systems. 


To our hundreds of Distributors and to their thousands of Salesmen we extend 
our sincere appreciation. You have contributed immeasurably to the progress of 
our company. We, of the present organization, pledge ourselves to continue and, 
wherever possible, to improve our long established policy of co-operation with you. 


THE DEMING COMPANY 
SALEM, OHIO 
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E. L. ALBERTER, V.P. & SALES MGR., SOMERS, FITLER & TODD CO., PITTSBURGH, PA. SAYS 


"When we show ’em the 
extra power in this new 
srinder —they re sold!’ 


ack & Decke 


{) 


ybtained t 
entrifugal fan, which keep 


tator free from abrasive dust. Der 


s the only way to sell ‘em. That’s 


sure. 


All our men are sold on Black & 
Decker. We know it’s a hot line for prof 


its and for satisfied customers.” 


Mr. Alberter of the Somers, Fitler & 
Todd Co. is typical of progres » distrib 
utors everywhere who hendle Black & 


Decker. Make sure your salesmen ca 


and demonstrate B&D tools . and watcl 


them se] themselves Tue Bi ACA & 
Decxer Mec. Co., Dept. 2401, Towson 
1, Marviand 


LEADING DISTRIBUTORS EVERYWHERE SELL 


i) Black& Decker 


PORTABLE ELECTRIC TOOLS 





ARMSTRONG 
~~ 


ARMSTRONG TOOL HOLDERS 


ARE AN INDUSTRIAL DISTRIBUTOR’S 
SUCCESS STORY 


Few, if any, industrial products have ever at- 
tained the wide distribution of ARMSTRONG 
TOOL HOLDERS which are used by over 96% 
of the Machine Shops and Tool Rooms; are the 
standard tools the world over, wherever metal is 
machined. This tremendous selling accomplish- 
ment is a tribute to the capabilities of the no- 
tion's Industrial Distributors and their salesmen, 
for ARMSTRONG TOOL HOLDERS have always 
been sold through Industrial Distributors. 


ARMSTRONG TOOL HOLDERS and TOOLS 
provide a continuous source of sales and profits 
to those distributors who go after this ever-pres- 
ent business—who capitalize on this universal 
preference of ARMSTRONG Quality and cata- 
log, stock and sell ARMSTRONG Lines “Across- 


the-Board.” 


ARMSTRONG BROS. TOOL CO. 


“THE TOOL HOLDER PEOPLE” 
5205 W. ARMSTRONG AVE CHICAGO 30, ILL. 
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THE FERRY CAP & SET SCREW CO. 


© CLEVELAND 13, OHIO 


2153 SCRANTON ROAD °* 


“SHINYHEADS” 


America's Best Looking Cap Screw 
Made of high carbon steel — AISI 
C-1038—to standards for Full Fin- 
ished hexagon head cap screws — 
bright finish. Heads machined top 
and bottom. Hexagon faces clean 
cut, smooth and true, mirror finish 
Tensile strength 90,000 p.s.i. 
Carried in stock. 


“LO-CARBS” 


Made of AISI C-1018 steel — bright 
finish. For use where heat treat- 
ment is not required and where 
ordinary hexagon heads are satis- 
factory. Hexagon heads die made 
ma hined. Points 

Tensile = rengt ih 

th SAE Grade 2. 


FILLISTER CAP SCREWS 


Heads completely machined top 
and bottom. Milled slots—less 
burrs. Flat and chamfered machined 
point. Carried in stock 


“SHINYLAND” STUDS 


All studs made steam-tight on te 
end unless otherwise pasted. 
with flat and chamfered machined 
oint. Nut end, oval point. Land 
etween threads shiny, bright, 
mirror finish. Carried in stock 


= 
CONNECTING ROD BOLTS 


Made of alloy stee! — heat treated — 
threads rolled or cut — finished to 
extremely close thread and body 
tolerances — body ground where 
specified. Expertly made by the 
pioneers in producing connecting 
tod bolts by de cold upset process 


“HI-CARBS" 


Heat Treated Black Satin Finish 
Made of high carbon steel — AISI 
C-1038. Furnished with black satin 
finish due to double heat treat- 
ment. Hexagon heaas die made, 
not machined. Points machine 
turned; flat and chamfered. Ten- 
sile strength in accordance with 
SAE Grade 5. Carried in stock. 


SET SCREWS 


Square head and headless — cup 

Case pestenes. Expertly 
made by the p 
Cup Point Set — by the cold 
upset process. Cup points machine 
tura Carried in stock. 





FLAT HEAD CAP SCREWS 


Heads completely machined top 
and bottom. Milled slots — less 
burrs. Flet and chamiered machined 
point. Carried in stock 


* 
ADJUSTING SCREWS 


Valve eo adjusting screws — 
Hexagon | ead style — to blue print 

heed hard; 
polished if specified - — threads soft 
to close tolerance— points machine 
turned; flat and chamfered. 


* 
SPRING BOLTS 


Case hardened to proper depth and 
ground to close tolerances. Thread 
end engomes. Le gi ia —_~ 
heed « Pe wit 

grooves ferent kinds, a flats 
accurately milled. 








FERRY PATENTED ACORN NUTS 


For ornamenta! purposes. Stee! in Tapped 1/4” to 3/4” inclusive 
ser: — steel cover Finish: pleia, Cross section of Ferry patented 
zinc plated, cadmium plated. Size ecorn aut, showing how steel heze- 
9/16", 3/4" ,15/16" across the flats. gon nut fits enugly into 


\ 
\ 
: 


Pioneers and Recognized Specialists, Cold Upset Screw Products since 1907 
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TANDARDS 
carried by 
LEADING 
DISTRIBUTORS 





SPECIALS 
furnished to 


BLUE PRINT 





WRITE FOR 
INFORMATION 


SEND FOR SAMPLES 





how’s your maintenance I. Q). 2 





what costs $1.00 to 


but 
$3.00 
fom-le) >) ) are 


Most Lubricants believe it or not! 

In the average plant it costs about $3.00 to apply each dollar’s worth of 
grease and oil 

How can you crack down on this high maintenance cost? Adopt Keystone 
Specialized Lubricants 


Then—and only then---look for these results 

* Many fewer $3.00 “bites” for application labor. Keystone will out-last 
other lubricants many times over. 
Big power savings. Keystone keeps ‘old debbil’ friction in his place. 
Lowest possible repair or replacement costs. Keystone keeps equipment 
running smoother, longer, better 
Maintenance man’s (and production department's) best friend. Keystone 
doesn't drip or creep or foul or soak ...or spoil product 


or collect where it shouldn't be to cause fires and slipping accidents. L- 


TRADE MARKS REG. U.8. PAT. OFF 
Memo To Distributors: Logical facts like these add up to strong persuasion SPECIALIZED 
for any maintenance man to make Keystone Lubricants star performers on LUBRICANTS 
his team. Tell the same story and you'll increase your share of solid, profit- 
able business. Keystone LuBRICATING ComPANY, 21st & Lippincott Streets, 
Philadelphia 32, Pa 


Keystone’s “first team"... to cover the majority of your plant needs ! 
See Keystone at Booth 141, 


No. 44 Ball & Roller Bearing Grease « Condensed Oil No. 50 « No. 29 Cartridged Stent Matatenence Show. 
Open Gear Grease « SR Speed Reducer Lubricant « Nos. 1 & 2 Penetrating Oil « Chicago. Demonstrations, 


Lubricants to resist corrosion and prevent leakage loss proof, case histories. 
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Widest 
Selection of 


Stock Sizes —Flats 
and Squares — 
Ever Offered 


Toolmakers, punch and die makers, machinists and others 

using tool and die steel can eliminate expensive “grinding to size’”’ by 
using Simonds precision ground high grade tool steel. With hundreds of 
newly added stock sizes to choose from, you’re almost certain to find 
the exact size customers need so that you can save them both time 
and material cost. What’s more, there’s a choice of time-tested OIL 
HARDENING or AiR HARDENING type steel, whichever is re- 
quired. Stock sizes are ready for immediate delivery. New Wall 
Chart (18” x 31”) and Data Book are valuable selling tools. Help you 
to cash in on this great sales opportunity. 


Ol HARDENING TYPE 
spheroidize-annealed for best machinability 
and consistently uniform hardenability 


Non-deforming AIR HARDENING TYPE Non-deforming, 
spheroidize-annealed, 5% chrome more 


wear-resistant yet easy to machine and heat 


from Simonds own steel mill. Extra-smooth 
finish with all decarburization and surface 
defects removed. Wide hardening range. In- 
dividually packaged (18” and 36” lengths 
with simplified heat treating instructions 


SIMONDS. 


| SAW AND STEEL CO. | 
Leatcnneene ae 
FITCHBURG, MASS 


y Branches in Boston, Ch 
Conedion Factory 


treat with uniformly excellent results .. . 
another product of Simonds steel mill. De- 
carburization and surface defects removed. 
Wide hardening range. Individually pack- 
aged with heat treating instructions. 


IE STEEL 


INDUSTRIAL DISTRIBUTION © JANUARY, 1955 





, eo 


‘ 


Fae 
wi 

~~ e 
= 
med 
* 
» 


WHICH TYPE IS BEST? 


Since different fire hazards require different types of fire protection engineering service to help you serve 
fire extinguishers, PYRENE—C-O-TWO manufac- your customers better. To be specific, you become 
tures all types the finest and most complete an actual part of the foremost, nation-wide field 
line on the market today organization selling fire fighting equipment 

When handling the well-rounded PYRENE— Remember handling the top quality, fully 
C-O-TWO line, you're in a position to give unbiased approved PYRENE—C-O-TWO line is now more 
advice on what is best for the particular fire hazard profitable than ever before. Get complete facts 
concerned. Also, there's the backing of an expert and see for yourself. 


a PYRENE-- C-O-TWO 
Be NEWARK 1 + NEW JERSEY 


Sales and Service in the Principal Cities of United States and Canada 


COMPLETE FIRE PROTECTION 


portable fire extinguishers built-in fire detecting and fire extinguishing systems 


CAL * VAPORIZING LIQUID + SODA-ACID + WATER + CHEMICAL FOAM 
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il gave MORE in ’54,.. 





KING SIZE REAMER SETS 


Atti 


SPIRAL FLUTE REAMERS 





PRODUCTION LENGTH REAMERS _—— 
BRIDGE & BOILER REAMERS — 
: : aan _ 
| < a 





COMPARATIVE NET PRICE 
SELECTOR 





IDE, 





LAVALLEE & 








ooh a ae LAVALLEE & IDE, INC. 
the reamer _ Chidence, pac ese 


Do YOUR customers 


ever plan to 
move any machinery 


if so, here is 
an idea that will 
save them money, 
and will 
increase your sales 


Are you interested 
in handling 
this product? 


if so—phone, 
wire or write to 


Our ads appear regularly in: 
Plant Engineering 
Product Engineering 
Mill & Factory 
Design News 
Steel 
Machine Design 
American Machinist 
Metalworking 
Maintenance 
Tool Engineer 


This machine — 


moved 350 feet, yet out of 


, 
proves ee 


production only five minutes — 


MOBILE MACHINERY CUTS COSTS 


Barrymounts let you 
inywhere, without 
to the floor. This 
ichine mobility. 

in be cut because 
gives you flexible 
Machine mainte- 
sts are cut because 
ocks are isolated. 

cut because re- 

ive foundations 

» lag bolts to set 


yet machines will 
directior 


walk 
e today for your free copy 
just turn the cap screw LOOK NO LAGGING and 


tighten the lock nut no shim earn how you in save money with 


Leveling is simple and fast 


ming is necessary. arrymount 


™ BARRY <= 


SALES REPRESENTATIVES IN ALL PRINCIPAL CITIES 


1950 PLEASANT STREET 
WATERTOWN 72, MASS. 





Hendrie &_ Bolter 


September 10, 1954 


Largest 


Mr. J. A, Conlon 
New York Belting ¢ Packing Co, 
1 Merket Street 

Passaic, New Jersey 


Dear mr, Conlon: 


S being Carried in Stock, 
. = Since this @¢d appeared 68 years #90, we were naturally 
i. : ? . . heck and long our Company has 
FOR PROSPEcTo 2 Rubber Products 
3 i s © we have enjoyed 
ro Seventy-five years; 
Yeight, 1.500 lbs. He a 
- Such @ ong and Pleasant *ssoclation is Certainly ine 
S APANT John N. Crosswy, President Gicative of our continuous Satisfaction with the quality 
UR SET Hendrie & Bolthoff Company of NYBEP pro , it 5 well as the fairness 
a x Y in sellin through industria] Sistributo 
Si’ In STOCK; tected territories” ° ne 


CAN Br TAK} 


tere, New York Safety Steam Power Co.’ sony er mutua 
Lope, New York Bekiog & Packing Co. ’s 
a, Steel, M 


many years to 
General M ‘ne Rail, Quicks 


lly Profitable relationship conti 
Come! 
ilver, 


me for 


Si ncerely, 


S = sa & BOLT FF ©. 
John N, % On 
President, 





', abahe 7 e 
are ee SN ee ‘ P products and 
tik Denver's 93-year-old plete satisfaction with NYB&P p 
or, like Den re lick me 

, icies. - 
RnkieS Seieel epee ee ae ee ee a en 

ers the finest, most satis- resented NY or 

pig a | belie and industrial rubber tors who stated know that Amer- 
erik 5 le. The fact that this fine organ- ees of Industrial Rubber Products 
products obtainable. istribute the NYB&P line _ica’s oldest line ost progressive, profitable 
pn: waning ity So prec of a century is also one of the m 
continuously for three- 


< ¢€! 


DUCTS 
NYB&P INDUSTRIAL RUBBER PRO 








i cts 
J America’s Oldest Manufacturer of Industrial Rubber Produ 
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Sfranmad FLEXIBLE SHAFT MACHINES 


~ — 
ite SAF 7 ot Ed 


Strand Flexible Shaft Machines cut produc- 
tion costs by reducing operator fatigue and 
performing several operations from a single 
power source. No bulky motor to handle 

only the lightweight handpiece. Complete 
portability, multiple-speed drives and easily 
changed attachments make possible alternate 





use for 


GRINDING BRUSHING 
ROTARY FILING SANDING 
DRILLING BUFFING 
POLISHING CLEANING 


Your customers can count on Strand, too, for 


the latest engineering developments. 


THREE TYPES OF DRIVE 
EXCLUSIVE STRANDFLEX GEAR DRIVE 
Variable Speeds from 850 to 12,000 RPM with 
to 1 HP motors. 

COUNTERSHAFT DRIVE—Variable Speeds from 
600 to 10,400 RPM with \4 to 3 HP motors 
DIRECT DRIVE-—Single Speeds of 1725 and 3450 
RPM with % to 3 HP motors 


QUICK-CHANGE COUPLING 


Lets you change tools with a simple PRESS-PULL 
SNAP action 


SUPER SPEED UNIT 


Triples the rated shaft speed—meets SFPM require- 


ments for high speed steel and carbide cutters 


Variety of mountings and complete line 
of attachments and accessories available 


EXCLUSIVE STRANDFLEX GEAR DRIVE 
with 4 & 5 Speeds 


WRITE TODAY—Continuing edvertising 
In leading industria! publications heips 

sell Strand products. # you're not a. | 
reedy handling this famous line, get in | 4 
towch with ws now for information on | fren, 
open territories. Ask for Catalog C-210. ] meus 
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INSTANT SUPPLY! 


V-BELTS FLAT BELTS BELTING 
e 


A Coast-to-Coast Chain of Warehouses 


“U.S.” is really geared to deliver. You actually training and successful selling aids which in- 
can get immediate shipment—thanks to the clude catalogs and store displays. 
“U.S.” transcontinental chain of warehouses Every item in the “U.S.” Line is famous for 
And the “U.S.” Line is complete, including durability and for economy in maintenance. 
sheaves. In addition, when you handle “U.S.” Every V-Belt has the unique Equa-Tensil Cord 
you get sales engineering assistance, valuable Section which distributes the pull so evenly 
among the cords that each carries its full share 
of the load. For more complete information 
MULTIPLE V-BELTS write to address below. 
F.H.P. BELTS « SHEAVES 
“U.S.” Research perfects it. 
FLAT BELTS AND BELTING “U.S.” Production builds it. 


SPECIAL PURPOSE BELTS U.S. Industry depends on it, 


UNITED STATES RUBBER COMPANY 
MECHANICAL GOODS DIVISION - ROCKEFELLER CENTER, NEW YORK 20, N. Y. 


« Oj} Pield Specialties + Plastic Pipe and Fittings « Grinding Wheels « Packings + Tapes 


Heese «+ Belting « Expansion Joints « Rebber-teo-metal Products 
Adhesives « Rell Coverings + Mats and Matting 


Molded and Extruded Rubber and Plastic Products + Protective Linings and (Coatings « Conductive Rubber « 
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We're putting our “KNOWS” in your business 


A Problem a Day Solved By 
Allen Engineers...For YOUR Customers 


Allen has always been headquart rs 
for socket Last 
year, Allen's metallurgists, designers 


screw know -how. 
and engineers teamed up to handle 
over 360 technical problems for 
fastener 


precision users — your 


customers 


Most of these problems were 
quickly answered over the phone or 
by letter... many required a trouble 
shooting team of engineers to con- 


sult with the manufacturer, analyze 


his problems and design spec ial 
products for his use . . . some were 
even concerned with our compe ti- 
tor's products. But each problem, no 
matter how simple or complex, was 
the 


solved to manufacturer's 


satisfaction. 

Competent, imaginative engineering 
is one of the major advantages that 
go with the Allen franchise. We can 
put our “knows” in your business — 


or in your customers’ problems. 


oe 


FOR 
INFORMATION 
WRITE TO 


ALLEN 


MANUFACTURING COMPANY 
Hartford 2, Connecticut 


MORE 








TYPE 1 Universal plastic packing for 
pumps and valves 


TYPE 2 High temperature valve stem 


and expansion joint packing 


TYPE 3A packing for high 


compressor 


SURE, SELLING’S EASIER 


WITH R/M’s BIG 7 PACKING TYPES 


m me, you've got what it takes ry selling R/M’'s Big 7 Packing Types 
armed with t 9 ourself. Take full advantage of the con 

cing sales arguments they offer. Ray 

stos-Manhattan will keep you supplied 

th the finest kind of sales aids. And month 

most plants 1 1 only thr fter month it will help you by running 
owe! ainten C t Ss hard-sel ing ads in the le iding publications 


jowntime: easier ring read by your customers and prospects.” 


R/M’s BIG 7 NG PE ET 95% OF ALL PACKING NEED 
TYPE 6 


BIG 7 PACKINGS |"... gus 


RAYBESTOS-MANHATTAN, INC. [io ciioriced 
PACKING DIVISION, MANHEIM, PA. wine 


FACTORIES: Bridgeport. Conr v m, Pa. No. Charleston, S.C.; Passa 
Crawfordsville 4 rough, Ontario, Canada 











RAYBESTOS-MANHATTAN, IN Packings « Asbestos Textiles « industrial Rubber, Engineered Plastic, 
and Sintered Metal Products « Abrasive and Diamond Wheels « Rubber Covered Equipment « Brake TYPE 7 Molded packings for hydraulic 
Linings . Brake Blocks tch Facings . Fan Belts °« Radiator Hose . Bowling Balls and pneumatic equipment 
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HOW TO BUY 
RUBBER HOSE 


FOR EASY HANDLING 
ON TOUGH JOBS... 


and get ‘‘More Use per Dollar’’ 


Select a light weight hose construc- 
tion that is flexible and kink resis- 
tant for long-life dependability. 


Hose that is light in weight—yet 
strong enough to safely withstand 
high pressures—is easier to han- 
die. Men like it better and do 
more work with it. Look for a 
hose that is light, yet strong, for 


ease of handling 


If the hose you buy resists kink- 
ing you are assured maximum 
flow under all operating conidi- 
tions. Hose that is mandrel-made, 
rather than molded in a pre-set 
will coil and uncoil freely in 
ny direction . . . eliminate points 
strain at kinking points that 
1 cause costly internal damage Py 
d rupture The ose does 
Hom h condi- 
to ha ger. In- 
no pre ers are 


Make certain the hose is engi- 
neered for maximum flexibility 
from tube to cover. Tube to 
coils «¢ 
cover flexibility prevents separa ; 
unneec , itative 


tion of cover, tube or strength 
neered 


membet plies reduces hose 

creates 
costs by increasing hose life 

strengt! 
Specify the one hose that gives are virt 
you all these features specify duce a | 


R/M Homoflex Hose extremel =. —wse per Dollar” 


MANHATTAN RUBBER DIVISION—PASSAIC, NEW JERSEY 


RAYBESTOS-MANHATTAH, INC. 


® A SS we FD 


Flot Betts Tonk Lining Abrasive Wheels 


Gener Rf/tA products tidedn, tudusiitel Cin + Hae Gul SUAMINN iiee Gikeinitiinies Gans Sindts « Cink Mae 
Asbestos Textiles + Packing: + Engineered Plastic, and Sintered Metal Products * Bowling Balls 
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for Safety and Long-Time Service 


For 2000, 3000 and 6000 pounds service — Sizes '/." to 6” 


SCREW END TYPE 


Ba 6 @ 


For schedules 40, 80 and 160 pipe — Sizes 1/3" to 4” 


SOCKET WELD TYPE 


Shocks and stresses iniposed by high pressures and high temperatures are taken 


forged from carbon steel or various . r . , = : . ills _s 
des @ Gan @uille qanies > in their stride because Vogt firtings are uniform in structure, fine grained, and 
ee ee free from porosity . . . the superior product of laboratory controlled materials and 


Vogt Ells, Tees, Crosses, etc., are 


their selection aod proper application. 
giant forging hammers and upsetters. These properties also give higher resistance 


to erosive and corrosive conditions, thereby adding to service life expectancy 
in steam plants, petroleum refineries, chemical plants and related industries. 


HENRY VOGT MACHINE CO., INC. 


Louisville 10, Kentucky 
BRANCH OFFICES: NEW YORK © PHILADELPHIA « CLEVELAND © CHICAGO « DALLAS 


DROP FORGED 
STEEL FITTINGS 
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‘‘How we set a record with the Thunderbird!”’ 


Hi-I 


& Air Express 


Gears THEeFre FrieraT "Ss. Sel 


CALL AIF EXPRESS stor / PAILWAY EXPRESS AGENCY 
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the most complete 
TEFLON line 
offered Industrial 
Distributors 

PLUS 


e manufacturing leadership 





e powerful national advertising 


® competitive prices 
e liberal discounts 


@ adequate stocks 


@ Write Harry Stott, General Sales Manager 


UNITED STATES GASKET COMPANY 
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new ~~ REAMER 


CUTS REPLACEMENT COSTS IN HALF! 
just one shank to buy for wide range of sizes when you 
use these new-type T-] Reamers with interchangeable heads! D i ST R | aR U TO R 


Sizes from \% to 2%" inclusive, in 1/16” increments 


spiral flute. Only the Jeads to buy for replacement—this 
cuts your cost to /ess than half! 


Head has tapered hole which insures concentricity and a 
snug fit on smoothly ground tapered shank. Reamer -—-~ SEND! - 
operates free from binding or sticking, due to cutting por- r ” 
tion wearing undersize and crea ing negative reliet. Per- | a 
formance retains all advantages of standard, expensive J 
reamer. Backed by T-J's 38 years of know-how as one of ! Jochen, Mich 
largest manufacturers of die sinking milling cutters i Please send details about your distributer or repre- 
sentative plan for T-J Reamers 


TOMKINS-JOHNSON Paee 


Street 


| 


City 


38 YEARS EXPERIENCE 


beep meneeareresabaneaseseseal 


i 
! 
! 
— 
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the dirt flies faster—now 
with MUSCLES OF STEEL 


Straining laborers plying pick and shovel You'll find Wickwire Rope, too, in the 
are a bygone memory because of today’s mines and the quarries...in the oil 
excavating and road-building equipment fields and logging camps... with the 
Modern power shovels and draglines use fishing fleets...and in numerous ma- 
muscles of steel—rugged wire rope—to terials handling operations. Whatever 
keep the dirt flying fast the job may be, the extra care and 

Helping to clear the way for needed quality fabrication that goes into Wick- 
highways is another of the important wire Rope proves itself in longer life, 
ways in which Wickwire Rope con- more economical service and utmost 
tributes muscle to America’s might reliability. 


every industry benefits from wire rope 


PRODUCT OF WICKWIRE SPENCER STEEL DIVISION 
é THE COLORADO FUEL AND IRON CORPORATION 


THE COLORADO FUEL AND [ROW CORPORATION—Abione (Tex) « Denver + Houston - Odesse (Tex.) « Phoenix « Sell Loke (ity + luke 
PACIFIC COAST DIVISION—tos Angeles - Oektend - Portiend - Sen Francisco - Seattle - Spokane 
WICKWIRE SPENCER STEEL DIVISION — Boston - Buffalo - Chettenooge - Chicago « Datret! - Emienton (Pa) - Hew Orleans - New York - Philedeiphis 
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a A 


~ ) 
~~ Ma 


ask your 


- 


, Bunting 


distributor:.. 


Ss S YOU MONEY 


Your Bunting Distril 


t solution in monet 


convenience mr ete 


\rries 
stock tor your saving 
ma 
chined and finished Bunting 
Standard Stock Industrial Bear 

ings, Electric Motor Bearings and 

Precision Bronze Bars ir 

For quick replacement wherever and 


plete range of sizes 


your usual produc tion and 


. tena ce weas You wi ' ‘ 
whenever a finished, ready-for-assembly highest nae 9 ap 


find hum 
listed in the classified 


your telephone book 

quality bronze bearing is required, simply phone your under the heading Bars, 
Bronze or Bearings, Bronze 

local Bunting Distributor. Even extra ordinary 


Your Bunting Distributor is an 


industrial distributor or a special 
requirements can be met from the vast assortment 


ist in certain indi 


send 


most ike 


items 
He has beer especia 


of finished Bunting bronze bearings ~ on 


, 
unde rstandir y 


, quirements eq 
in his comprehensive stocks. ene 


Sra RE lr 


THE BUNTING BRASS & BRONZE COMPANY This advertisement appears in 
TOLEDO 1, ONIO tron Age @ Mill & Factory © Modern Machine Shop 
7 


Southern Power & industry © Stee! 


BRANCHES IN PRINCIPAL CITIES 


INDUSTRIAL DISTRIBUTION © JANUARY, 1955 





ACCO Registered’ Slings 


WHAT 
"“ACCO REGISTERED” 
MEANS... 


The best material 


Unit safety factor (on bodies 
rings, links, hooks) 


Proof test of complete sling 
to twice the working 
load limit 


Actual field service test 

of each design 

Metal identification ring 
on each sling 

Signed Registry Certificate 
with each sling 


Look for this “fp 


Sign of Safety 


Photo courtesy Allis-Chaimers 


Make money preventing accidents 


e Your hair stands up straight when you see 
the makeshift slings used in plants in your 
territory. It may be your fault... at least you 
could prevent some of the accidents. . . if you 
sold slings as safe as ACCO Registered Slings. 
For instance, you can sell a variety of ACCO 
Registered Sling Chains, to the length needed, 
with a choice of sling, grab, or foundry hooks 
and fittings for special or general purpose use. 
You can offer ACCOLOY sling chains in sizes 
to 144” that have four-leg working 


=” 


from \” 


*Trode Mark Registered 


load limits from 9,500 lbs. to 199,000 Ibs. at 
a 60° angle. These are not theoretical limits. 
They are based on actual proof-testing of each 
completed acco Registered Sling Chain to 
insure safe operation. 
« . a 

If you sell material handling equipment, 
you should sell sling chains... ACCO Regis- 
tered Sling Chains. They'll let you make 
money preventing accidents. Write our near- 
est district office today for information. 


American Chain Division 


AMERICAN CHAIN & CABLE 





York, Pa., Boston, Chicago, Denver, Detroit, Houston, 
Los Angeles, New York, Philodelphia, Pittsburgh, 


Portiand, Ore., San Francisco 


INDUSTRIAL DISTRIBUTION 


Bridgeport, Conn 
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Problems in 


UNIFORMITY ...? DELIVERY... ? 


Tell your customers they can count on Brightboy for exact uniformity—every wheel in 


every grain and texture completely standardized—scientifically controlled. 


Tell your customers they can count on prompt delivery! 





GREATER SALES 
OPPORTUNITIES 


‘ . ij GRATIFYING TURNOVER 
ow orvice-i sront yct : . an in your cus- 
n se ice-anc pr ts pi ure anc ' AND “REPEATS” 


tomers production operations. 


In today’s mushrooming uses for rubber-cushioned abra- 


sives, these factors are of paramount importance in your 


DISTRIBUTORS’ EXECUTIVES 
AND SALESMEN: Get all the 
facts NOW on Brightboy rubber 
cushioned finishing. Find out how 


THE MOST OF EVERYTHING profitably Brightboy rounds out 
IN RUBBER-CUSHIONED ABRASIVES! your abrasive service to custo- 


mers; how you can sell it not only 
for general applications but for 
Now, you can obtain Brightboy wheels (and a full g PE 

: new uses far beyond the scope of 
range of accessory products) in either silicon carbide or conventional materials and meth- 


ods. 





aluminum oxide grains, each in combinations of de 
pendably uniform textures and grain sizes ranging from 


extra fine to extra coarse, in soft, firm, and tough rubber 








binders 


fiso made im a full range of 
accessory products wheels 
sticks, rods and blocks for ma 
chine and manual operations. 


BRIGHTBOY INDUSTRIAL DIVISION 
WELDON ROBERTS RUBBER CO. 
95 North 13th Street . Newark 7, N. J. 


America’s Pioneer Monufacturer of Rubber-Bonded Adhesives 
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Talk of the Trade 


F 


IT PAYS TO. . .: Warren Rhodes (Inland Steel), son of 
Leonard Rhodes (Lyon Metal), got fast action on the sale 
of his house when he was transferred from Chicago to 
Des Moines Warten had a flock of hand bills printed 
describing his home and explaining that it was for sale 
because he had been transferred He distributed the 
handbills among commuters when he boarded the subur 
ban train at Naperville 'hree days later, an employee 
of Western Electric Co. bought the house He had 
not been on the train but he was given one of the hand 
bills by a man who made the trip There was a 
byproduct for Warren, too—publicit A Chicago 
newspaper carried a story about the incident and a Des 


Moines paper picked up the material and ilso ran an 


’ 
article. 


Machinery & 
Bus manages 


BIG LEAGUE: Bus Kemerer (I! 
Supply) pulled a Leo Durocher 

roup of | 5-vear-olds in the & 2 eball League 
His team not only stepped 1 the Kansas City, 
Kan., championship but t vin the Greater 


Kansas City 


RETIRING: After virtua fe t in the industrial 

ipply busine Eddie Hirshon (W. S. Wilson Corp., 

New York) : hedu t t j Lots of 
Fd 


A STAR IS BORN: While grabbing a hurried breakfast 
in Owensboro, Ky., Jones Baber (Orr Iron, Evansville, 
Ind.) was approached by a stranger and invited to go to 
work in a film, “The Kentuckian” Jones spent four 
days on location and modestly admits now “Shucks, 
‘twas a costume picture and I needed a haircut.” 
When the picture is released next summer, you'll spot 
Jones at the roulette table with such “supporting” stars 
as Burt Lancaster and Diana Lynn. 


SICK BAY. E. Pipkin, Amarillo Hardware, Amarillo, 
Texas) is recovering from a fractured leg suffered a few 
weeks ago when he slipped in an Amarillo cafeteria 


DIG THAT MAN: George Attiniese who used to 
play trumpet in a band and even became a leader of the 
band, is now tooting his horn for Browning Belting & 
Supply, Knoxville, Yep, he’s concentrating on a 
career in industrial distribution . . . George went to high 
school in Canton, O., and after winning his spurs in the 
band business, he joined the USAF and played in the 
Air Force Band 


TV: Did you happen to catch that duPont commercial 
that mentioned industrial distributors as being among 
the local firms patronized by the chemi al company? 


PHE CHAMP: ‘They tell me that John Williams (Mau- 
Sherwood Supply, Cleveland) won the low gross honors 
it golf when the executive committees of the three asso 
Remind me to confine my 
. Do you 


ciations met recently 
bragging to baseball when talking with John 
uppose that’s still a ticklish subject in Cleveland? 


R.W.B. 
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THATS ONI 
selling Roebling 
make 700d n 


ure lox ate d 


Wire 


of the busine 


building advantages of 
Ro ul can promise and or 
Though m 


gor to San Diego | 


pt deliveries 
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; 
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NDUSTRIAL DISTRIBUTION 


ngineers and your Roebling Field 


ynth in the year, full page advertise 
ve of your customers and prospects 
of Roebling 

1d 


features 


rrormance 


idy to he Ip suggest the best rope for 


. } 
fi 1 + 1 answers to any spec lai I 


Write and ask about the po 


stributorship in your area. 
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YES, SIR! 





-_—————t BRANCH OFFICES AND WAREHOUSES FROM COAST TO COAST 


JOHR A. ROEBLING'S SONS CORPORATION, TRENTON 2, H. J. saancHes: ATLANTA, 934 AVON AVE. + BOSTON, St SLEEPER OT 
° cHrca : ; , 80. + CINCIMNMAT!, 3363 FREOONIA AVE. + CLEVELAND, 19226 LAKEWOGO HEIGHTS B.LVvO. + 
S'S FISHER BLOG. + HOUSTON, 6216 NAVIGATION BLvVO.+ LOS ANGELES sse0 f€ 

M BT. + COESBA, TEXAS, 1920 £. BNO BT. + PHILADELPHIA, B80 VINE OT. + BAN 


£, O00 (ST AVE. B.+ TULBA, BZ HM. CHEYENNE BT. + EXPORT SALES OFFICE, THENTONM @, HM. 4. 


QO .y-34:79 8 kf - 


Subsidiary of The Colorado Fuel and Iron Corporation 
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a ie 


how to sell Conveyor Belting {ilee an Supont, 


One of the best ways is to use Republic’s Conveyor and Elevator 


Belting Catalog which, in addition to pictures and specifications of 
Republic’s complete line of profit-proven belting, contains a 14-page sec- 


tion of technical information in easy-to-read table form. 


This sales help is available to every Republic Distributor and Dis- 
tributor Salesman. Take it with you on your next call on a belt account, 
and show your prospect how to match his specifications to the proper 


Republic belt. You'll make it easier for him to buy. 


if you want more information on how to use Republic catalogs— 
or on the many other sales helps available to you as a Republic Distributor 


write us today. We'll do the rest. 


UBLIC RUBBER DIVISION 


£E RUBBER & TIRE CORPORATION, YC 


INDUSTRIAL RUBBER PRODUCTS 


REPUBLIC’S 5-POINT SALES POLICY 


A LINE of rubber items suf A QUALITY of product un A PRICE basis inducing and FREEDOM from competition SELL > helps of reason- 

ficiently complete to permit formiy good and capable of making posmble aggretiive from his source of supply able amounts so that his 

effectively supplying the re- delivering service results that competition with reasonable either direct or ndirect sales force may be given the 

Guirements of the trade thovld reasonably be ox profit return among the trade covered by advantage of specialized 

solicited pected his day to day solicitations training and a knowledge of 
the product sold 
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Are You 
Keeping Up? 


Industrial Distribution 











The business press — 
business man’s university 


Tere used to be an old simile that called a correspondence school 
the poor man’s university. If that was true, then the business press 
is today’s business man’s university. 

We've become so used to talking of changes in the terms of 
revolution that even the word “revolution” isn’t exciting any more 
Yet never in such a short time has there occurred such a drastic 
economic overturn as has taken place within the last quarter of a 
century. It has been through his periodical reading that the business- 
man has had a front seat from which to watch the changes. 

Not too many years ago we lived in a pleasant world where there 
was a predictable somebody called an Economic Man. He operated 
under stable Economic Laws. They were repealed and modified 
once in a while, but thinking changed slowly and comfortably 

Within the last 25 years our old conception of the Economic 
Man has disappeared. The Man is still there, but we know now 
what was probably true all along; he is not predictable. There is 
nothing he likes to do more than upset Economic Laws. 

So, just as we have had to change our conception of the way of 
the stars, we have had to change our ideas of the way that people 
behave economically. 

Along with this change in our thinking has come an almost 
complete overturn of our patterns of production and distribution — 
and most particularly of distribution. Everything in that field moves 
at an always accelerating pace. 

And the faster the pace, the more essential a reporter of what 
is happening. That reporter is the business publication. 

Unhappily, far too many business men like to live in the world 
of economics that they were taught at college. The longer they 
are out of college the more weird and unreal becomes the informa- 
tion that they accepted as dogmatic law in their youth 

Decisions made on principles taught 25 or 30 years ago may be 
right. Not all principles change. But the man who is still thinking 
economically the same way that he did in the early ‘20s or even the 
early ‘30s is pretty sure to find himself out of touch with reality. 

The business paper, being a creation of the present, lives in 
the present. Its interest in the past is only as it affects the present 
and the future 

So it isn’t stretching it too far to say that the business publica- 
tion of today is the business man’s university, The business man 
who does not realize this is in danger not only of growing economic 
illiteracy, but also is well on the way to losing out to competitors 
who didn’t stop learning when they got their college diplomas. 
This is true whether the college had a campus and brick buildings 
or was the good old-fashioned College of Hard Knocks so well 


known to the self-made man 
Yoh enubee. 
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How has Bill Allen managed to top his fel- 


lows in annual volume during the 19 years 


he has sold for Hagerty Bros. Co., Peoria? 


Courtesy Is The Selling Secret 


Practicai 


»5 


Pointers 


INDUSTRIAL DISTRIBUTION 


themsel 


mber the 
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purchasing 
agent an I 


1 product 


t 
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By Robert Slater 


Asseciate Editor, Chicago 


Whether It's . . . One Man to Sell 


R. T. Clements, purchasing agent for Hiram Walker & Sons, Inc., says 
salesman to sell on the merits of his product without pressure P 


the p.a.: 1. Consideration as to length I like a 
of call, 2. Promptness and complete 
ness in submitting quotations, 3. Reg 
ilarity of calls. 
The thing that irritat 
1 bad salesman,” says M 
his appearance. A salesman 
dresses neatly shows that h 
us position. 
His conversation 
asionally I’m calle 
n who uses protanit 
who spends too mu 
ing on the latest 
ale. None of these 


ipplied to Bill Allen 


The Office 
It's my opinion, and 
zeneral opinion in th 
ib McCallum, desk alest 


Hagerty Bros., “that Bill is a g | : Three Men to Sell 


yw and handles his custom 
us n fa Purchasing Agent Ruben Redard, Buyers Lar: lw and Gerald R. Bowen, 


He cooperates with il 
Keystone Steel & Wire Co., agree they like to buy fro he salesman who is relial 


sometimes when things are rushing ne 
helps us on the order desk. It’ 
ob; it’s a little more than 
ted of him. And we appre 
“He has a wonderful persot 
i have to get along with | 
vhen you're a salesman—and 
ver has a grouchy face.”’ 
Mr. Allen’s rules and his custo 
ind fellow workers’ opinion agree— 
ind his sales record shows the result. 
I think the industrial salesman’s 
integrity counts for more than any 
thing else,” says Purchasing Agent 
Ruben Redard. “What weighs most 
vith us is reliability. If you know tl 
industrial salesman i ynscientious, 


3 more than 


t counts fe tl 
handles 
Service is another angle. We recog- 
nize the service we get as being even - . 
more valuable than technical advice— «= « « An Organization to Sell 
and more valuable than a lot of useless Hagerty Bros. employees Nancy O'Leary, Bob McCallum and 


- ” " 
talk would be Ivan Williams are as important to Mr. Allen as any executive 
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SALESMAN al 


ENGINEER 


How a Providence distributor’s 


inside men sell successfully as... 


One-Day-A-Week Salesmen 


By George L. Bottari 


Assistont Editor 


f illnesse 
ek over the 


lespite thi 


procee J 


reasoned 

How It Came About one inside 
" h } every day ithor npairing in perations? 

! ; ind analyzing his inside per 

idea of giving his 


; 
} 


TEXT CONTINUES ON PAGE 86 
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PURCHASING 


> > 


n 


ol 


oncentrates 


AGENT 


ompany buying four day 


week. 
trades roles 


THURSDAY'S SALESMAN once every 
ing salesmen helps Mr. McDuff when he 








Advantages of One-Day-A-Week Selling 


To the Inside Men 


1. They make more mon n add m to their 


ilary for inside work, they also receive a commission 
based on a percentage of gr rofit of their sales 
sales 


their 


five full-time 
ile smcn pay 


i ill 


itside prov ides 


the same compensation 
men, except that one-da 
wn sales expenses which a1 itive] 


2. Selling one day a 


1 break in routine. One of the curses of inside chores 


is the monotony of doing the same job day in and 
day out. The one day on the outside makes the four 
interesting 


3. These men are actually 


days in more 
a full 


sell 


in traiming for 


time selling job. The warchouse manager, after 


ing one day a week, replaced a regular man 


a _ 


To Management 


[he entire organization more sales minded 


loday, 


has jumped, service to 


y 
~ 


with a spirit of *¢ one a salesman,” morak 


istomers has improved im 


measurably. For example: prior to this program, th« 
1 negative frame of mind 
after 4 o'clock 


selling, he appreciated 


varehouse manager was in 
ibout requests for shipments made 
\fter being exposed to outside 
the 

andled promptly, w ithout annovance 


their 


hipments are nov 
Today, all 
with 
’ needs for informa 


importance of service 


inside men handle ssignments 
greater appreciation Oo 
tion and service 


1954 sales vol 


ised over ) 


th the ounts in 


fact that other business 


mec act 


down 


The equivalent of one full-time salesman was 


gained, without adding to personnel 
4. Procedures 
esult of getting the inside men 

> day 


have be hanged and improved 


from their 


iwa\ 


a week Th xpecricnce gave the in 


ide men a broader concept of overall problems and 
timulated their thinking as to ways and means to 
improve operations. 

5. The problem of replacing full-time salesmen, or 
idding to the regular sales staff, is eliminated due to 
the in-training feature of the program 
satished with today’s 


6. Customers are more 


overage. At first, customers were somewhat amused 
by Allen & Reed's one-day- 
know 
their interests 
the 


plete service 


weck salesmen, but now 


they that one man, with a few accounts, has 
it heart and, with his knowledge of 
he is better equipped to give them com 
Major 


can be expected the same dav every weck, and 


inside . 


accounts have observed sales 
mecn 
they know what days their salesman can be reached 
on the inside 

7. It is now easier to sell management policies to 
vho are better informed on overall con 


the for 


inside mech 


ditions and understand need corporate 


polic ics 
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Interview- 





One-Day-A-Week Salesmen (Cont'd) 


MANAGER Irving Morin was FULL-TIME SALESMAN show nsulting with Richard 
nager of Allen & Reed 


th NOV ¢ Park i ana 


res with the rest 
from the previous year 
Whether it was due r natur lesil o make 
money, or to the « iasm generated by the 


to be mak 


liow ti Progressed 
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Habits of Success—'Ill 


Meet Objections and Get Action 


The expert salesman knows the difference between 


an objection and an excuse, and knows how to close 


By Richard S. Schultz, 


Industrial Relations Methods, Inc., New York 


fr HAS OFTEN BEEN in i0 lhe only advice to the salesman, then, 
" | Be ring your presentation to all indications 


ilesmen 1 #t the p readiness to buy 


ns. This The poin he salesman emphasizes during an inter 
I 


} 


ndeistandablk na nnot handle an iew help the prospect decide to buy Outstanding 


' 
f wroduct, satisfactions to be gained from 


} 


yection satisfactorily, the pros confidence in features <« 
its purchase and dissatisfaction with which the prospect 


im and ins product is 
The best way to dispose 1] t's objection is is faced in his present situation, et when properly 
ind out why he raised the objection. Many prospects presented, help close the sak 
nderstand clearly \ prospect may admit that the product is what he 
refore, fail needs, he has the mon ind thinks the proposition 
rfectly satisfactory. Yet he may insist on putting the 


obicctions because th« 
it the salesman is talking 
ee how the product will benefit 
\ 


vain, prospects often raise obj ns because they natter off. The salesman must overcome this indecision 


ypposed to new and unfamiliar idea Here, the vy finding out the real reasons behind it. Such factors 
the objection by showing the is fixed preferences, lack of self-confidence (on his own 


improvement over the old part), inadequate information, misunderstanding—these 


man Can Overcome 
pect how the new is an 


the successful salesman endeavor 


to anticipate re some of the obstructions to closing the sak 
ind is prepared with convincing answers Because the prospect is weighing 


carefully the advan 


tions 
f buying a product, the sak 


However, he must distinguish between a real objec tages and disadvantages « 
ind an excuse. Many criticisms raised by prospects man must al present a 
nerely excuses to postpone buying or to get rid However, without compromising himself 

the salesman The salesman must learn to ignore idvantag over disadvantages, and so persuade 

uss tactfully—and not attempt to answer them as yrospect to make the favorable decision 
uld a genuine ol 101 A real objection has 


easons behind it n ¢ e is merely a pretext 


dvantages and disadvantag 


he can st 


And for the Future 


The cxpert ilesman should 1 gnize that a il 
d with the pros looking 
iture order e 1 st, ther ) employ 


foundation 


} | 
rhe 


ca n hi ing technique jllowing 


helping I prospect with problem lay 


ition for ntinued busine 
roregoing ess habit fully deve loped 
needn't | I xcuses tor h failure to 
He ha ] I vords of the dought id 


begun to hg r the order 





i many men th t t f selling 
) other 
rouble This is the last of a series of three articles by 

m Mr. Schultz. The first, “Human Noture’s a Key 

Factor”, appeared in the November issue; the 

second, “First a Plan, Then the Interview”, was 

in the December issue 
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Here’s a 5-step method on... 


How to Set Up a 
Sales Potential Study 


Strong, Carlisle & Hammond of Cleve- 
land has devised a method tied to past 


realities showing future possibilities 


By Don McGill 


Associate Edit 


FOURTH STEP: “|! 
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THIRD STEP: $ 


tallied lust 


potentia 
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W he rr 


WOTKING i 


nm tin ist 


sses. the abor 
itisfactory potential fa 
lated by taking 10% or 
emp! yee for 
lhus, where 1953 sales-] 
within one metalworking 


und Mr. Ballantine d 
» this figure 


ecides to 
ming up vith 
potent il fact 


’ 


overt 
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it 
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| 


the p 
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method 


elected firms within the particul 


or for 


higures are 


in one 
didn't 
ired figure 
f the actual 
- 
vee for selected a 
Mr 


adjustment 


unt 
were $292.11] Stvan 
ipply 1 20 

$58.42, which 


this industry cla 


they con 


converted into 
procedure 1 traight 
ounts be evaluated for 
the factor by the 


erformance of each 


ing 
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Alert and fit at 85, Mr. Pearson was semi-retired in 1952, but still gets out on customer calls 


A $15,000,000 Salesman 


In 55 years of selling, Charlie Pearson has 


stuck to one rule: Never knock your competitor 


Selling: Past and Present 
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It Can Happen To You 


These are times of technological changes in industry . 


Here’s a brief picture of the changes taking place in coal minin: 


and what they mean to distributor management and a salesman 


By Jack Wertis 


Senior Associate Editor 


“We OR WITHOUT TI EAVES 1 adv lenge’’ of its younger and more bullish competitiors and 

ment of a prominet rokerage fi c of increased labor costs, with a “‘response” that indicate 
i 

predict there will | iS wes in indust: ind ind determination and ability to hold its own, even expand 


idual companies in t rs hat’s rdh The answer is “mechanization.’ 


what you’d call climbin i 1S Mechanization has made great strides in minimizing 


+} ; 


anges are occurring nov ti i he labor co ier to more intensive competition with 


idual companies, most ‘ other fuels. Coal men predict that the present labo: 
vod or bad, these chang istrial distribi content of the mine price, $2.50 to $3.00 per ton, can bi 
ind salesmen, let alone th [ cut down to $1.25 to $1.75 per ton. A long step toward 
Under the circumstance I rs must 1 moi highly mechanized continuous-flow production was taken 
ver, keep themseh fully in il in 1952. In addition to a substantial increase in con 
dominant ind t] t t y tinuous mining units in vice, there was another rise in 
scale, the sal I i] g-walling and long-hol lrilling and shooting in 
Augering underground also gained. Both 

g-holing and augering are methods of remote mining 
; 


. 
tanhial produ 


on 


in which subst ; achieved without men 
en men und 

mnages per man though 
ire normally | tha 


Maintenance Important 


rt, mining now me I daerabdie more m 
naintena product than 
ndustry pent 


153 and about 


Holding Their Own 


chal 
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It Can Happen To You (Cont’d.) 


this means closer liaison with backers-up like Willie J. 


Mechanization means new types of products which Joc 
Smith( center), credit manager, and Dave Littlejohn 


Inc., salesman, has to fa- 


counts a lot too and right), quotations man, and discussions with 


Younger (left Persingers 
elf with. But service 


Salesman Has To Be Alert 


nitiarise rithi 


n 
level ping 


me running 


. , 
to handie m 


} } 


much about 


app! 

Younger 
nal contacts 
. engineers, plant supers, machine 
cutives. Each bit of information has to be 

] The general thinking of 
lyzed to find out 
ition ideas, what 


ules _possibilitic 


> to make as many pe 


xX 
ind double-checked 
} ; 


within a < mpany nas 
I 


\ ; h what our cu 
e! ho how 1 stive ther rodn 

ecel iV ney ale pt au 
rn your ervice, general 


y think of your service, 
I finds that n 


he mpany 
lanning. Gener erators are 
and price consci If the servicc 
yur chances sellir zainst a price 


i 
nm pow } } 
‘ t that muci 


ain, flight chain, 
re enrockets Call Regularly 


AA 
ye made 


Mr. Younge und 
: ae ae } f e he a is making 
calls, he 
ne orders 


sOTTIC 
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lechnical assistance comes to Mr. Younger from 


Art Pender and Orrville E. Jones, design engineers . . . 
thing to show—product 
harts, et It lend 

\ healthy curi 


7oing O1 


7 
imple, manuals, 


UTD 
t IT] 


liesman as t 


and 


in his owr I nger found 


how he i 
goes a long 
also puts the 


projects still 


in making 


vielde l tenta- 
his 


ivCyVUl 


1 Mr: 
t changed 


: "1 
xl SCLINg 


knowing product 


ot 


} 
ch 


oI 
P 


ho 


customer can 


held. He 


der f Coa 


Va 


and James Montgomery, power transmission sales 
engineer, who discusses chain operation. 


customers and service i 


these 


ind equipment, you ju 


matter 
shifting th« emphasi Under 
anging techniques 
¢ top priority 
erations. You 


W Ts 


to knowing your customers and 


, " 
int get fa 


the: 
with your product know 


until you do vhat the 


AnDOW produ t 


ind dot us 


Mr. Younger « n't confine his investigation 


how he ii, i : 
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ittend cry minimg 
Ag im participate ] the 
Mining Institute I a 

of 


ny 


fudiou 
K inahw : 


pi Tain 
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what going on in 
what happen ng 


musts 


YOU'LL FIND OUT WHAT ANOTHER DISTRIBUTOR IS DOING ON THE NEXT PAGE 





It Can Happen To You (Cont’d.) 


New Machinery 
Means New Products 


INQUIRIES about new 


\ ' n : 
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Price Book Doubles as Catalog for Salesmen 


Product index which conforms to one used in inventory record 


aids salesmen in handling inquiries about price and stocked items 
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Wheres 


COORDINATED INDEX speeds up interchange of data 


STOCK, inspected by Mr. Kilmer, is 
nven between Mr. Gilbert and Mr. Phillips 


formity with listings for 


st of product within that section such as 


before Hand Tools listing angles, anvil 

Each product listed is identihed with a cod 
ntaining three unit the first unit indicating 
product group, the second unit the product 

third unit page number of the pri 


ri¢ data I found 


had ilre id 
control number of the product 


Hand Tools, 0 or Zero. 


nitial letter of the p duct 


entory 
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it: Page number of the price 


HAND TOOLS 
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main product group t 1 or the product appears, in the case of plier 
of the price book 


»* i 
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Hand 
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Abrasives: 7 niddle or back of the book. The same goes for product 


& Fittings, Hoist R 
, Brooms, Sanitation Equipm<ut; 5—--Fastenings, sections iistings and pages on which data can be foun 


nuts, etc.; 9—Miscellaneo inciuding plumbing; Thus, i 
Cutting Tools; 20—Pow 10 nd Accessories: salesman opens the book in the middle as the Abrasive 


Paint code is 6 and refers to the sectional listing for the 


1 looking up a price on an abrasive belt, the 


exact page number 

All pages are dittoed and kept in a standard loose-leaf 
binder. When price hanges are made, only those pages 
Product classification keeps to 


System Flexible 


Notice that Cutting died 10, Power iffected are reprinted 
20 and Paint 3 gital g vere are pro i minimum the number of pages to be changed when 
to permit the insertior me itegories along 1 price change comes. Incidentally, each price informa 

ume line Thus, i ev I f drills sold war tion pag irries a date at the top to indicate when that 

egregating them from the general group of cutting particular page was effective When a new page | 
drills can be coded 11, w j l | vf drills repared memorandum to the effect that it replace 
dated such-and-such, accompanies the effective 


mit within | d uy © pag 
At the beginning of each main pr on is 4 late 
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COOPERATION 


An essential factor in the building of a suc- 


cessful industrial supply business is . . . 


Cooperation Between 


with sympathy in it 
ries, Mr. Hirsch s 
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Duties of a Credit Manager 


1. Approve new accounts and unusual orders. 


2. Set up an efficient system for approving all 
orders—without slowing up service. 


3. Maintain accurate, up-to-date files on all active 
accounts. 


4. Supervise action on past-due accounts. 


5. Act in an advisory capacity to customers seek- 
ing financial assistance. 


6. Set up to answer promptly inquiries for credit 
information 
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Cooperation Between Sales and Credit (Cont’d.) 


Here's How 
It Works 
At BM&R 
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Supervisory Training Pays Off 


By H. M. Giller ‘ Men and Between Depart- 
Director of Personne! . 
The Republic Supply Co. of California 
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These Republic Supply supervisors took formal course in human re 
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Are You Knocking Your Head Against The Wall? 


New Jersey salesman says realistic outlook helps most in meeting 


today’s tough competition; new conditions call for different techniques 


by Ken Tarn, Salesman 


dhead-Murphy Co Elizabeth, N 


have see1 


that they 


iny response 


‘ promises from 
ften, the performa! even though 
liveries and extravagant attentions 


, 


are i 
in many cases 

ills for a realizati ome prospec 

better be passed up entirel) The price t 

low, and to the distributor—too high 

[ most often 

ip its back- 

to bid very 

1 for wanting 


hances are, if 


INDUSTRIAL DISTRIBUTION © JANUARY, 1955 





int get his price fr 
ind will do so 


f the supplier. 
rr 


In minute 
many like 


out I 


cannot——ex 
ind other 


lly, there’s the buyer 
ranging from 

personal attention 

7 . : 

ilk would keep pick 


n single-item deliv 
} 


ble-shooting t 


n 


passing up this kin 
inreasonable 
= 


ving habits 


SeTVIce 
and questiona 


yuver who looks to the future 


equipped distril I t 


In other 
because it’s margina 
salesman find 


he d 


in the 


Sell in the Present 


C 
important fur 
wl 


super-spt 
I I 


] 


mewhere 


reputation 


demands 


elivery, 


To 


wrdinary 
ne-killing 
ng to his 
y till night 

sy with 
lation in 
» demand 


errati 


smart 

















INDUSTRIAL DISTRIBUTION 


for the future, or who has been around, as your firm has, 


for many years and appreciates the advantages of con 
tinuing relationship with good sources of supply. 
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@ Prevent Burglary 


@ Prevent Petty Theft 


@ Prevent Embezzlement 


Safeguarding Your Assets Makes Sense 


yourself. 
tock dete 
ictical for you 
tomatic watch 
type of pro 
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Are You Safe? 


Burglary— 
How To Avoid It 
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windows inrpen vere caused by late-working personnel. 

branch office had not been in- 
d: “We had not been robbed 
the last twenty years—we figured 
a tool we were safe. We also thought our 
tock was too heavy to be hauled away 
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Petty Theft— 
How To Avoid It 


Che question of employee honesty 
Human relations are 
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cases involve trusted employees, who 
find time to slip a few dozen drills 
or taps or small end mills into their 
coats hanging on a rack or in a 
locker. Another method is to have a 
box or carton placed on the shipping 
platform and have it disappear almost 
before your eyes. 

“Some unscrupulous salesmen have 
found it easy to put an extra box or 
carton in their cars when called upon 
to make a rush delivery. One such 
originates the rush part by picking 
up an order for a customer, phoning 
it in and telling the shipping depart- 
nent he will be in to get the material. 
When he does, he may take an extra 
many more tools on the ordet 
than the This, of 
course, is no reflection on a good sales- 


ise oT 
customer ordered 


man 
Discipline 

Starting point in a program to re 
duce petty theft is proper indoctrina 
tion of new employees. They should 
» told that anyone caught stealing 
will be discharged immediately. 

Many firms inadvertently condone 
thefts through their practice of grad 
uated penalties for stealing. First, 
there may be a warning, then a lay 
ff and finally discharge 

This system encourages 
ployees to take a chance, 
that the first penalty won't be too 
Standard procedure should be 


some em 
knowing 


severe 
immediate discharge 

One of the most important sate 
against petty theft is 
ertain the theft is reported immedi 
itely. Thi likelihood the 
missing item will be taken out of the 

Once it is known that the 
being investigated, there is a 
will suddenly 


guards making 


reduces the 


building 
theft i 
good chance the item 
turn up somewhere 
Publicity in house organs 
employee meetings or bulletin board 
posters, also helps reduce petty theft. 
Some employers fear that publicizing 
thefts actually their 
frequency—but this 


through 


increas 
the 


may 


isn’t case 


Embezzlement— 
How To Avoid It 


Ihe trusted employee is in the 
idvantageous position to steal 
He usually is an 
with the 
number of 


most 
from his emplover 
‘old timer’, having been 


firm for a mn siderable 


Tl 


Continued on page 174 





The Whole House 
Learns... 


... and everybody profits 
from product meetings at 
Grand Rapids Supply Co. 
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Inside personnel efficiency increases through basic product instruc- 


tion and exchange of Ideas. 
Promotion from within policy is expedited. 
Salesmen and executives review knowledge when they take over inside 


Five benefits personnel jobs. 


Sales meetings brief outside men on different products every two weeks. 
Bi-weekly sales campaign takes advantage of this knowledge while it's 


fresh. 
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SALES QUIZ: Test your knowledge of. . . 


Products and Mar kets 



































1. PUMPS 


To prime the pump for additional potential, let's 
consider pumps 
The vast number of pump types available today 
makes it a problem to select the design best suited for 
the service conditions involved. There are certain basic 
terms, however, which should be understood before at- 
tempting to solve pump problems. As a starter, prime 
yourself on the following questions. 
A. Can you identify the 3 types of pumps illus- 
trated above? 
To get ahead in pump sales you should know 
something about “heads.” 


Can you define: static head 

suction head 

total head 

. Suction lift is normally considered as the dis- 

tance the level of the liquid at the source of 
supply is below the level of the pump. The maxi- 
mum theoretical suction lift with cold water at 
sea level is about ...... ft. For cold water the 
average centrifugal pump is recommended for a 
maximum suction lift of about ...... ft. and a 
reciprocating pump about ...... ft. 








2. V-BELT DRIVES 


Whether you have little or no engineering back- 
ground, there’s no need to be as perplexed as the sad- 
sack industrial supply salesman in the cartoon. De- 
signing most V-Belt drives is a simple task—provided 
you are familiar with the procedures and tables in 
monufacturers’ catalogs. 

A. AP. A. says, “We've got a 25 hp 1160 rpm in- 
duction motor. We want to run a ventilating 
fan at 450 rpm. What V-Beit drive do we need?” 
What would you say? 

. Suppose you quoted a customer on an installa- 
tion, and the P. A. said, “Why so many V-Belts? 
Our motor is only 25 hp, but you're recommend- 
ing belts good for 30 hp. How come?” What 
would you reply? 

. Certain simple formulas are important to the 
salesman who wishes to be conversant with 
figuring V-Belt drives. What is the formula for 
speed ratio? for belt speed? 
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3. CLUTCHES 


Fifty years ago clutches were used almost entirely 
to disconnect one machine or a group of machines 
from the prime source of power. Today, there are a 
number of types and constructions designed for vari- 
ous uses. 

A. Clutch devices permit relative motion between 

or rotating elements in varying 
degrees from full .... to complete 
. Clutches can provide 
a of control, 
b. correction for limitations in 
of prime mover, 
c. rapid and ; 
. Overrunning clutches are also known as .. 
clutches. They are made in several styles of 
construction, and there are three general classes 


of usage. Can you name these three classes? 





4. PIPE THREADERS 


Normal times or not, industrial selling is no pipe, 
and it takes some threading to weave a pattern of 
successful sales. Pipe threaders are used in many 
many plants and job sites. With a little effort you can 
add to your volume by plugging this item. Test your 
knowledge of these popular tools on the following: 

A. Pipefitter Pete claims handthreading of stain- 
less steel pipe is simple. “Nothing to it,” he 
says. “No different than mild steels.” How 
about it? Is Pipefitter Pete having a pipedream 
or does he know what he’s talking about? 

B. “I'll give you a handy guide,” says Pipefitter 
Pete. “Stainless steels should be threaded at a 
cutting speed of about half that used for carbon 
steels.” Any arguments? 

C. Whether he is threading stainless steel, or any 
other kind of pipe or tubing, and using a hand 
or a power pipe threader, there are sound prac- 
tices Pipefitter Pete would do well to bear in 
mind. Can you name four conditions that should 
be checked? 





5. MATERIALS HANDLING EQUIPMENT 


When an industrial supply salesman thinks of mate- 
rials handling equipment he is apt to envision big 
orders for conveyor installations or expensive lift 
trucks. It is, however, well to remember the very de- 
sidable potential that exists for such items as wheel- 
borrows, hand trucks, pallets, skids, and other such 
materials handling equipment. 

Maybe you're missing a bet in your territory. Here 


are a couple of questions to stimulate your thinking 
about some common types of equipment. 
A. Can you identify the three types of equipment 
illustrated? 
B. What are the uses for each of these trucks? 
C. To help your customer select the right hand 
truck, you should consider six major factors. 
What are they? 


FOR ANSWERS, PLEASE TURN PAGE 





Answers to Sales Quiz on pages 110-111 





4. Pipe Threaders 


A. Pipefitter Pete is popping off without thinking 
on this subject. Approximately twice as much 
effort is required to cut threads on stainless 
steel pipe and tubing as on those made of mild 
steels. Die stocks and speed limits differ too. 
No arguments here. Because stainless steels are 

1. Pumps much tougher and stronger than mild steel and 

most other steels, they have a tendency to drag. 

A. The three types of pumps illustrated are: cen- Cutting speeds, therefore, are much slower. 
trifugal, rotary, and reciprocating. . Here are four important conditions to check: 

B. Static head is the head or pressure existing when 1. Have you selected the proper die stock? 
the pump is not in service; usually expressed in 2. Do you know the difference in dies, and have 
Ibs. psi or in feet. Suction head exists where a you checked the die for dullness? 
pressure above atmospheric pressure exists at | Are you using a high-grade cutting oil in suf- 
the pump suction nozzle. Total head is the total ficient quantity for the work involved? 
net head or pressure against which the pump . Are you observing the speed limits for the 
must operate. It is total static head plus pipe metal being threaded? 
friction. All pump selections must be based on 
total head 

C. The filled in answers should read: 34, 15, 20. 











2. V-Belt Drives 


A. Before even reaching for the engineering cata- 
logs, you should ask what approximate center 
distance is desired. Also check on space limita- 
tions. The more you know about conditions per- 
taining to the drive, the better able you will be 
to figure the most effcient drive for the service 
involved : : 
The number of belts required depends on the 5. Materials Handling Equipment 
severity of the load and type of driven unit. 
Service factors have been figured, which, when 
multiplied by nameplate hp, will determine the 
actual hp. Advise the P. A. that drives are 
designed for “actual” not “nameplate” hp. 

To find speed ratio—divide speed of faster shaft 
by speed of slower shaft. Belt speed equals 
262 x dia. x rpm 


A. The trucks illustrated are: a. warehouse truck, 
Eastern type, with curved cross members; b. 
lever truck or pry bar; c. roll and cylinder truck. 
The warehouse truck can be used for handling 
barrels, kegs, drums, rolls, boxes, cartons and 
crates. The pry bar, or lever truck, is widely 
used by riggers, truckers, freight handlers and 
stevedores, for lifting heavy cases or crates, 
machinery, die blocks, etc. Roll and cylinder 
trucks are designed to handle large heavy cylin- 
drical objects such as paper rolls, barrels, drums, 

3 Clutches kegs, reels, and coils. If you think about these 

° uses, possibly you'll remember some customers 

A. two shafts engagement in your territory you've missed on these mate- 
disengagement rials handling products. 
flexibility ; starting characteristics . The six major factors to consider are: load; 

; starting stopping floor, type and condition; wheel equipment; 
Free-wheeling is another name for overrunning overall design—check for clearance of doors, 
Three classes of uses for overrunning clutches aisles, elevators, etc; conditions of service; 
are: indexing, overrunning, and back-stopping maintenance. 
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A MESSAGE TO AMERICAN 


INDUSTRY ONE OF A SERIES 


Capital Spending Plans for 1955... 


Here is Good News 
About Business Prospects 


I. 1955, American industry is now planning 
to spend within 5 per cent of the amount it is 
spending this year on new plant and equipment. 
This is the tensely awaited result of a check-up 
just completed by the McGraw-Hill Department 
of Economics. 

Hundreds of companies, by far the 
largest number in the eight-year history of 
these McGraw-Hill surveys, cooperated in 
the check-up. Combined, they represent 29 
per cent of all industrial employment and 
over 60 per cent of employment in the in- 
dustries where capital investment is high- 


est. Such a broad cross section constitutes 


PLANS FOR CAPITAL iNVESTMENT 





MILLIONS (.F DOLLARS 
— — 
1953 954 1955 
ACTUAL® EST: MATED* PLANNED 





All Manufacturing $10,026 $ 9,249 $ 8,598 
Petroleum IndustryT 4,400 4,875 4,920 
Mining 506 380 311 
Railroads 1,312 65! 769 
Other Transportation 

ond Communications 2,954 2,922 2,640 


Electric and Gas 
Utilities 4,548 4,274 4,206 - 2? 


ALL INDUSTRY 23,271 21,784 20727 —5 





*United Stotes Department of Commerce; Chase Notional Bank; 
McGrow-Hill Department of Economics 


tPetroleum refining, included under both “All Manufacturing” and 
“Petroleum industry,” is included only once in the total 


a reliable gauge of the plans of industry as 

a whole. 

What is the meaning of these plans, detailed 
by the table below, for capital investment next 
year? Is it good or bad news, so far as it con- 
cerns the prospect of continuing prosperity? It 
is to this crucial question that this editorial is 


addressed. 


Key to Prosperity 


It is not only good but very important 
business news that American industry 
plans to spend in 1955 almost as much for 
new plant and equipment as it is spending 
this year. The reason it is important is that a 
high level of activity in the capital goods in- 
dustries is universally recognized as a particu- 
larly potent ingredient of prosperity for the 
nation as a whole. A dollar spent for capital 
goods is spent again and again for wages and 
materials. Its stimulating effects, called by econ- 
omists multiplying effects, move through the 
economy in much the same way that a pebble 
tossed into a pond creates a widening circle of 
ripples. This is one reason why there is such in- 
tense business interest in the surveys of plans 
for capital investment. 

Here are the principal reasons why the results 
of the McGraw-Hill survey are a good omen for 


continuing prosperity: 





1. American industry is demonstrating 
that it does not need the stimulus of war- 
created shortages, or a rearmament boom, 
in order to maintain a very high level of 
capital investment. 

The slight decrease now planned for 
1955 will still maintain a level only about 
ll percent below the all-time peak at- 
tained in 1953 under the stimulus of a de- 
lense expansion boom. 

2. Capital investment promises not 
merely to stabilize at a high level, but ae- 
tually to increase as 1955 goes on and thus 
give renewed stimulus to business. 

The level of investment now planned for 
1955 by industry — manufacturing, petro- 
leum, mining, transportation, communica- 
tions and utilities — is within 5 per cent of 
1954. Contract awards for commercial 
construction stores. office buildings, 
warehouses and other service establish- 
ments —as con piled by the McGraw-Hill 
publication ENcingeerinc News-Recorp, 
indicate a substantial crease 
Thus total capital expenditures 
iness may be very close to this ve 

Actually, in the fourth q art { 1954, 
business « ipit al « xp nditures, as reported 
to the U.S. De partment ot (Lommerce, are 
down about 2.5 per cent tron the 

is a whole. So ther 
ce that during 1955 the am 
capital investment will rise above this 


pres nt leve l. 


Effect of Tax Changes 


The plans re ported by the McGraw-Hill sur- 
vey are preliminary plans, reported at the be- 
rinning of the period of business budgeting for 
1955. As budgets are completed, new projects 


iy bring the total expenditure that is planne d 


even closer to this vear s figure and thus make 


an even greater contribution to continuing pros- 


pe! ty. 


} 


i t if ilso cannot be too strongly emphas red 


that these are plans; they are not accomplished 
investments. As such they have the vulnerabil- 
ity to changed conditions that characterize any 
plans. 

There is some indication in the results of the 
McGraw-Hill check-up that one change in con- 
ditions recently made by the United States gov- 
ernment has had an important stimulating effect 
on plans for business investment next year. It is 
a liberalization of the allowances for deprecia- 
tion. Apparently encouraged by this provision, 
most of the smaller companies are planning to 
maintain or increase their purchases of new 
equipment next vear, whereas during the past 
three years their expenditures have been declin- 
ing. This is obviously a development that 
strengthens our economy. 

A government insensitive to the key impor- 
tance of capital investment by business, both in 
providing prosperity and in raising our stand- 
ard of living, might easily destroy the present 
plans. One of the easiest and surest means to do 
this is excessive taxation of business profits 
which are the key ingredient of business invest- 
ment. Whether the extraordinarily constructive 
program recently enacted by the federal gov- 
ernment in the field of business taxation can be 
sustained remains to be seen. If it ean be sus- 
tained, the remarkably cheering plans of 
business for capital investment in 1955 
can readily become firm foundations for a 


continuing prosperity. 





This message is one of 
WcCraw-Hill Departn 
increase public knowled 


a series prepared by the 


nics to help 


understanding 
ol important natior M ide e’ Ue neé ts th if are 
of particular concerr to th usiness and pro 
fessional community serve yy our industrial 
ar d techni al pul li afions 

Permission is freely extended to newspapers, 
groups or individuals to quote or reprint all or 


parts of the lext. 


Reusta Ura 


PRESIDENT 


McGRAW-HILL PUBLISHING COMPANY, INC. 














HY-PRO SPECIALIZES 
IN TAP SERVICE 


...f0 meet the needs 
of your customers 


Hy-Pro has specialized in the tap 

business. It has concentrated its op 

eration on one line to better serve 

tap users. Every step a tap must go 

through—from design to production 

sat aa” tien chem eae all canis aniline Sa and shipment to you—is carefully 
records for r bili: supervised by Hy-Pro specialists. 


guarantees accur: 





Whether your customers needs are 
for a special or standard order, it 
will pay you to recommend Hy-Pro. 


Get in touch with Hy-Pro today. 
They offer a full line of top-quality 
taps, backed by the advantage of 


specialized service. 


YOUR TAP ORDERS ar< 
ists who know the 


HY-PRO TOOL CO., NEW BEDFORD, MASS., U 
DISTRIBUTORS IN ALL LEADING CITIES 


1132 LAWLER 8T WORTH 109 EDISON P 
k DETROIT 21. MICH CHICAGO, Id NEWARK 5,N.J 
" GARDEN 4-0217 MARKET 2-4518 


ADDITIONAL WAREHOUSES: KLAN DETROIT 21. 


VE (28 W. MeNICHOLS RD 
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October 1954 
ed with 
1954 


. TOTALS 
( ompar 


September 


-4% 


October 1954 
Compared with 
October 1953 


-16% 


First 10 Mo 
Compares 
First 10 Mos 


s. 1954 
1 with 
. 1953 


-11% 





LMM 





_ 








Vdd 








Guuaty Salve Trend 


Final Figures Fo 


r October 1954 





October 1954 
Compared with 


| September 1954 


October 1954 
Compared with 
October 1953 


First 10 Mo 
Com pare 
First 10 Mo 


s. 1954 
d with 
s. 1953 








NEW 


assachusetts | + 9% 
Rhode Island 

| Vermont 

| 

| MIDDLE ATLANTE 

New Jersey 

New York 


t 





low u 
Kansas 
Minnesota 


Missouri 
Nebraska 
North Dakota 
South Dakota 


WEST NORTH CENTR a 














-138% 


25% | | 


-16% 


a 
Io 


“ 


-20% | 


| -14% 


-11% 
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Month after 


NOW. 





month... 


never 
a let-up 


-- Maintenance 


MANUFACTURING co. 


2039 fos: Oler Se Cleveland 4, o 
hio 


Builders of Cc j 
ost Reducing Threading Equipment Si 
ince 1893 


atatnnssnaiinsina ile 


ee 


advertising! 


Continuous advertising to your customers, 


month after month, year after year, is one of 


the many sound reasons why it pays to be an 
Oster Distributo:. This ad, for example, cur- 
rently is appearing in leading industrial pub- 
lications. It points out some of the inherent 
cost-cutting advantages of the No. 784 Thrift 


Model... will serve as a reminder to the men 


THE 


responsible for replacing wornout, antiquated 
threading equipment. Result: Inquiries, sales, 
and more profits for you—the Oster Distributor. 


Yes, continuous advertising is but one of the 
reasons why the Oster franchise is a good deal. 
For complete information about the Oster 
line of quality threading equipment, or any 


single machine in the line, write today to: 


MANUFACTURING CO. 


Main Office and Factory: 


2041 East 61st St., Cleveland 3, Ohio 


Builders of Cost Reducing Threading Equipment Since 1893 
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SALES TRENDS (Cont'd.) 





October 1954 
Compared with 


September 1954 


October 1954 
Compared with 
October 1953 


First 10 Mos. 1954 
Compared with 
First 10 Mos. 1953 








SOULTH ATLANTIE 


Delaware 

District of Columbia 
Florida 

(,eorgia 

Marviand 

North Carolina 
South Carolina 
Virginia 


West Virginia 





SAST SOUTH CENTRAL) 
Alabama | 
Kentucky 
Mississippi 


I ennessece 


WEST SOUTH CENTRAL 
Arkansas 
Louisiana 
Oklahoma 


lexas 


VOUNTAIN 
Arizona 
Colorado 
Idaho 
Montana 
Nevada 
New Mexico 
lL tah 


W voming 


PACIFIK 
California 
Oregon 
W ashington 





1% | 


5% 


3% 


1% 


+ 3 % 





- 3% 
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nese asee COMME LAATE f 
it : 


You made it 


let’s make it 





two! 











@ Industria! Distributors have 

sold more than a million Yarway 
Impulse Steam Traps since 1935. 
Today Yarways are selling at an 
ever-increasing rate... on the *. 
way toward the second million. 


Selected distributorships, 

fair pricing policies, aggressive 
advertising and sales 
promotion, modern packaging 
and good sales and engineering 
service are working together 


to set new sales records. 


For information on new 
distributorships, write... 


YARNALL-WARING COMPANY 
111 Mermaid Avenue, Philadelphia 18, Pa. 


impulse steam traps 


INDUSTRIAL DISTRIBUTION © JANUARY, 1955 











Price Index for 19 Product Classes 


(1947-49—-100).- 
Co Change 
Oct. Sept. Oct. From 
NAME OF PRODUCT CLASS "54 54 "aa Year Ago 


Abrasive Products 116.9 116.9 116.9 0 
Cutting Tools 124.9 123.6 121.: 2.8 
Fans and Blowers 143.7 143.7 143. 

Fasteners 156.3 156.3 

Incandescent Lamps 136.9 136.9 

Industrial Rubber Products 133.6 131.6 

Lubricants 69.7 69.7 

Materials Handling Equipment 134.2 134.2 


Mechanics Hand Tools 143.4 142.3 


(Files, saw blades) 
Metalworking Accessories 127.8 127.8 
Motors 109.9 109.9 
Paint 112.8 112.8 
Portable Power Tools 120.6 120.0 
Power Transmission Equipment 133.1 133.1 
Precision Measuring Tools 118.3 118.3 
Pumps and Compressors 131.9 131.9 


Steel Products 144.7 144.6 


(Pipes, bars, nails, wire rope, ete.) 
Valves and Fittings 130.9 130.9 


Welding Machines 124.3 124.3 


(Equipment, rods) 


Total Index 129.8 129.2 
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MACHINE BOLTS 


STANDARDIZE ON “NATIONAL’”’ 
... for the most complete line mn 


, ; Wood Screws 
Because National makes the most complete line of fasteners 
} Machine Screws 
produced by any single manufacturer you can benefit by 


one-source buying of the highest quality fasteners. With the Nuts 

entire line packaged in sturdy boxes with color-coded labels 4 . Cap Screws 
for fast identification ou Keep your stock handling costs — Tapping Screws 
to a minimum inot r reason why t pays to standardize 1 x Stove Bolts 


on National. Carriage Bolts 
' ) 


THE NATIONAL SCREW & MFG. COMPANY Leg Bott 
Cleveland 4, Ohio Machine Bolts 


Pacific Coast: National Screw & Mfg. Co. of Cal. 
3423 South Garfield Ave. « Los Angeles 22, Cal. 


iticna ; - Y 
Fasteners bh Hodel!t Chains 4 Chester Hoists 


> dt 


Cotter Pins 
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The Outlook For Business 


epartment, MeGraw-Hill Publishing Compan» 





1955 LOOKS GOOD 


MICHIGAN SURVEY 


HELPFUL FACTORS 


CAUSE FOR ALARM 


POLITICAL FACTORS 








the Profit Line 


OF GRINDING WHEELS 


Here's a special profit opportunity for distributors who 
are looking for an easy-to-sell line of top-quality abra- 
sive wheels. Chicago Wheel—famous for its mounted 
wheels and abrasive specialties—now offers a complete 
range of grinding wheels for every standard grinding 
application. Wheel sizes up to 30” diameter are now 
available for all types of jobs such as roll grinding, weld 
grinding, and machine tool applications. Chicago 
Wheel’s complete line includes mounted wheels, grind- 
ing wheels, internal wheels, cut-off wheels, and the ex- 


clusive “XL” Bond wheels for carbide tool grinding. 


Protected Franchises —a few fully 
protected territories are available for 
distributors who want a real money- 
making abrasive line. We'll make you 
the sweetest deal you've ever had. It’s 
worth writing for details immediately. 


CHICAGO WHEEL 


& MFG. COMPANY 
1101 West Monroe Street, Chicago 7, Illinois 
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Yes, a// the way from the Brooklyn Bridge to 
the Golden Gate, Morse-Franchised Distribu- 
tors have the advantage of this powerful 


sales-stimulator . the famed Electrolizing 


process which is exclusive in the cutting tool 


industry on Morse Drills, Taps, Reamers, 
Cutters and End Mills. 

Morse-Franchised Distributors, coast to 
coast, can sell the proven fact that Morse 
Electrolized Tools last 2 to 10 times longer 
than untreated tools. And a// Morse national 


trade advertising is telling a// industry that: 


are 

3 + = 
~ ? 

= ’ J | 4 Ny 

s - 440 = 
~- iM : 


——s 


“The only place to get Morse Electrolized 
Tools is from a Morse-Franchised Distribu- 
tor”’ 

Here's another advantage which you enjoy 
as a Morse-Franchised Distributor . . . in ad- 
dition to the 100% Protection you get under 
the Morse Code, Morse Franchise and Morse 


Distributor’s Inventory Protection Policy. 
industry. 


MORSE TWIST DRILL & MACHINE COMPANY 
NEW BEDFORD, MASSACHUSETTS 
(Division of VAN NORMAN CO.) 


Warehouses in New York, Chicago, Dallas, Detroit, San Francisco 


'[Prs,- 


TT 


MORSE 
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DISTRIBUTOR 














MANUFACTURER 











Newark House Shows New Lines, Building Addition 





Continental Supply 
Names Branch Head 
( Llouston 

g Horten 


rge of 


Minneapolis Distributors 
Form Local Group 
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Electrical Machinery Tools & Supplies Moves Indianapolis Branch 


Changes Its Name; 
Now Mid-Tenn Supply 


(he Electrical Machinery & Supy 
Nashville, Tenn., has changed it 
Mid-Tenn Supp 


| 


U. S. Rubber Names 
Division Sales Head 


‘ 


William L. Taylor 


Rochester Branch 
Opened by Power Drives 


Babcock & Wilcox 
Buys Globe Steel Tubes 


| } 


thttin 


FOR ADDITIONAL NEWS, SEE NEXT PAGE=— > 





Parker-Kalon Opens New Chicago Office, Warehouse 


ri 





Walter R. Jones 
Butts & Ordway 
Names General Manager 


Butts & ©O ‘ 
Mass ! pro! 
+r } 


e PCNnCcTai Ti 
Control f 
three 


Wheeler Ref 


NDUSTRIAL DISTRIBUTION © JANUARY, 1955 





McJunkin Corp. 
Opens New Offices 
In Two Cities 


MeJunku 
Ww. \ listribution firm, | 


Bonney Forge 
Names Directors 


I a 
H. MM 


General Industrial Supply 


Elects Craig President 


Lyon Quarter Century Club inducts Members 


nembers of 
attended 


vy Club member 
- » mat 


Henry Walke Marks 


North Jersey Group 
Seventieth Birthday 


Organizes for Season 


FOR ADDITIONAL NEWS SEE NEXT PAGE => 





Yarnall-Waring Fetes Its 
| De a 


First Distributor 


2 


Syracuse Supply 
Expands Messina Branch 





Leschen Wire Rope 
Names District Head 


R 1) 





ADDITIONAL NEWS STARTS ON PAGE 188 





SPUR-GEARED 


These Hand Chain 
from 
hook to hook a 


Hoists are 


line of steel 
assuring long 
service and 


constant safety 


Load Sheave 
unted on 


Dust-Enclosed 


Bal! Bearings 


MIDGET KING 


ompact, powerful 


efficient electric 


st that meets all 


the requirements for a 
general-purpose power 


St. Hook and trolley 
Capacities 


s to 2 tons 


PUL-LIFT 


Pul-Lift—a powerful, 
lightweight portable 
hoisting and pulling 

tool of a thousand and 
one uses. Handy as a 
wrench. Available in both 
roller chain (Model C) and 
link chain (Mode! D) models 
Capacities from #4 to 15 tons 
n roller chain types. 34 to 

3 tons in link chain types 


(PF2OCOOCOO> 


ee Or Ore ee oe 


C= 


Capacities from 
14 to 40 tons 


ONLY YALE HAS A 


Conpla lw 


CABLE KING 


A Wire Rope H 
only air 


y ec 
hoict 


Made 


ey, geared tr 


ELECTRIC HOISTS 


motor-driven tr 


to solve any lifting problem for any customer 


You can solve any lifting problem when you stock 
the full line of Yale Hand and Electric Hoists, 
because you can supply a particular hoist for 

every type job. Today, as in every year since 1875, 
Yale is the best-known name in lifting... the leader 
in quality features and money-saving advantages 
Watch for hard selling Yale advertising. It tells 
hoist buyers to see you when they want the best 


YALE 


INDUSTRIAL LIFT TRUCKS AND HOISTS 


aweratee 
om 
eet 


<Patawis. 


nanan 
—=* 
‘ 
a” 
- 
*<s 
<* 


LOAD KING HANo 


The Load King Hand Hoist 

s a compact lightweight 
able hoist using high 
gth aluminum a y 


astings and a 


LOAD KING 


ELECTRIC =~ 


WINCHES 


y steels 
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“Selling Is My Business... 001 realize the vatue 


of... the inside salesman? . . . demonstration to the customer? ... the personality factor? 


et ' 


KEN T, OBECK 


JUD LINDSEY 


Cooperate with 
The Inside Man The Factor 


You Can’t Control 


FLOYD COMITO 


Trial Will Usually 
Sell The Customer 


\r | 
‘i 


INDUSTRIAL DISTRIBUTION © JANUARY, 1955 








Ask Your 
aeQ CYON Dealer 


; TS 2 , e It’s so much more comfortable to get steel 
E equipment the cool, calm, consistent way 
from your Lyon Dealer 
He offers the world’s most diversified line 
of quality steel equipment, as his 76-page 
Lyon catalog will prove A few of Lyon's 
1500 standard items are shown below.) Equally 
important, he can show you how to get the most 
out of steel equipment in terms of saved time, 
space and money 
LYON Metat Propucts, Ine 
General Offices: 153 Monroe Ave. Aurora, Ul. 
Factories in Aurora, Hl and York, Pa. 


Ads like this appear in Business Week and 


| von also has ‘ om ple te fac ilities jor manu 


leading trade publications every month facturing special items to your specifications, 








STEEL EQUIPMENT 
_ for BUSINESS- INDUSTRY - INSTITUTIONS 
’, STEEL KITCHENS for THE HOME 


late 


ye = 
re 











A PARTIAL LIST OF LYON STANDARD PRODUCTS 


Shelving tchen Cabinets © Tool Toters cono Locker Ro ® Disploy Equipment @ F ° 
® Filet Drower Files ® Foldir o e ‘ 
> 
. 


Servic 
Lockers abinet Benches © Bor Rocks 
Stools torege Cobinets © Too! Boxes 

in Unit wawing Tables © Ports Coses Voc king Benches © Hanging 
Bin Units 9 


Dr 
Hopper Bins 


® Revolving Bins . 
Cabinets * Bench Drowers 
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ON THE MARKET.... 


HERE ARE THIS MONTH'S NEW AND IMPROVED PRODUCTS 





Cut-Off Machine 


Cuts 1000 Pieces 
1'4-in Pipe Per Hour 


Hand Truck 


Stair Climbing, 
Power Drive 


Disc-Wheels 


Available In Steam Traps 
Range of Grades 
- Complete Line, Low, 


Medium, High Pressure 


Broaching Machine 


2 Tons Pulling Power, 
15-in Cutting Stroke 


NI 
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TODAY 


. PRODUCTS WITH SALES POSSIBILITIES FOR INDUSTRIAL DISTRIBUTORS 








Crane Hook Block 


Permits Higher Lifting 
Limits On Mobile Cranes 


Max-Lift Hammer Drill 


Maximum Capacity 
3-in Diameter Holes 





RC) } ' 
baat 


Features Back 
Gear Shift Lever 


FOR AN INDEX OF MANUFACTURERS’ PRODUCTS, SEE PAGE 137 
















THE TWO WORDS 


" BALANCED 
A 


ARE IMPORTANT BUY-WORDS 


Winter products, special application taps for aluminum, plastics, 


ast iron operate with Balanced Action 


tomers who know their taps, “Balanced Action” means finest crafts- 


hip, performance, and value 


WINTER BROTHERS COMPANY, Rochester, Michigan, U.S.A. ain 
, ‘ M 
. ‘ ‘ F - pa tie Bror he New Y ket . te be r 1g 2 * Vo } FLUTE CONTOURS 


a 


All Winter advertisements say 


YOUR WINTER DISTRIBUTOR” 





PRECISION CHIP 
DRIVER CONTOURS 


RE 


ACCURATE AND © 
CONCENTRIC CHAMFERS 














Sell Long Life Between Grinds All the National 


advertisements say 
- 


Give your customers the edge in production economy: tools b 

y y 
National, with the dependable National cutting edges. . 
n milling cutters, National carries in stock a wide range of styles “"y 


ds “specials 


NATIONAL TWIST DRILL AND TOOL COMPANY 
Rochester, Michigan, U. S. A. tribut n princig tie tory 


“ 


Fe 


TWIST DRILLS + REAMERS « OUNTERBORES «+ MILLING CUTTERS + END MILLS « HOBS « 








NDUSTRIAL 


Why 
THE on 


“100” Package? 


For many years, the National Industrial 
Distributors’ Association has been advo- 
cating the use of decimal packaging 


Lamson & Sessions again leads the fastener 


packaging parade by becoming the first 
major manufacturer to package stove 
bolts, machine screws and machine screw 
nuts in the “100” unit package for the 


convenience of the distributor. 


EASY TO ORDER 


Our decimal dollar and cents monetary 
system has made it easier for people to 
think in terms of 100 units. Hence it's 
easier to order nuts and bolts when you 
can order by the hundreds, thousands or 
ten thousands. And it’s easier to figure 


what they cost you per unit, too. 


EASY TO PRICE 


By the same token it’s easier to price the 
single units or packages and know pre- 


cisely what percent profit you are getting 


EASY TO SELL 


Distributor salesman and their customers 
invariably talk in terms of decimal quanti- 
ties and most orders are issued on this basis 
That's why the “100” packaging—and 


only the 100" packaging— makes sense 


So, make it easy on yourself. Buy all 
your stove bolt, machine screw and 
machine screw nut requirements from 
Lamson & Sessions. We can promise fast 


delivery from stock 


Vze LAMSON & SESSIONS @. 


DISTRIBUTION 


1971 West 85th St. Cleveland 2, Ohio 
Piants at Cleveland and Kent, Ohio « Birmingham e« Chicage 


JANUARY 


1955 








On The 


Market Today 


LIé 


Super-Sellers 


BECAUSE THEY'RE 





Magnetic Tapes va 


DaCKINg as 


icetate 


Polyester Backing 
And Acetate Backing 


ture! 


Designated No 


| magnetic t N 
Output” N 


well as 
backing, 
nnouncement 


~* ' 


Ce atpaon sn SUper-Savers 


on conven 


according to 
tl manu 


from the 


ind No 


111 AM 


picase 





Index of Manufacturers’ Products 


Cut-Off Machine Power Brake 
{ , P Ma DeWalt | < 
Machin 
Grinder & Sander 
B 


Disc-W heels 
| State A 


Steam Traps 
' Sa ( 


S 
Socket Screw 
Safety S 


lape-Rule 
| I asf 
Lufk 


4 


Hand Truck 
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SPROUT-WALDRON 


BELT-SAVER 


PULLEYS 


You make more than steady profits 
with Belt-Saver Pulleys; you also 
make friends — for Belt-Savers 
produce amazing savings. 

The exclusive cone and wing de- 
sign prevents materials from lodg- 
ing between pulley and belt, in- 
creasing belt life from 50% to 
400% in installations conveying 
abrasive materials. As a result, the 
large demand for Belt-Savers is 
continuously growing for appli- 
cations ranging from stone and 
gravel to wood chips and foundry 
sand 

Tell all the prospects in your 
territory how small investments 
in Belt-Savers can produce big 
returns. Contact quarries, found- 
ries, mines, sand and gravel 
plants, contractors, and other busi- 
nesses that transport abrasive 
bulk materials by conveyor belts 
You'll win their good will and 
steady business, too. 

In addition to Belt- 

Savers, Sprout-Waldron 

offers the famous “Blu« 

Face” line. It includes a 

wide selection of sturdy, 

cast iron pulleys, in many 

sizes and types, for trans- 

mission and conveyor use 

Write for free 

bulletins contain- fe 

ing full informa- |" 
tion about Sprout- / 
Waldron pulleys! / 

Sprout-Waldron “ 

& Co., Inc.,3 Logan 
Street, Muncy, Pa 
‘rite for free booklets! 


SPROUT-WALDRON 
$ _ CAST IRON 
« PULLEYS 
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Here's a product that tool engineers 
will buy again and again. SPEED 
VISE is a fast production tool that can 
be used without the need of expensive 
or complicated fixtures. Illustration 
shows two units being used on one mul- 
tiple spindle semi-automatic drilling 
machine for fast, low cost production. 
SPEED VISE gives your customers a 


hundred jigs in one. 


PP PDD 
OPEN UP EXTRA PROFITS FOR YOU! 


> 


Fest Sellers Proven Re 
peaters! Your customers— 
ond prospects know that Key 
Pipe Sealing Compounds seol 
joints positively yet ore 
easily opened do not 
freeze in the joints. Product 
superiority back by 36 
yeors of leadership in the 
field moke these Key prod 
ucts a dependable source of 


soles and profits for you! 


Good Door Openers, Too! 
Steady national advertising 
dealer helps and continvous 
sampling progrom build uni 
versal demand actually 
moke openings for sales to 


mony new customers for you 


* SPEED VISE has a fast, positive action 
that saves tooling costs and speeds 
production. 


* SPEED VISE is sold only through recog- 
nized industrial distributors. 


* Liberal discount for stocking distribu- 
tors assures greater profits. 


* SPEED VISE is a big repeat seller be- 
cause the first sale proves the need 
for more. 


Write or wire now for information 


CARDINAL 
MACHIME COMPANY 


1819 Dana Street, Glendale, California 


LET THESE KEYS 





For sealing 
pipe joints 
corrying woter 


gas, low pressure 











For sealing 
lines carrying 

oils and high 
pressure 


steam 





WRITE FOR FREE SAMPLE AND 
DISTRIBUTOR INFORMATION 


2621 McCASLAND AVE. 
EAST ST. LOUIS, ILLINOIS 
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Inside Micrometer 


Caliper-Style Jaws, 
No-Glare Finish 


WW 


ymeter 
U-in to 
in inch, 


maker in 

: 
-giare satin 
strain 
nd rust; 
h irdened 
solid and 


Athol, 


Fan-Cooled, 
Wound-Rotor 


’ 
fan-cooicd 


ith slip rings, 


nd stator in 
losure, has 


lable at 1800 
n frames 284 


] ] 
seq OT Cx 


tor is said 


} 
very low start 


rting torque 
ng Or vari 
tate the us 
ind wher 
hazardous 


illy enclosed 


nufacturing Co 





and now a NEW smaller 


variable speed drive 
: has been added 
ee a 


kine of — 


Bevel Gear Unit 


2'2 Horsepower, 
High Load Capacity 


for drives from 1 to 5 hp 
speed range ratio upto 2tol 


ven 


Here is a small rugged Variable speed drive made with the same prove 
construction of Wood's standard variable speed drives 

Just look at these features! 
DESIGN — Both flanges move simultaneously by a single adjusting screw to 
change the pitch diameter 
POSITIVE LOCKING — Simplified design provides positive clamping of the 
two adjustable flanges eliminating fretting corrosion. Flanges are quickly and 
easily released for making speed changes 
HIGHER EFFICIENCY — Single wide range belt gives maximum HP effi 
ciency. Eliminates problem of maintaining matched belts and matched grooves 
for equal power distribution 
LESS SHAFT OVERHANG — Single belt design reduces weight anu spac 
required 
NO LUBRICATION — No grease fittings or oil cups, therefore, no preven 
tive maintenance needed 

da . For more detailed information, write to T. B. Wood's Sons Co 


Machine Vises 


Two Models 
Of New Line 


Be sure to write 
So easy to change speeds for Variable 
Just loosen both split collars Speed Drive Bul 
nd turn adjusting screw from letin #497. Give 
either side. With the speed plete informat 
chart furnished you can adjust to design and 
the sheave to the desired speed able speed 
without trial and error to 20 HP 


T.B. g SONS CO. CHAMBERSBURG © PA. 


Mechenice! Power Transmission Monutacturers Since 1857 


Newark, NJ. Dotlas, Tes. Clewetend, O 
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Valves 





Solenoid, 
Pilot-Operated 





ad parts are 


geal with 
| I tandard pie 
sure and temperature gulators 


D O. C. Keckley Company, Chicago 
Y FORGE ' 
VITALLO 


Slides — Feeds — Tables 


by BILLINGS Redesigned To Offer 


Maximum In Accuracy 


aN . Their unplete lit f slides, feec 
Billings Vitalloy” Forged Wrenches ad tables he - 


ha een esigned to 
are unsurpassed for service and long life. iccommodate weights ranging from 
Accurately machined openings, clearly marked, ’ 
polished heads and rust-resistant chrome finish PLUS Billings 
skill in drop forging make them tools which professional tool 
users accept and use with confidence and pride. 
Since 1869, Billings has produced the finest Wrenches and Shop Tools 
drop forged from Billings alloy steels and quality carbon steels. 


Ask the Industrial craftsman! He'll say . . . “BETTER BUY BILLINGS!” 


DISTRIBUTORS: There's PROFIT in the preference for Billings! 


Write for details! 
ree -_ 
—S AQ 
Fs ~, 
ae ~ 


A few of Billings top quality carbon steel shop fools. 


QUALITY TOOLS AND FORGINGS SINCE 1869 
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ind/or mounting pad ar 
le with swivel feature ip te 3 
According to the manufa 
dove-tail shde units 
rse on the smallest 
th the maximum s 
l2-in. Small 


, 
rib on the 





in Stainless Steel Tube Sheet 
Ilustrated is a rugged drilling operation that uses the durability and 
Reamer cutting speed of standard Whitman & Barnes High Speed Drills. 
Tapered Shank, With This 446 stainless steel tube sheet for a special heat exchanger in a 
ee ree chemical plant requires 602 holes 2'Y%6” in diameter be drilled 


Gogh de aa ag se ~digzeray through the 2/2” depth of the sheet. W & B drills are operated 
——— diameter of 3-in has without regrinding for approximately four hours at 69 R.P.M. and 
— ‘“ the features claimed i with .012” feed. For the best in drilling performance on your every 
os tne ty ae ag a 4,  Operation—specify W & B. 


be impervious to most alkali 


_ available without han Call your WaB distributor 
vith inteschangesbie kits. " for best service and highest quality 


Pr duc ts Cr mpan\ 
He can save you money by supplying from 
his stock what you need when you need it! 


Printable “Makers of Gine Tools Since 1848" 


Self-Sticking 


Labelling Tape 


Please send me additional informed sce 


mM 
NAME m A enrt0 


COMPANY 


ADDRESS 


CITY 
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wanted 
most 


for over 50 years 


W. 


os 


oe Arbor Spacers 


Large Range 
> . Standard Sizes 


VICTOR BLADES 
FOR METAL CUTTING 


Easy sales are profitable sales — and Victor 
sales are easy to make because industry knows Victor 
Blades for quality and uniformity — has known them for 
over 50 years. 
Victor Distributors get other advantages, too. 
They have a complete line which has always been sold 
only through recognized distributors. They have the help Ca rbide-Tipped Mills 
of trained, experienced factory representatives to help Helical Teeth 
them solve customers’ special problems. They have the ences Tee 
support of consistent advertising to industry, advertising 
that in 1954 won an honorable mention award for its rbide-tipped 1 at mil 
support of Industrial Distributors. | teeth | Idex 


“UW. _ ————— 
® 
Moby fle 
The newest Victor Hand and Power Blade — _— 
so 


genuine “Moly” high speed performance, yet 
flexible it cannot be broken in use. COSTS NO MORE 


VICTOR | fete 


. 
SAW WORKS, INC. * MIDDLETOWN, WN. Y., U.S.A. ® — 
Maker: of Hand and Power Hack Saw Blades, Frames and Metal Cutting Band Sew Blades 


Increase Life 
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Recommend One of Chere 
DIXON TAD, Te 


Wherever industrial water hose is used, there is a Dixon coupling, ‘GC 
clamp or other fitting that will provide the best possible connection, . 


free from leaks, seepage and other service faults, in either high- 


or low-pressure applications. Their long-established reputation 


for efficient, low-cost performance under al! conditions is evidence 
of their quality, durability and correct design. You can recommend 
them with complete confidence. 


“BOSS” HOSE COUPLING, 
STYLE W-16 
More widely used than any other 
female type industrial hose coupling, > | 
for high- or low-pressure hose lines 
water, steam, air, oil, hydraulic. 


Easily connected and disconnected, ~ 
and furnished with “Boss’’ Offset and WI 
Interlocking Clamp for proof against 


leaks and blow-offs. All parts steel 
or malleable iron, cadmium plated 


“KING” COMBINATION 

NIPPLE 

In addition to its outstanding quality, 

strength and efficiency in every field 

of application, the “King” does not ; 
require hose with enlarged ends, 

which are always needed for ordi- 


nory iron pipe nipples. Swaged from " . 

tubulor steel, with smooth interior, oo heiiiin 
and free from porosity. Plain or cad- , : 
mium ploted 


"KING" SHANK COUPLING 


The ideal coupling for suction and other 
water hose connections. Absolutely 
uniform in quality, threading and 
dimensions. Clean, well-defined cor- 
rugations assure extra holding power 
Regular and heavy potterns... heavy 
pottern illustrated 


“KING” HOSE CLAMPS 


Single and double bolt styles, cover- 
ing @ complete size range from 7%" 
to 17%". Strongest ond most efficient 
clamp of the band type. Used on 
both heavy and light wall hose 
Easily attached and tightened, and 
can be used over-and-over again 








TO HELP YOU in selling more Dixon products, 


ca consistent advertising schedule is main 
tained in leading: industria! trade papers, 
directories, etc. Also, envelope stuffers and Ye é Coupling Yj 


other direct mail material, covering most items 
in the line, are available with your imprint GENERAL OFFICES & FACTORY PHILADELPHIA 22 CHICA 
BIRMINGHAM - LOS ANGELES - HOUSTON - DIXON VALVE & COUPLING TORONTO 


‘ are mr ane ~onnen au 
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WHEN YOU SELL 


COOPER ALLOY 


"OB s.. 
YOU'RE SELLING : “Lo 


LEADERSHIP IN 
Tool Post 


Eliminates 
Hook Clamp 


Seite was built on the philosophy 
that “those who stand still go backwards” 

and in this spirit Cooper Alloy has built Couplings 
an engineering and research division 


For High Pressure 


second to none in the high alloy field. And Heavy Surge 


Cooper Alloy firsts include such things as 
casting stainless steel in shell molds, centri- 
fugal casting in permanent metal molds, 
development of new alloys such as V2B, 
100% x-ray of vital cast components, and 
the invention and use of many new methods 
and devices designed to increase quality 
and speed production. 


When you sell Cooper Alloy stainless 
steel valves, fittings or accessories, you're 
selling leadership in research . . . which is 
just another way of saying that you're 
selling the best product on the market 
today and one that you know will also 
be the best on the market tomorrow. 


COOPER ALLOY 


CORPORATION eHILLSIDE, N.J 


YN © JANUARY 





positive control of the compression 
of the valve washer sealing member 
regardless of the surge or pressure 
build-up in the line 

Alloy steel is standard 
but the new valves can also be made 
in a variety of stainless steels and non 


ferrous materials to meet unusual con- 


material, 


ditions 


Snap-Tite, Inc., Union City, Pa 


Electric Drills 


55% More Power 
Than Former Models 


ortaDdi« 


iD 


] 
the maker f 


heavy duty w 
indard speed is 1800 rpm 
vailable in optional speed 


5000 rpm at n 


ind 500, 750 and 100( 
ional cost 
Model 78, recommend 
maker for general purpose 
teel up to #-in and wood up t 
s equipped with auxiliary side han 
Skil Corporation, Chicago 


Power Brake 


New Accessory For 
“Power Shop” Machines 


fety power brake uid to vil 
eliminate “dnft’” time of t 
g tool after the motor | beet 
ff, has been announce 

il accessory for the maker 

ver Shop” machine 

new brake is said to | 

itic and is operated 

ource which 


f the machin 


MACHINISTS’ 
VISES 


A KLOAARARAAAAR A 


Any man who works with metal will quickly recognize the 
functional contours of a Reed Machinists’ Vise. . . with its 
semi-steel castings heavily sectioned at all stress points, yet 
permitting maximum accessability to the work. All internal or 
working parts are equally well-designed and precision-ma- 
chined to insure rock-like solidity, easy operation and long life. 
That's why Reed Vises ‘‘carry the load’’ under the most severe 


conditions. Check these features: 


1. Adjustable front end bearing insures 
accurate alignment and eliminates lost mo- 
tion throughout the life of the vise. 


2. Hardened alloy steel jaws can never 
get lost, loose or broken because they are 
welded in the casting process into a per 
fect, permanent union. 

3. Heat-treated carbon steel screw 
accurately machined for maximum bearing 
surface and long life . . . insures strength 
stiffness and easy operation. 


4. Alloy steel vise nut is milled to limit 
gauge and fits into an accurately machined 
V-slot in body... to insure perfect align 


ment, less stress and longer wear. 


5. Corrugated clamp bolt fits into cor 
rugations in base plate to permit easy, 


solid Clamping. 


6. Quick, positive provision for taking 
up longitudinal play in the main vise nut. 


Remember, In a vise or pipe tool, if it’s a REED 


it's RIGHTS 


MANUFACTURING COMPANY 


ERIE, PENNSYLVANIA «@ 


U.S.A. 
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| 


Wes The Collis 
SLEEVES and SOCKETS 


and a complete line of Collets 


USE-EM-UP STANDARD 
TYPE TYPE 


COLLIS Taper Tools are made by men skilled in this type of manufacture 
Users get long satisfactory service from Collis Equipment and find the answer to 
all drilling, reaming, and tapping needs in the Collis Line 


We can give prompt service on orders for Lathe Centers, Arbors, Drill Drifts hen electr irrent it off. the 
ynd Magic Type Chucks as well as on Sleeves and Sockets and Collets 


"Call Collis for Service” 
THE COLLIS COMPANY mm 


Dept. A, CLINTON, IOWA Machi 
Pa 


Grinder & Sander 


Safety Features, 


W x 0 High-Speed Operation 
I'm the * ow. of for rapid v | mean, o 


ip 
I 


When 


“WHO'S | WHO 


Making the finest 


CAP SCREWS COUPLING BOLTS 
SET SCREWS MILLED STUDS 


- «+ Our specialty 


YORK, PENNA. 


Pe B® ll ae eg ae a ee a 
Mousses. Send prints, specifications and other information 
direct to W. HM. O. fer quetetions on your “special” jobs 
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it 


Socket Screw 


ict 


Leakproof And 
Vibration-Proof 


Blade Coated 
With Plastic 


led White ¢ 


NDUSTRIAL DISTRIBUTION ¢ 


Now, right in your own shop, you can attach 


“Holedall” 


Couplings to any type of industrial hose ...to meet your 


customers’ requirements for coupled hose promptly, and 


with the assurance that you are furnishing the strongest, 


safest couplings for every type of service. 


The “Mulcoram” ... the hydraulic press for making the coup- 


ling attachment...is small, compact and inexpensive. It is 


easy to operate, either manually or by power. 


Attached quickly and easily by the hydrau- 


lically-operated ‘“Mulcoram’, this unique 


coupling is there to stay . . . virtually molded 


to the hose by a multiple gripping orrange-, 


ment illustrated in the cross-section view, 
above. This super-strong application of hose 
to coupling precludes the possibility of the 
coupling pulling or blowing out of the hose, 
even under highest pressures. Furthermore, 
it is not necessary to alter the hose in any 
way before making the attachment no 
t buffing or cutting of the cover 


“MULCONROY Sicsd.... 


JANUARY 


With the "Mulcoram” and "Hole- 
dall 
supply complete hydraulic hose 


Couplings, you can quickly 


assemblies, using wire, rayon or 
cotton braid hose; or you can 
furnish wrapped ply and rubber 
or cotton covered hose with coup- 
lings attached. Never before has 
such a practical, economical meth- 
od, or such assurance of customer 
satisfaction with the couplings sup- 
plied, been available. It will pay 
you to get all the details 


WRITE FOR BOOKLET 


Completely illustrated, it describes the 
revolutionary MULCONROY HOSE 
COUPLING SYSTEM and how quickly, 
easily and economically it can be 
operated in your own shop, with 
ovt skilled labor ...to provide coupled 
hose of ony description, with coup 
lings that can't come off and which 
actuolly prolong the life of the hose 
by protecting it against the effects of 
continvous flexing ot connecting points 


WHERE OTHERS 





You can sell more tools 


on every call...when 


you sell Williams’ 


usable box with transparent, hinged 


snap taste ner: it 1s furnished in 
| ind 12 root, 


} } 
ils 


The Lufkin R mpany, Sag 
inaw, Michigat 





CARBON WRENCHES 
IN 31 PATTERNS... 581 SIZES 


4 


Impact Wrench 


Delivers 1800 


Impacts Per Minute 
{ new “Squatt mpact wrench, 
Si-in high with a ndle offset of 
24 in, has been int iced 
Its flat back is said to enable the 
operator to place his che tr shoulder 
J. HM. WILLIAMS & CO. 401 Vulcon 5t., Buffole 7.6. ¥ % age . _ 
behind the wrench hich will r 
move big nuts | ind_ bolt though 
frozen or stripped, even n ght spots 
Of aluminum all nstruction, 
it weighs 193 Ibs. ¢ logued as ¢-in 
nut and bolt capacity, i furnished 
with 3-in square pin lock drive 


Mall Tool Company, Chicago 


January Advertising 


extiastions here INDUSTRIAL bae]+] 5 Carbide Tools 


the hard hitting 


amet Be *"The Broadest Line of |ts Kind’ vn7 Stans 
Added To Series 


1955 


CARBON AND ALLOY STEEL WRENCHES * DETACHABLE SOCKETS AND _ accord oO 4 innouncement 
WRITE FOR ORIVERS * INDUSTRIAL IMPACT SOCKETS * TOOL HOLDERS * CUTTER rol company l rdditional 
CATALOG 302 BITS * LATHE DOGS * SET-UP TOOLS * “CC” CLAMPS * THUMB NUTS - 
AND SCREWS * HOIST HOOKS* EYE BOLTS * MACHINE HANDLES + ROD 
meena ENDS * CHAIN PIPE TONGS AND VISES * FLANGE-JACKS * PLIERS 
SCREW DRIVERS + HAMMERS * GEAR PULLERS + EXTRACTORS 
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have been added to its line of 
to Is 

Other metalworking carbides add« 
clude 20 sizes of grade 883 and 
44A carbide style OO000 blanks for 
heavy duty cast iron and nonferrous 
cutting operations, throw-away type 
lanks in grades for steel and non- 
ferrous cutting applications, tandard 
grade 883 and 350 carbide style | 
ind G offset turning tools in 4 and 


i-in sizes for both ferrous and non 


errous cutting and offset threading 
tacks 

Carboloy Department of Gen ral 
Electric Company, Detroit 


at your service! 





Stacking Rack fal a 99s ACME wants to lend a 


Units Lock Together — ab hand . . . an engineering 
Without Use of Tools + ; ; 
service by experienced 
teen Sow edna ype . men who know roller 
il units which can be assem : . 
ea rae ™ Caeeke ” chain. 


nany thers high and Se 
iannel of unit below and ti lem; sprocket, ratio, 
ther, and the boxes slide in and chain impact, tension, 
, anne Predert a os : drive speed or increased 


power transmission, don’t hesitate to call in a skilled 
helping hand from ACME CHAIN. 


Micro Drills 
in Flat Or Write or phone Holyoke 2-9458. 


S | Twist 
PEN RT ai” 5 a RUGGED PRECISION CHAIN for EVERY NEED 


ral twist, made of high speed 


| with a micro size range from ' a’ 


a te 
Write Dept. 10Q 
for new illus- 
trated 76 page Ik 





catalog on use 
and application MOLYOKE 

of roller chains MASSACHUSETTS 
and sprockets. 
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Waren your profits soar when you stock and feature the 
complete Champion DeArment-Chenneliock line. Get your 
display beerds out front where your customers can buy from the 
wide Chennellock selection. Millions of reeders every month 


ere being told about the Channellock line! There are real profit possi- 


bilities fer you in the complete Channellock line of highest quality tools 
Check your stock fodey be sure it's complete! 


Ow 
| T 


Fit All Types 
Reciprocating Saws 


ip ; nteer ious typ f new 
THE PLIER OESIGN THAT OBSTietEes Att Gress , lesigned to me Treg 
juirements for l, plaster, for 
CHAMPION DEARMENT TOOL CO. nica, me pla tics , have been 
PENNSYLVANIA nnouncs 


bee 
yi 





MEADVILLE, 











} plas- 
termaster 
to fit all 

iid to 

implifs stocking 
Independent ; orp., Joliet, 
Ill 





Valves & Fittings 


Completely Molded, 
Resist Most Chemicals 


with o Cnn CAOMAAC ‘ un a valve ; = l a = 


t, have 


x equipment. Remove 
dust, grit, flings from every 
erack and crevice before they 
new 
damage your machinery, de 
crease its efficiency. You ll 
reduce repairs 
repla ement, 


down-time 


Ask your mill supply 


deaher for a demonstra 





tien, or write us for 
saformation. 





WRITE FOR 

FULL DETAILS, 

<—____ 
TODAY 
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] if 


ne alves 
PVC), suitable f 
lbs 


il 


125 and 150 deg. t 
Presently available in 

design, a complete line 

tings of the same material is 


hl } nel 
ible These includ 


plugs inions redu 
flanges, 45-deg and 90 
tees 

The Lunkenheime 


cinnati 


End Wrench 


Heavy Duty 
Pipe Work 


new end wrench, ac 
. 
t handle to 


] 
in COUS OF ag 


idded to the compan‘ You tell us. Or rather, tell your customers. For no matter 
what their products, there's a Victor Belt 
to do each handling job right. 


ies of the heavy 

ire said to be 
spring that will hang uy 
- ~ ed i , vr Png ante That’s because every Victor Belting product has been 
nie omedllie d ae be h a] proved right —in exhaustive, exacting tests conducted by 
: eggs our research department and in the field. By evaluating our 
belting under conditions of actual use, we are able to make 


18-iy reliable recommendations. 


I ind 1 size 
iledo Pipe Threading achir It’s a sound policy, proved by the volume of repeat sales 

T oledc And it covers the whole Victor line — solid-woven cotton 
Neoprene impregnated — canvas-stitched — balata — special 
Mechanical Seals treatments — plus every need in belting specialties... all in 
a full range of widths and thicknesses. That’s why, for the 


For Heavy Duty And best in conveying, elevating and transmission belting, it 
Normal Duty Pumps pays to say, “Make it VICTOR”! Send for Distributor 
Catalog today 


The makc! he ivy uf 
St iwvailable with 
a full range of sizes f I A COMPLETE LINE Including: Neoprene Belting + Balata Belting 
GPM capaciti Solid-woven Belting + untreated, impregnated, coated — many 
widths and thicknesses + Canvas Stitched Belting 
Belting Specialties 


f advantages claim 


nl i] eal are leaki | I ] 
ion of need t | pum} ay yo 
raphite bushing eplacing : 
bushings, xt ae 


reguil 
requll 
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SELF 
ALIGNING 


PIPE CUTTER 


for use with power units Ys" to 2” 


MAKE THIS TEST YOURSELF: 


.. Use any conventional Pipe Cutter and 
note the time, effort and aligning necessary to 
make a cut 


Try the NYE Power Pipe Cutter. 


Quicker, easier, no spiraling. 


This advertisement is appearing in leading 
industrial and plumbing publications to help 
you sell Nye Tools. Catalog available on request. 


a \ > 


"The Jools You Swear By and Hever At 
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ise on standard fitted, all iron, steel 
fitted and bronze fitted pumps. For 
ps, the mechanical seal 
ink steel and ni- 
resist cons n. Special seals are 
ivailable for liquids difficult to seal. 
The new mechanic il se ils ire also 
ivailable on the company’s rotor bear 
ng sleeve type pumps for normal duty 
Viking Pump Company, Cedar 
Falls, Iowa 


“Fixture Framers,” 
“Forty-Fivers” 


lels, designated 
featuring low 

ilhouette, learance t working area, 
flop-over action and red vinyl plastic 
handle grip, have been announced. 

Ihe 509 series, illed Fixture 
Framers because of their angular- 
flange base, is 1 to permit easy 
mounting by bolts or welding to side 
f fixture Ihe term Forty-Fivers is 
ipplied because, when mounted ver 
tically to side of fixture, the holding 
bars flop completely over side of fix 
ture to produce a positive imping 
ction at a 45 deg ingle directly 
iainst upright fixture base 

The U-model is distinguished by 
its U-shaped holding bar; the §S 
model features a soli irbon-steel 
work-holding bar for spindle assembly 
ittachment 

Detroit Stamping Co., Detroit 

















Cam Clutches 


New Line, 
Low-Cost 





"EM 
ROLLING! 


WILL ELON 


It’s good to know you can habit, insisting on constant 
always depend upon Kester solder alloy control and con- 
Flux-Core Solder to keep pro- sistent flux formulae. When 
duction rolling. That's be- you want dependable solder 
cause Kester makes solder _and soldering, Kester Solder is 


quality a never-swerving _ the right name to remember! 


Metal Cap On 


Handle Tip ' 
\ y SELL YOUR CUSTOMERS ON KESTER 
8 fluxes in cored solder, all available in 


5 core sizes 


7 


KESTER SOLDER 


G O M PA NY 4214 Wrightwood Avenue, Chicago 39, Illinois 


Newark 5, New Jersey + Brantford, Canada 
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CORRECT 
IDENTIFICATION 
OFTEN MEANS THE 
DIFFERENCE 
BETWEEN PROFIT 
AND LOSS! 











INSIST ON AMERICAN 
AND OLD FAITHFUL 
MARKERS 

From raw material to fin 
ished product from 
factory to point of distri- 
bution clear, legible 
markings are important to 
profitable production 
You're sure of top-quality 
morkers to meet every 
need when you choose 
from the complete line of 
American and Old Faith- 
ful Markers 

Write today for your Free 
Marking Booklet. Dept 


ML-70. 
ae 


THE AMERICAN CRAYON COMPANY 
SANDUSKT.OMIG =: EW YORK 





"AMERICAN 
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Electric Dril! 


Versatile, 
Low Cost 


Welder-Power Plant 


Easy Starting, 
All-Purpose 


Priced from 


* JANUARY, 1955 


HEAVY DUTY - PRECISION BUILT 


UNIVERSAL SERIES 1600 


DRILLING 
UNITS 


THE ONLY 
DRILLING UNIT 
Offering « full 6” spin- 
dle travel with « cape 
city of 16 diameter 
workprece 360 degree 
tilting table—end at « 
price matched by no 
other comparable piece 

of equipment 


FEATURES 
‘ t 


& Producnon 
ee 
Sengie & Muluple 


Dealer inquines Invited 


SHIM. STOCK 


tele) Mhige Me -14) 1°) es 
brass, precision rolled, oiled to 
resist stain and rust, free from 
burrs. Twelve assorted thick 
nesses .OO1 to .O15", sheets 
12”; coils 120 dent 


A 


every 6 by thickness 


omount remom ng ‘eee 


Idvertisec 


Q> DETROIT STAMPING COMPANY 


332 Midland Ave. » Detroit 3, Mich. 








op } 


— 


a ee g 


THiC LUBRICANT 
DED 
BEARING [IFE 
50%" 


—says REPUBLIC AVIATION CORP. 
Makers of the famous F-84E THUNDERJET 











‘VV “Under actual tests, LUBRIPLATE 


extended bearing life fifty per 
cent or better as compared to other 
lubricants. It was also found that, dur- 
ing test, LUBRIPLATE increased effi- 
ciency of machines twenty per cent by 
reducing friction loss. Republic has 
been using LUBRIPLATE successfully 
for the past eight years.” 


REGARDLESS OF THE SIZE AND 
TYPE OF YOUR MACHINERY, 
LUBRIPLATE Grease AND 
FLUID TYPE LUBRICANTS WILL 


IMPROVE ITS OPERATION AND 
REDUCE MAINTENANCE COSTS. 




















BRIPLATE is availat 


LUBRIPLATE 
- i* i The Meteo 
grease ar 11a dGaensi- ea) 

ss for every purpose 
UBRIPLATE H.D.S 
TOR OIL meets today 
ng requirements f 


ne 


or nearest LUBRIPLATE 
assified Telephone Dire 


ee “LUBRIPLATE DATA Book” 


] treatise or orica 


able ibricatior 
BRIPLATE DIVISION 


Toledo 5, Oh 


“MACHINERY COSTS 
MORE MONEY THAN 
OIL OR GREASE” 


Plant managers dread costly ma- 
chine replacements and produc- 
tion losses incurred by machine 
stoppages Because LUBRIPLATE 
Lubricants help keep the wheels 
of industry turning, plant man- 
agers and maintenance men are 


ready buyers 


LUBRIPLATI reduces friction 
and wear to a minimum. It ts 
waterproof so prevents rust and 
rrosion. The qualit 
f LUBRIPLATE is exceptional 

Offers greatet filn strength 
drag LUBRI 
PLATE lubricants cut replacement 


cost reduce 


stay put 


vithout Causing 


machine stoppage 


1 power and permit heavier 


nd increased chine 


These are juaiities you 


BRIPLATI 


ny nev 


LUBRIPLATE that 


LUBRIPLATI 


1 + 


lesigne 
SUPDIY Salk 

mpetent factory 

tives, plenty of good 


ontinuous a ivertising tr all 


istries, all contribute build 

volume for the Industrial 
ply Salesman. It's worth your 
ule to get behind and push the 


LUBRIPLATE line 


DV ERTISEMES 
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No SHUT-DOWNS 
WITH LUBRIPLATE 


—say HENRY & WRIGHT 
of Hartford, Conn 





a 


“While waiting for delivery of 

one of our 25-ton Dieing Ma 
chines to do a particularly heavy job, 
a customer was trying to start produc- 
tion of a 10-ton machine. © ven though 
it was lubricated with a conventional 
grease every eight minutes, the m*chine 
had to be shut down for bearings to 
cool during each coil run Then, on our 
recommendation, he changed to a 
LUBRIPLATE Lubricant. With but two 
applications of LUBRIPLATE a day, the 
machine operated continuously except 
during change of coils 


REGARDLESS OF THE SIZE AND 
TYPE OF YOUR MACHINERY, 
LUBRIPLATE Grease ano 
FLUID TYPE LUBRICANTS WILL 
IMPROVE ITS OPERATION AND 
REDUCE MAINTENANCE COSTS. 


























LUBRIPLATE 


in grease and ft 


WBARIPEATE 
‘ wii eo 
ties ior ever’ 
LUBRIPLAT 
Moror Ov 
exacting requirer 
gaso 

engines 


For nearest LUBRIPLATE distributor see 
relephone Directory. Send for 
free ““LUBRIPLATE DATA Book” a 
valuable treatise or ubricatior Write 
LUBRIPLATE DIVISION, Fiske 
Brothers Refining Co., Newark 5, N. J 


or Toledo 5, Ohio 


Classified 








GLOBE m 


that makes more 


the most complete line of the RIGHT belting for any job! 


Oh Oem = 


—e. 


MM im 
4 SS 





@ For over thirty-five years GLOBE BELTING has been 
proved through actual service, and improved through con- 
stant research. GLOBE is accepted by industry as a source 
of strong, durable belting for any job, because it is engi- 


neered for particular jobs 


With GLOBE, a large part of your selling job is done. New 
customers quickly realize its superiority, assuring you easier 
Present users, knowing GLOBE'S dependable, 


initial sales 


complete service, assure you ready-made profits through 


repeat business 


The GLOBE line, each in a full range of widths and plies, 


all available with special treatment for ANY job includes 


SOLID WOVEN WHITE COTTON BELTING 
KANRY-TEX BELTING 

PLASTIC AND CELLULOSE COATED BELTING 
ENDLESS WOVEN BELTS, COTTON OR NYLON 
STITCHED CANVAS BELTING 

WHITE NEOPRENE RUBBER BELTING 
WEBBINGS 

SIFTER BRUSHES 


Write today for complete details on handling GLOBE, 
the complete textile belting line. Write Dept. D 


GLOBE WOVEN BELTING CO., INC. 


1400 CLINTON STREET e« BUFFALO 6, NEW YORK 
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engine, it is said to give up to 200 


amps of welding current at 100% duty 
cycle plus a power source 24 KW 
at 110-220 volts for operation of heavy 
duty power tools or lighting circuits 
It is claimed the new unit will de- 

r 1000 watt DC powel irce, 

| Iding. Optional juipment 
running g road trailer, 


even 


ter, and } 
\lanutact 
\finneapol 


Tool Grinders 


For Sharpening All 
Types Tool Materials 


wh c 
inch wheels, 

Both ir¢ 
reversible motor 
rest tables 

Stvle 46-D 
grinder using 
wheels for face 

Stvle 49-A i 

ng 14-inch wheel 


node | 


i} irpen 


Clamp Track 


Permits “Sideways 
Clamp Adjustment 


” 


CA, uilable to 


vies : J gen 
sen” hinged clamps, is said to permit 
sidew ivs”” clamp id 
As pointed out 

] 1 ns . ne 
tall ps nor oni wi | ¢ 
nearly 180 deg. up t way from th 
work, but are now adjustable sic 
ilong any length 


of track in talled 
Adjustable Clamp Company, Chi 
igo 


‘ 


lewa\ 





Alloy Chain 


Collets 


Maximum Strength 
And Flexibility 


Closer Concentricity 
And Gripping Power 


Dp 


-—------------- 


HE 


give you six sets of bearings 





F RIN N WHEEL DRESSERS AND CUTTERS 


NLY OmP 


Desmond 


THE DESMOND-STEPHAN MFG. - URBANA, OHIO 


sales-building advertisement from 
, addressed to your prospects 
tory, American Machinist, 

Shop, Foundry, and other 

tal circulation more than 


steady repeat business 
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s 
—to Find HIDDEN Sales oc wo crock x 


ntire capacity range 


on your regular calls! The collet ire sand to be suitable 


round stock only, and for second 

he length of 

, ollet utilizes 
with our 


30-DAY TRIAL OFFER 


on the 


FOLEY acfvomatic 
SAW FILER 


Provi 


The FOLEY SAW FILER Practically Sells 
Itself on owr 30-DAY TRIAL OFFER The FOLEY SAW FILER is the ONLY 


¢ that flies BAND SAWS wp to ; 

CROSS-CUT CIRCULAR SAWS up 
diameter and all types of HAND 
All Saws that can be sharpened 
hree cornered file 





FOLEY MANUFACTURING CO. 
3363 N. E. Sth Se Minneapolis 18, Minn 


~ " make Foley Retoothers for 
aw Sow Setters, Grinders, etc 








ARBOR 
SPACERS | Packaged In 


Spray Containers 


and | a: 
SHIMS 





PAY NO MORE TO GET THE BEST 


Like Sterling stamped on silver, PRECISION BRAND hes 
long been recognized as on assurance of the finest 
quality. Tops in every respect, extreme core is taken in 
each step of production to bring you the finest arbor 
spacers and shims available. Used for accurate spacing 
of milling cutters, slitter knives, gong sows and many 
other uses they come neatly packaged in thicknesses 
from .001” to .125”" thick and %” to 6” hole diameter. ° , . 
Largest range of standard sizes mode. Arbor spocers Fire Extinguisher 


ore supplied with keywoy. Shims avoilable in same 


Discharges In Less 
Than 12 Seconds 
cities. Catalog gladly sent upon request ; , extin 
‘ ied f ind 

alse avadlable ae ie hee, See om 


SHIM STOCK + FEELER STOCK * GROUND FLAT STOCK 
MUSIC WIRE * DRILL RODS 


sizes, but without keyway. Special sizes also available 


Sold by leading industrial supply distributors in most 








PRECISION STEEL WAREHOUSE, INC. 
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WHY IT PAYS TO 
RECOMMEND 
RAWLPLUGS 

TO CONTRACTORS 


VETERANS HOSPITAL 
N.Y. CITY 


Te area Be 
SSULSRSZEREEEEE 
SSCCSEEEEERSE ™ y 
PTITTITLL LiL NTT are 
SSEREGEEGEEEE ae tee 
eeeunnnacanes UU ne Peed 
seeuenscseee: snanncieasinil: abode 
SSG5eeeeeeees nae cons 
* * S88 eeeeeeene: 
© Seeecesesnee: 
S88 eseccene: 
Stesaune 
WM enesensess 
oh Se: 
or 5 S88eecane: 
S80ene: 








INSTALLATION SUPERINTENDENT SAYS: 


Gentlemen: 
As superintendent of a leading hospital equipment company 
responsible for the erection and installation of metal cabinets 
and laboratory equipment at the N.Y.C. V.A. Hospital, | 
used Rawlplugs extensively. This was in preference to any 
other type fasteners being used in a similar type of construc 
tion. My experience with many types of fasteners has proven 
to me that the Rawlplug has saved my company many labor 
hours over that of others. 

(signed) Joseph Turkowski, Supt. 





You, too, can save money with Rawlplugs. Why not investi 
gate. 


Ball Valve OTHER RAWLPLUG PRODUCTS 


For Elevated Or RAWPLUGS niverso rew f 
sny moteric Th original fibre ¢ 5 for 
Remote Locations 5 pp — ; 
RAWL-DRIVES 
fe) ec hole 
a herd moteriols 
RAWL-TAPERS—A mo 
thot fits the hole dr 
orn dt 
SCREW SHIELDS 
fastening espe 
j power. Rustpr 


NSIONAL CHART of cbhove products 


rae RAWLPLUG COMPANY, 1x. 


271 CHURCH STREET e | NEW YORK 13, N. Y. 
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Sales Helps from Manufacturers 


ea Wallace Tube Studies 





Abrasive Wheels 


PIPEMASTER 


PIPE CUTTER WHEELS 
d (a nainnadlmiatande Ctmaetimeentl 


sy . ee _ 


( 


THE C8 TOOL WoRES 


Erie Tool Announces 
“Pipemaster’ Merchandiser 


I loo] Works, | 


Rollway Repackages 
In Red and White 


Putnam Tool’s Catalog 
Covers Entire Line 


Put ! ( 
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Literature ¢ Training Courses 
Displays « Packaging « Films 





Firth Sterling Accents Competition 





SKF’s New Film Depicts 
Roller Bearings in Industry 





FIRTH STERLING rm 
} 1. Program mn 
t h Ving 
included t 

on of th 


trot 
! i 





Durkee-Atwood Meeting vl perating functions, design fea 
for Chicago Distributors 


tur ind ordering information 
Also bound in the file folder ar 
Durk Atwood Co., Minneapolis four illustrated catalog sheets listing 
held a sales training meeting cifications, installation procedure 
nen of its three distrib d lubrication information on the 
Chicago area: Chicago ’B NIC ind K series clutche 
Co Mid-State In 
r] ind Dietz Industrial 
The training I I 
1our-long showings of 
dramatizing production 
used in the manufactur 
ts at the mpany's main pl 


Owatonna Tool Displays Morse Cam Clutches 
Socket Wrench Assortment Featured in Reference File 

() t | 1 ¢ \) t At vw reference file inc luding cata 
\ nev k ges describing th mplete line 

| f Morse cam clutches has been issued Yardley Packages 
Let +} se } Th oO ctroit . . 
™ we A - + oe Fittings and Clamps 
Cl] 54A Yardk Pla tics Co.. ¢ olumbus () 


B } 1 a hile foider 1 
+h, 


OW packaging it ntting ind 


} 


for plast nine nstallat 
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Three different 

for the packaging program 
ton is for the firm’s plast 
I'wo separate cartons 

for clamps, so that th 











from the box whether tl 





tainless steel bands 


clamps 





A DICTIONARY OF 


ELECTRONIC 
TERMS 











Allied Radio Compiles 
“Electronic” Lexicon 


y oA 
‘COMPLETE 


LINE 


' . COUPLINGS 
5 eames | FOR QUICK DELIVERY ear ge 98 


CENTURY OF SERVICE PLUS SPECIAL BLOCKS 


You can stock and feature MADESCO Blocks with con- 

fidence. Their reputation for dependability under the 

most severe service is founded on over 25 years of 

experience. 

Satisfied users reorder MADESCO Blocks by name! 

Madesco advertising helps to create new customers. AIR TOOLS—Rotor Ch 


Check your MADESCO stock. A balanced inventory land, has brought out a new bullet n 


is your best assurance against lost sales. no. 38-A) describing 
specihcations 


° uir-driven 
ENGINEERING rs, sander 
SERVICES her hand t 
AVAILABLE FOR 
YOUR SPECIALIZED PUMPS_\\ 
NEEDS hie Brake ( 
° ' ] lhe 
f want 


= 





MADESCO TACKLE BLOCK CO. 
EASTON, PA. MATERIALS HANDLING 
low Mie. ( P} 
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hoists 


Exclusive Features 
Sell 
SIMPLEX Jacks 


@ That unbeatable edge over 
competitors, the exclusive feature, 


It contains cutaway pho- 
charts, and diagrams illustrating 
of the The 
also issued a bulletin 
picturing and describing 


LPG 


haracteristics 


mpany has 
51010 
gasoline, diesel, 
lift trucks 
lbs. capacities 
hart providing a 
fications permitting 
tween different 
line-powered equipment 


hoists 


indus 


; 


ind 
trial in Ot 


In 


mode] works overtime for you when you 
sell Simplex Jacks. With Simplex, 
you have three exclusive features to 
ALUMINUM ; 
Chemical Corp., 


ring a 


Kaiser Alu 
Oakland, ( 
slide-rule-ty i] 


make sales easier and to get repeat 


orde rs. 


pe ¢ t 
. . 
W machine stock 
make stocl 


im parts 
MANDRELS—Le ( 
ly Hartford 


‘ 


VALVES—Edward 
f Rockwell 
Ind., has is 


Val 
Mfg. ( 
“hla ' 


a 


“CENTER-HOLE” PULLING 
—an exclusive feature in Simplex 
“Jenny” and Re-Mo-Trol Hydraulic 
Pullers — makes pulling of shafts, 
pistons, liners, keys, valve seats, 
pins, etc. as much as 75% easier. 
The reason? Eccentric loading has 
been eliminated by pulling through 
the center of the tubular ram. Reduces 
set-up time and promotes safety, 
too. The benefits this feature offers 


are easy to see, easy to sell. 


THE LARGEST LINE OF INDUSTRIAL 
JACKS AND PULLERS 


Here's an exclusive feature that 
benefits you as well as your custom- 
ers. By filling all jack needs from 


Minnesota Rubber 
Has Engineering Handbook 


one source, you can prevent expen- 
sive stock duplications, make inven- 


tory control easier, cut ordering 
Minnes¢ , 


ta Rubber & G 
Mint : " 


has re detail and freight costs. And your 


ipolis, 

handbook coverin 
ts of 
publication 

ess Of manu 
pe cihcati 
Other 


rubber choosing from a complete line. It's 


fully described in catalog 53. 


5 


PGES OF mOUSTRI AL 


wOtto Ss taecest 
MECHANICAL AND 


et-mo.TeO1 JACKS stem 


vTh-2-TOOL 801-108 


< u f 


one rubber 


VALVES 
Hills 


INDUSTRIAL DISTRIBUTION 


customers have the advantage of 


LIFTS FULL CAPACITY 
ON CAP OR TOE 

Unlike many other brands, Simplex 
Ratchet Lowering Jacks are rated 
for full lifting capacity on either 
the cap or the toe. One Simplex 
Jack can work in low clearances 
that would require two ordinary 
jacks with toe lifts rated at half the 
cap capacity. This exclusive feature 
means greater versatility, more 
uses and more value to your cus- 
tomers. And more sales to you. 


CAN YOU IDENTIFY HIM? 


He’s a past president of the Southern 


Industrial Distributor Association, 
has been with the same firm 45 years, 


he 


president in 19 years. Win $10 by 


rose from office to 


where boy 


being the first to send us his name, 


TEMPLETON, KENLY & CO. 
2523 Gardner Road, Broadway, 'Il. 
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etter-buil 


= Registered 


SODA-ACID 
STAINLESS STEEL 
EXTINGUISHERS 


LARGE RADIUS ELBOW 
LEAD STOPPLE 

POSITIVE BOTTLE CLAMP 
STAINLESS STEEL CAGE 
WATER LEVEL MARKER 
HEAT-PROOF 8 OZ. BOTTLE 
“STAINLESS STEEL, 

ELECTRIC WELDED CONSTRUCTION 
LIGHTWEIGHT 7 ibs. or G 
ghter thon ordinary types 
STRONG tested to 500 ibs., 

ordinary types tested to 350 ibs. 
DURABLE acid 
corrosion resistant 
KINK-PROOF HOSE 
CONVEX BASE for 
PLASTIC NOZZLE 


CONVENIENT HANDLE 


——— a a 


— a 


rust 





strength 





GALLON SIZE AND 
ENGINES 


2%, 
20 & 40 GALLON WHEELED 


UNDERWRITERS’ LABORATORIES, 
AND FACTORY MUTUAL APPROVED! 


handle the Buffalo Fire Extinguisher 


yn be sure you sell the finest because there's 


more fire protect built-in Highest engineering 


standards, exacting manufacture and precision in 


spection produce the finest extinguishers possibie 


Buffalo's exclusive Distributor Sales Policy and con 


sistent advertising program to your customers direct 
distributors 


are not 


3 sales to industria makes the Buffalo 


ne very desirable. If y already a Buffalo 


butor write today for complete information 


WRITE TODAY FOR THIS COMPLETE 
POCKET GUIDE TO FIRE PROTECTION! 
SINCE 1895... 
BUFFALO FIRE APPLIANCE 
c ° ~ Pp ° o A T ! ° N 
rre - = 1, Oo HI O 
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teel gate ' 
matic drawing 
the booklet in 
en fact 


tion mat 


rTING FLUIDS—S 
Ra Wis 


led 
i a 


Cl 


Chrysler Folder Describes 
Powdered Metal 


ing ifs qgic-] 
Steel Oilite 
in escribes 
product 


iachined 


ot the 


CLUTCHES-—! 
Dwvk NI 


; 


Ta 


mpan\ 


m of 





its hnical information bu 
ALX”’ alloy tool bits. Th 
includes data on applicat 
gles eed 


fTOCK SIZesS 


WELDING-~— Metal & 
New York, N. Y., has i 
of literature 


of welding 


TAP-HOLDER-— Marcellus Mfg 
Belvidere, Ill., has issued a 

sheet describing and picturing its ta] 
holder Ihe sheet employs photo 
graphs and drawings to show features 
of the tool, and contains drawings and 


specih itrons 


HAND TRUCKS~— Magnesium Co. of 
America, East Chicago, has issued a 
bulletin illustrating and describing its 


“Magcoa”’ magnesium hand truck 


seeerre 





POWER TRANSMISSION—Frank 
lin Balmar Corp., Baltimore, has is 
sued a catalog (no. C-2] covering 
its line of “Strand” flexible shaft ma 
chines and accessories. The bl 
tions presents in | 

on the three basic t 

ch TK single speed dire 
ple speed countershaft 
multiple speed gear-dri 


flex 





Stocked by the Million... So 
Western delivers fast 


iT Pi are carried in stock in standard sizes from No. 5/0 through 
aper Fins \ : ' k 
No. 10 diameter. Made from bar stock, the smooth machined 
ee 
" finish on these parts is held to dimensions well within standard 
commercial tolerances. Western taper pins are given a black pentrate finish 
which not only improves their appearance, but also acts as a mild rust preven- 
tive keeping the parts in condition both on the shelf and in service. 


Pi e Plu 5 are carried in stock in huge quantities. The slotted plugs, 
Pp g milled from commercial screw stock, are for average applica- 
8” 1/4” e sizes. Socket 


tions and are available in 1 and Pipe 
plugs, made of special electric furnace alloy steel for extra duty service, are 
available in pipe sizes from 1/16" to 1-1/4". Also a new line of Dryseal hexa- 
gon hole plugs in 1/8”, 1/4”, 3/8” and 1/2” sizes has been added. These cold- 
formed plugs are available in commercial! steel only. 
4 ° Hundreds of buyers of precision parts save time and headaches by standard- 
Link-Belt Publishes izing on Western. They get their parts as they want them and when they want 
them by using Western's 80 years of experience in precision manufacturing 


Car-Spotter Catalog techniques. It will pay you to write today for Western's Catalog and prices: 

















Link-Belt Co., Chicago 


italog 


ng mformation and inst ti a e 
sing pe pas x's ine |” Western Automatic 


i eh i Machine Screw Company a 


no 92) presenting 


VALVES—Yam 371 Weedland Ave., Elyria, 0. 
Iphia nave l 
ining the Precision Screw Products, Parts and Assemblies Since 1873 
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CAAYE TI At GAL 


INDUSTRIAL 


BRUSHES and BROOMS 


thru their 


Silent Salesmen ! ! 


Every Capital Industrial Brush & Broom you 
sell makes more customers for you. Their 
high quality has long been an established 
fact and actual test proves they outwear simi- 
lar equipment 


Plant managers re-order on 
strength of these facts which we call 
Silent Salesmen.” You always can supply 


the right brush or broom for a given job 
from the Capital line. We urge users to buy 


local distributor 


INDIANAPOLIS 


BRUSH & BROOM MFG. CO. 


Corner of Brush and Broom Streets 
INDIANAPOLIS 7, INDIANA 
Est. 1890 





Repleces Kick Presses 
Reduces Worker Fatigue 


ideat tor Stamping and 
Punching 


For Assembly and Other 
Operations 


4,” Stroke (1" optional 











% This press will 
pay for itself quickly! 


It’s NEW! 


the No. 00 


POWER PRESS 


The New Press-Rite No. 00 is a heavy duty 
2 Tom Press. Engineered for continuous 
hard service, ideal for stamping and 
punching smaller parts and secondary op- 
erations such as assembly and others. 
Eliminates many manual operctions and 


reduces operator fatigue 


Write for low prices and full information today! 


Sales Service Machine Tool Co. 


PRESS RITE PRESSES - SHAPE RITE SHAPERS - KELLER POWER HACK SAWS 





2347 UNIVERSITY AVENUE - ST. PAUL W14, MINNESOTA 


166 
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valves in high-pressure installations. 
Iypical installations are described 
pictures and text. 


CLUTCHES—Dodge Mfg. Co., Mish- 
waka, Ind., has published a four-page 
bulletin containing information on its 
newly-developed “Air-Grip” clutch. 
Besides air contro] and release valves 
information, the bulletin 
tabular data on sizes dimensions, bore 


presents 


sizes, weights, and list prices, together 


with selection data 





Chicago-Latrobe Offers 
Comparison Chart 


A reference chart p 
m cnameiic t 


flute mbled 


rills with utility or split 
igoO- 

hart 

r hang- 


sig FOOLS S) »., Ho- 
_P i $ italog (no. 

| electric 

hammer 


ie&C- 


PLASTIC 
Rubber Co 


multi-poly1 ] 
gether with 
tandard sizes 


’ 


ire in 





Browning Releases 
Transmission Catalog 


Browning Manufacturing 
Maysville, Ky., has published its 
GC-101-B catalog. The 19-page box 
features the complete lin f po 
ismisston cquipme it, and 


photographs limensions 


Th 
paper pul 
+ 


ishings; set coll 
ist iron pullevs: the line 
ind B and bushed type roller ch 
kets: roller chain; and tl 
f Poly-\ 
( : 


Yes, you can sell this fast-moving line of fine 
tools wherever you see a smokestack! Because 
even a one-lathe shop is a hot prospect for three 
different types of Gorham tools . . . tool bits, 
cutoff blades and wear-resistant centers. These 
tools are basic needs for any shop... and because 
they’re basic, they’re the best “door openers” 
you'll ever find for all your other lines! 


And these tools are just a small part of the vast 

Gorham line that gives you “The right tool for 

Multi-Matic Literature every metal working job!” It includes milling 
: cutters and end mills .. . three different tool bit 

on Generator Line grades ... slitting saws... cutoff blades .. . key- 
\iult 


? 


Matic Cor J seat cutters ... and the famous “M-40-U” Allo 
itic 

issued new literatu t Center that outlasts high-speed steel and other 
1-A-Matic” port alloy centers, lasts as long as carbide, and costs 


has ssi 
(eI 
a ne | less to buy and less to re-dress! 
ms, an Selling these tools can be a mighty profitable 
\-Mat ne of one-m proposition for you! They're backed by years 
devoted to engineering and production of fine 
cutting tools . . . Gorham’s reputation for high 
quality and fair dealing . . . and an extensive ad- 
vertising program that consistently sells for dis- 
tributors in major industrial magazines. Get the 
whole story on our liberal Distributor Plan, along 
with the 120-page Gorham Tool Catalog and 


“TINGS irke ppl ‘ . . les 
iT Hy product literature by return mail. Write today. 
i 


ai as eal Gorham TOOL COMPANY 


R= <=. ” 
2 wat EVERYTHING IN STANDARD AND SPECIAL CUTTING TOOLS” 


4400 WOODROW WILSON . DETROIT 3, MICHIGAN 
WEST COAST WAREHOUSE: 576 North Prairie Ave., Hawthorne, Calif. 


WIRE ROPE—Macw! 
W ha ied 
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nationally known and preferred, 
move fast-are easier to sell ! 


DARNELL 


CASTERS & WHEELS 





Adl types of rubber treads - soft, medium 
and hard for smooth operation on all 
nds of floors. Featuring Neoprene rub 


ber treads resistant to steam, water 


»xidation, oils and waxes and unaffected 
expertly compounded 


n our own rubber 


by most chemicals 
to Darnell standards 
factory 


All Darnell Casters, whether steel or rub 
ber tread, are available with various top 
plates, stems and fittings for any type of 
application. Or, Darnell engineers will 
gledly design « special type caster for 
your own individual equipment Demand 
Darnell for Dependability 


Write for Gree Darnell Manual 


DARNELL CORPORATION 
LTO 
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BRAKES ON 
Citv, Mu 


Protective Closures 
Issues File Folder 


CLAMPS—A 
( £ na 


} 
tn 


SOLDERING IRONS Hexacon 
Electric ( Roselle Park, N. J., has 
issu price sheet on its plug tips 


ma 


TORQUE TOOLS-Jo-Line Tool 
Inc., South Gate, Calif., has issued a 
ig ital m its ine « pI cision 


imifting wrencnes CcCes 
ens 


} . 
sockets, adapters 


contams an append fr engincering 


informatio 
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HOT FORGED from solid, 
rectangular steel bars, de- 
signed and produced for 
dependable, long-life service 
under the severest piping 
conditions! 


A TYPE FOR EVERY USE! 
FOR ALL PRESSURES! 
FOR ALL TEMPERATURES ! 


( @ Standard & Double 
Extra Heavy 
UNIONS 

Available with 

screwed or socket 

weld ends. 3000- 

Ib. sizes Ve” to 3”; 

\ 6000-Ib. sizes YQ” 








to 2”. 


ORIFICE 
UNIONS 


With screwed or 
socket weld ends. 
3000-Ib. and 6000- 


Ib. service - 




















(matt & FEMALE 
UNIONS 


With steel-to-steel, 
bronze-to-steel, stain- 
less steel-to-steel or 
orifice seats. 3000-lb. 


| agen only. 


(FULL STAINLESS & 
FULL ALLOY 
STEEL UNIONS 


With screwed or 
socket weld ends 
3000-Ib. and 8000-Ib 


so g 


WRITE FOR CATALOG II 


Showing the complete Catawissa line of 
Perfect Seal Products 


CATAWISSA VALVE & 
FITTINGS COMPANY 
300 MILL ST. - CATAWISSA, PA. 








~ 

















ANSW 


( 
~ 


) 


i¢ 


ERS TO TAX QUIZ 
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Ross “Master” internal collets are precision machined of the finest tool steel, 
heat treated and ground to insure long life, trouble free service. 


Distributors and Dealers Wanted for 
Non-Competitive Internal Collet Line 


Pre-market tests have proved there is a 


definite demand for internal collets. 


Ross “Master” saves on labor costs— 
no longer must work be bolted or 
pressed on and off. It is easy to set-up 
and take down. 

he Ross “Master” Internal Collet 

is a new multi-purpose tool for 
efficient and accurate internal hold- 
ing. This precision tool is made for 
use on Logan, South Bend, Atlas, 
Hardinge, Clausing, Le Blond ( Re- 
gal), Elgin, Monarch, Porter Cable, 
Rivett, Schauer, Sebastian, and 
Sheldon lathes. It can also be used 
on other collet attachments. 

This modern tool for internal 
holding is designed to lower pro- 
duction costs. Many companies have 
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increased output from four to eight 
times with this internal collet, plus 
reducing the number of rejects. It 
is accurate to .001 T.LR. and grips 
firmly without scoring bore. 

This collet line has standard size 
working body diameters of .750, 
875, 1.000, 1.125, 1.250. All lengths 
are 1.250. There is also a custom 
design service which enables com- 
panies to order tools to their specifi- 
cations for any regular or special 
applications. 

Velocity Engineering is planning 
an extensive merchandising and ad- 
vertising program to help distribu- 
tors sell the Ross “Master” Internal 
Collet line. As these internal collets 
are a noncompetitive product, and 
have a specific demand, the theme 
in trade magazines will be directed 
at education of user on benefits of 
internal collets. 

For further information on dealer 
and distributorships, kindly write 
Velocity Engineering, a Division of 
Morris and Batchelor, Inc., 555 West 
Arden, Glendale 3, California. 








OIL AND WATER GAUGES $3,000 more than if you rey 


FITTINGS ar gw or baba 


every year from now 


1 20% change in ownership 


Isiness. Note ilso that « 
Quality products that give full GREASE CUP in the business may later b 


—. ] 
tax as dividend 


service 


Help your customers to save 


money over long periods of time 
A good selling opportunity 


® Send for catalog AIR COCK 


SHUT-OFF COCK 


FITTINGS 


ESSEX BRASS CORPORATION 


2000 FRANKLIN STREET Est. 1907 DETROIT 7, MICH. 














World-wide recognition for 
this outstanding line of 
electric soldering irons — 


- specified by the big names 
for the TOUGH JOBS! Important 


news to 

* MINNEAPOLIS HONEYWELL 
* STROMBERG-CARLSON , ty —- == Se 
* WESTERN ELECTRIC 
* WESTINGHOUSE 
* EMERSON 
* KAISER 
* BENDIX 
* SPERRY, / 

ete. f_ HEXACON ELECTRIC CO. 
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A $15,000,000 Salesman 


Starts on page 9U 





shanks off bunches of twist drills with 
hand hacksaws. He told one of the 
company executives this seemed to be 
1 cumbersome, slow wat 

things. The executive 

lenged Mr. Pearson t 

1 better method 


A few 








Kalamazoo 
METAL CUTTING BAND SAWS 
LEAD THE FIELD 


Send for details 


8" pipe. Available with coolant 
equipment ond casters 


1220 


Cuts 12” round, 20° flot, 12 
pipe. Available with coolant 
equipment ond casters 


% 
MODEL 
610 


Cuts 6” round, 10° flat. Avail 
able with coolant equipment 
ond casters 








AUTOMATIC BAR 
FEED ATTACHMENT 


speeds sawing, saves man-hours 


AUTOMATICALLY FEEDS HEX, 
ROUNDS, FLATS, PIPE, TUB- 
ING—ANY LENGTH FROM 
3/16 INCH TO 12 INCHES* 


Converts Kalamazoo Metal Cutting 
Band Saws to completely automatic 


cut-off machines. 


A completely hydraulic self-con- 


tained unit. 


Easy to adjust . . . quickly installed 
.. accurate repetitive cutting ...n0 


delicate electrical equipment 


Kalamatic gives you high-produc- 
tion savings never before possible 


at such low cost 


ASK YOUR Kalamazoo DEALER 
FOR FULL INFORMATION. 


*Additional feeding length to 30 inches 


available at extra cost. 


MACHINE TOOL DIV. Kalamazoo TANK and SILO CO. 


118 HARRISON STREET . KALAMAZOO, MICHIGAN 
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= a e the mouth,” says M 
e the Coffin Line is M . ne ty at the end 
hadn't sold anything 


ipparently had a lot 


rics at home. He wa 
BIGGER ana BETTER When Mr Penson 
the P.A.’s office, he f 
waiting for him it 
than ever items handled bv th 
man outsid Mr. Pea 
With the large and expanding Coffing Hoist line, you P.A. to give part of tl 
are able to offer your customer the most effici st and eco- other man and 
nomical unit for his job. More than that, you can sell with Afterwards he saw 
confidence, for every Coffing model is built to meet today’s from the P.A fh 
stepped-up production demands. Every hoist is factory-tested “He nev 
and guaranteed. Cash in on better customer satisfaction with 
Coffing’s pace-setting line. 


r AnNCW tl 
on him,” Mr. Pears 


was back in busine 


NEW PRODUCTS WITH A BIG FUTURE was a bees! 


Mr. Pears 
SUPER POWER RATCHET LEVER HOIST P ind father 


wh ir 
Patented compound lever design of- om ar 


fers new strength and efficiency. four years ag 
The Super Power is the only 5-ton with two d 
hoist using but two load chains, 

accounting for its faster opera- 
tion and lighter weight. Handle 
is adjustable for close-quarter 
work and may even be oper- 
ated from opposite side of 
hoist. Coil chain gives com- 
plete flexibility. Two mod- 

els, 2'4- and 5-ton ca- 
pacities 


ug 

he s ing upied 

for +/ vears 
Somewhat again 

Pearson was put 

in 1952. Neverthe 


in a good day’s 


~Oood 
DOOCOOoe > 
rPOoOCOoGVW9Teo ote 


salesmen with stic 


- 
. 


davs l week l 
up at his he 
Fi. - 
make calls 
He divides his 


equally between 


<2 
> 


CAS 


@ CABLE QUIK-LIFT ELECTRIC HOIST 


This new cable electric hoist has 

all the rugged construction and 

operating features necessary for tough 

production line work. Among its advan- 

tages are dual brakes for safe, instant stops, com- 
pletely enclosed motor, push butten control plus scopal church 
new speed, smoothness and flexibility. Six models, Health? Cl 
100 to 4,000 Ib. Available with lug, hook, trolley, 

or motorized trolley suspension. 


iTS he was 


ar lic 





YOU ALREADY KNOW THESE 
QUIK-LIFT ELECTRIC HOISTS, coil chain — seventeen models, 500- to Cooperation Between 


1.000-lb capacities 
SAFETY-PULL RATCHET LEVER HOISTS — nine roller chain models, two Credit and Sales 


coil chain models, capacities from 1,500 to 30,000 Ib 
HOIST-ALLS two sizes 2,000- and 4,000-Ib capacities 


SAFETY LOAD BINDERS, roller chain — two models — 3,000- and 
6,000-lb capacities 


HOIST BINDERS 3,000-Ib capacity 

SPUR-GEAR HOISTS twenty-four models, 4- to 25-ton capacities. of his 
MIGHTY-MIDGET PULLERS two sizes — 500- and 1,000-lb capacities 
DIFFERENTIAL CHAIN HOISTS — two sizes — '4- and 1-ton capacities. 


1-BEAM TROLLEYS — Plain, geared or motorized types, capacities up 
to 25 tons. 


Star 





ci< 


to Dun & Bradstr 


: - 
mp 
tatements 


ind foll letters on unpaid bal 


MORE NEW PRODUCTS COMING inces from t previous month. At 


Many new products are now in preparation. Some are in the pilot BM&R statements are mailed the first 
stage, others are on the drawing board. Watch for them they'll of the month and include everything 
be coming your way, bringing with them the most advanced think- 1] eons an al 
ing in modern hoist design. For full information, write Dept. A-l ayy 


of the pre- 
statement also in- 
cludes checks received the day of mail- 
ing the statement 
A 2 10 days cash disc 
lowed on industrial supplies, and 


standard cash discount terms on steel 
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Evans King-Size 
10-ft. Steel Tape 


STANDS UP STRAIGHT 
for UPRIGHT 
MEASUREMENTS 


Those long upright measurements are easy 
and accurate with this new EVANS King-Size 
10-ft. White-Tape. The 33° wider blade 
(full %% stays straight up without bending 


\ 


or buckling. You get a free belt clip and Tenite 
utility case with every tape. Sliding end hook 


for inside or outside measuring and 





it's marked so you don't have to figure! 
no other tape is marked this Evans way 














Whichever way you work, in inches or feet and inches, 
you read instantly without having to stop and figure 


The EVANS King-Size White-Tape Is the Top 10-ft 


Tape Value at only $939 Retail everywhere in U.S.A 





another 
EVANS 


vaive — 
THE 
ONLY 
12-FOOT 
POCKET 
WHITE-TAPE 


Standard Biade \ 
va" wise ‘ ~ This L-O-N-G-E-R 


Now, a pocket steel , 

tape that measures « i~ Pocket White-Tape only $ 1 89 
full 12 feet elim: 

nates the inconve 
mence and inaccu 
racy of adding two 
measurements as you do with shorter tapes. Exclusive EVANS double markings 
(same as King-Size shove). Chrome plated case is mo bigger than cases for 
shorter tapes. Self-adjusting sliding hook for 100% seccurste inside of outside 
measurements. Each tape packed in FREE transparent Tenite utility case 


Let us help you sell more tapes. Write for tree supply of leaflet 10.1D 


Retail everywhere in U.S.A 


‘ina oe 
400 Trumbull Street, Elizabeth, N. J., U.S. A 


Makers of Evans “Long Tapes” —25-50-75-100 ft. and Evans 6-4t. Folding Rules 
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FLEXCO 
FASTENERS 


BUILD THE KIND OF 
CUSTOMER ACCEPTANCE 
THAT MEANS MORE 
PROFITS TO YOU! 


FLEXCO is a clean packaged 
item no splits no trouble 
no complaints . . . least resist- 


ance to sales 


it’s a Quality Product that does 
an outstanding job in fastening 
and repairing conveyor belts. 


FLEXCO is the complete lire— 
for all conveyor belts... manu- 
factured by the pioneering leader 
in belt fasteners. 


Large attractive label quickly 
identifies contents at a glance. 


Well packaged, FLEXCO gets 
to customer in good shape. . 
whether by freight, truck, ex- 
press or parcel post 


An excellent profit item for all 
concerned. 


Ask for Bulletin F-100 


FLEXIBLE STEEL LACING CO. 


4633 Lexington Street 


eo ee 


ledger And it works both ways—sales 


the credit 


minded person, 


man 1 
that he is try 
dificult job 
rstand 


rk together, 


must realize 


negative 


! 
ing to do his 


If b 


oth 


1oOpD ] 


: : 
th departments und each 
KI 
Diem ind W 


the: 





Safeguarding Assets 
Makes Sense 


V+ 








Some Precautions 


y 
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Does jobs no drill can do! 
up to 10 Times Faster 
than Boring! 


“HOLE: MAKER" 


Torally ner 
eens fn 
a FORG. 
BOILER 
OCK, TUB 
YLINDRI 
SURFACES 
sua n 


shape 


ew HOLE 


5 ADJUSTABLE SIZES: Specify Straight Shank or 
MT. 2.3.4 Other — on order 
Models 102 Z 4 405 506 
; ' / t t 
Capa ty: |)" toz I? to 3" |3" to4"|4"t 5” tos 
Order fror 
ROBERT H. caRK COMPANY 
9330 Sonte Mon vd 


Beve Calif 





PINIONS 
SPLINES 


/ sectors RACKS CHAINS SPROCKETS 


GEARS SECTIONS 


PO nk worms 


Pas, 


MACHINE REPAIR PARTS 
BREAKDOWNS A SPECIALTY 
ROUND THE CLOCK SERVICE 


and 


Ask for ovr equipment list and 
Catalogue of over 8000 Stock 
Sprockets, Pul 


Belts and Roller Choir 


Gears *ys ¥ 


Gm 
UNIVERSAL 


7™N 


COOL 


PRECISIC 
CHINE T 


AND GEAR 
he MANUFACTURER 5 
a 
x NICHOLS DETRS 


a 





plovee? If your answer is ves, you 
have afforded a fixed control over 
petty cash, and localized the responsi 
bility in the event of shortages 
@ Are all checks mailed bv the signer 
without returning to those who au 
thorize or prepare them? If not, 
forgery of payees’ names by those who 
could intercept completed hecks 
ould add to some of the 
fidelity losses on records 
one for $800.000 
© Do separate copies of 1 
n each incoming 
hasing and 


Thi 


NOW AVAILABLE WITH MECHANICAL SEALS 


General Purpose all-weather Viking Pumps in sizes 20 to 200 G.P.M. and Heavy 
Duty Viking pumps in sizes from 10 to 300 G.P.M. can now be furnished with 
mechanical seals. The seals are packaged units with a minimum of parts and 


no chance for mis-assembly. 
Both types of pumps equipped with mechanical seals also 
feature carbon graphite bearings requiring no lubrication 
For leak-proof, long-lived service, specify mechanical sea! 
equipped General Purpose or Heavy-Duty Viking pumps. 


Ga Auk ‘lor tolders ‘SP-JI6MM and SP-244MM. 

ane VIKING PUMP COMPANY 
CEDAR FALLS, IOWA 

— fe) ited. | "“GEAR-WITHIN-A-GEAR”" ROTARY PUMP 


THEY SATISFY 


IN ANY COMPETITION! 


The line is complete For tool and die work, for 


pile in sizes, shapes and cuts making precision patterns 
1 employe and similar work where 


rs moral 
superior workmanship and 


GATTO, win" 


p> BRAND CARSON NEWTON Alli 


~ gator Brand Swiss Pattern 

F | (a hy Files are made to exacting 
{ . 

= standards. Points smaller, 

tapers are longer and cuts 


SWISS PATTERN "3" °°" = 
CARS 
yA OWN 


BELLEVILLE, 
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protect yoursel 


Bow! Heodstock ‘ 


you have the issural tha sub 
stantial losses will be returned to 
you at least partially, if not wholly, 
in case of employec dishonesty that 
is discovered. In addition, vou have 
at your disposal the trained guidance 
of the insurance company in helping 


you set up effective inte 


to inhibit crime An 


psychological element 


itten acts as a deterrent 
Mutual Insura 





TS 5686 
114" Swing, 56” Bed 





These features increase sales 


for Sheldon Distributors 
RADIOACTIVE COWS 

Sheldon Lathes have the modern features industrial users look for A member of questions conceraing 
today ... not only the mechanical features and extreme accuracy milk are being investigated at Ook 


but the convenience and safety features as well. Ridge, Tenn., through research with 
radioactive tracers, Food Engineering, 


‘ : : Hill lication, rt 
These features with Sheldon’s extra capacity for size and moder- MeGrew-tH = publication, reports 

. Studies are aimed at reasons for the 
ate prices make it easy to close sales. The completeness of the eaeh dt. aitdus, t» otk Gbdee 
Sheldon Line (both belt driven or gear-head lathes: swings from pared to that in blood), how the cow's 


10” to 24") open to new and profitable markets for Sheldon dis- mammary gland can use blood con 
tributors. stituents in synthesis of new sub- 
stances common to milk but not found 
: in blood; and what regulates the pro- 
Write for catalog cess whereby the cow uses minerals 


from her own skeleton when demands 


SHELDON MACHINE CO., Inc. mine of the amount furnished 


4232 N. Knox Ave. Chicago 41, Ill. 
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nev'titente'e the “CHICAGO” line 
Sales Potential Study of threaded products 
Starts on page 85 is a good line to follow 





J 





Pare ae eben ee ee ee ee ee ee ee 


* Less sales resistance because — 
“Chicago” Threaded Products have been known as a qual- 

ity line for 82 years. 

“Chicago” Threaded Products are preferred for original equipment assembly. 

Your customers can economize on production costs because “Chicago” 

Threaded Products assemble faster with less “on the job” trouble. 

Greater customer acceptance means larger and continuous repeat orders 

—more profits for you. 
It’s just plain good judgement to recognize that ““Chicago’’ Threaded 
Products offer you a better line to follow “all down the line’’, and 
remember too, our long established policy of selling through service- 
conscious Industrial Supply Distributors in bulk or in packages. If you 
do not now stock “Chicago’’ Threaded Products, write for samples 
and full details today. 


This new 36 page catalog tells the whole 
story of the “Chicago” complete line of 
threaded products. Ask for your copy 
today 





HEXAG NM HEAL 
CAP SCREWS 


All “Chicago” Screw Products come 
packed in strong, easier-to-see packages 
Color coded labels mean faster selection, 
greater savings of time in your stock- 
rooms 


HIGHLIGHTS OF THE CHICAGO LINE: 

* High Carbon Heat Treated Cap Screws give added wearing 
qualities due to uniform hardness through entire thread struc- 
ture. Ideal for all heavy-duty equipment. 

* Larger size Hexagon Head Cap Screws than normally stocked 
are available for immediate shipment. 

* Anti-corrosive ‘“‘Chicago”’ stainless steel and brass fasteners 

in a large range of sizes and styles 
available for immediate shipment. 


Tze CHICAGO 


{4-14 m4*)..|2:1, hMe 2503 WASHINGTON BOULEVARD 
BELLWOOD, ILLINOIS 


SAFETY PLUS” Socket Set Screws, alloy and stainless «© Socket Head Cap Screws, alloy and stainless, Fiat Head, alloy 
© Socket Head Stripper Bolts « Socket Pipe Plugs + Square Head Dog Point Set Screws « Socket Keys and Key Kits « 

CHICAGO” Hex Head Cap Screws, bright, heat treated, steiniess and brass « Square Head and Headless Set Screws « 
Fillister and Flat Head Cap Screws « Milled Stee! Studs » Hexagon Nuts, steel end brass « Castle Nuts + Taper Pins 
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Generally t ‘ well-balanced 


ind at satisfactor rating levels 


The Buyer Looks at BUSINeSS + rere: reise 


Novembe itions to the pay roll 
were slightly less than the 


the previous two mon Reductions 








inion of purchasin extremely ire the lowest reported in a year and 


om prise the N_A.P.A ig j la yw capital budget a half; . 
viously reported higher employment 

Little overtime is indicated but there 
more movement toward a full 40 


the majority holding to pre 
Committee 
Prices More Stable 


Miderate Gains Continue 
] ur weeK Fewer c ire mm ted 


t th 
Buying Is 30-60 
lhe procurement range is still hand- 
astrial ymouth to 90 days, with 30-to-60 
mpeti lay redominant, which checks with 
yi ‘ 
s Bur the ver-al conservative inventory 
3 hi policv. S« re holding back for the 
king: others for 
here is more 
rice stability, still there 
Inventories Near Bottom =e teseoe ont hounmd meorte 


ported 


material inven- 

ibout reached 

ent, the highest Specific Commodity Changes 

port moderate More price lvai than declines 
the lowest ~ 


et 
ibout 
Inven 
ployment 


Many vise companies have been in business longer than WILTON, 
but none can match WILTON'’S record for constantly providing 
the newest and most significant progress in clamping tools. And 
when buying decisions are made, it's progress, not history, that 

t 
counts at Com Lt fpreceen 





BIG BUSINESS 


America’s most progressive distributors sell, Wilton Tools One of the nation’s largest steel 
- firms expects to furnish about 600 

“The Finest Name In Vises write for free literature 
tons of steel for each million dollars 


T spent on toll roads, Construction 
WIL ON TOOL MFG. CO., INC. Methods and Equipment, McGraw-Hill 


925 WRIGHTWOOD AVE. « CHICAGO 14, ILLINOIS publication, reports 


WILTON TOOL CANADA LTD. GUELPH, ONTARIO, CANADA 
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ANOTHER FAIRBANKS PRODUCT! 


NEW LINES 
taken on by 
DISTRIBUTORS 





Central Mine Supply Co., Mt. Ver 
non, IIl., has been appointed distribu 
tor for mining tools of Carboloy De- 
partment of General Electric ¢ 


Miller-Charles & Co., New Y 
has been appointed distr 
of the following firm 
& S. Tool € 


e Lodding & (¢ 


Hajoca Corp., Philadelphia, | 
ippointed exclusive Delaware 
distributor of mechanical rubber g 


of Ravbestos-Manhattan, In 


J. Heller é* Sons, Newark, N 
been named distributor f 
following firms 


e Northfield Machinery ¢ 

© Lubriplate Division, Fish t i 

ers Refining Co ‘ 

aan. FAIRBANKS 


th Steciine I $ appointed th 
fear ona = price tne BRONZE AND IRON BODY VALVES 
toolholder bits, groun Standard of dependability with sound engineering and 
rugged construction that insures trouble-free flow control 
of water, steam, gas, or oil. Designed for every require- 
ment, a complete line of bronze and iron body valves. 
Tie-in to Cash-in with Fairbanks high-impact direct mail 
program that's pre-selling your customers to create sales 
for you! 
This month your customers will be receiving Fairbanks 
hard-selling letters and promotional literature on 
Fairbanks Bronze and Iron Body Valves. This means 
extra business, extra profits for you if you tie your own 
promotion and selling in with our “Product of the Month 
You chalk up extra sales! Extra profits! 





DANGEROUS DISTRACTION 


Motion pictures have a new accuse 
tion to contend with, reports Engineer 
ing News-Record, McGraw-Hill publica 
tion. Virginia legislators have proposed 
that drive-in theatre screens be “well 
hidden” from main highwoys as numer 
ous accidents have been caused by 
drivers distracted by glimpses of screen 


action from the roads : 7 ; re 
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NTN EAL A offers you PATEs 
4 Keys to More Flexible) °°" 
Metal Hose Sales 








Meeting is 








When you sell Atlantic flex- 

ible metal hose, you know you can 

deliver —on time! Because Atlantic is 
geared for fast production and service to the 
Distributor 


Check an Atlantic catalog. You will see flexible metal hose 

for every application... conveying chemicals, steam, oils, tars, 

asphalt, gases, alkalis, light and semi-solids, refrigerants, gasoline 
for absorbing vibration, correcting misalignments, mobile service, 

eliminating thermal expansion strains. When problems arise, Atlantic 

engineers help you solve them—swiftly! 





Atlantic flexible metal hose is backed by 40 years of acceptance by 
leeding industrial users. Every length is Job Tested and Guaranteed 
to Do Its Job! 


More than 2,000,000 advertising and publicity messages in such leading MARKET IN MALADIES 

publications as Machine Design, Product Design & Development, The rising number of hospital beds 
Industry and Power, Chemical Processing, Diesel Progress, Diesel in the United States (from slightly 
Power and Diesel Transportation pre-sell your customers—help turn over 1,000,000 in 1935 to almost 
calls into closings! 1,600,000 in 1953) has signaled a 


SELL THE HOSE THAT OPENS THE DOOR TO MORE VOLUME pe cys rang rivet edie 
, cr mi f u 5 a or 
—MORE PROFIT—ATLANTIC! ooo: Se, Stheeatiad Whaeh. maaan 


Flexible Metal Hose in All Workable Metals—"-36” 1.D. Inclusive. publication. Annual consumption of 


Standard or Special Couplings. the average 3,000-bed hospital is 6 
pling 
400 gallons of 95 per cent ethy/ 


Write for Catalog 500. It is especially designed for Distributors’ use. aicohol, 15,000 gallons of liquid soap 
and 14,000 gallons of liquid disin 
fectants, meaning total annual sales 








of these products for hospitals of 3.35 


ATLANTIC METAL HOSE CO., INC. million, 7.87 million, and 732 million 


gallons, respectively 








304 DYCKMAN ST., NEW YORK 34, WN. Y. 
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Obituaries 





Clifford S. Anderson, 
Norton Co. 


Chitord S$. Anderson 6, advisor 
tr Norton Co., died Nov 


mmpany since 19 
essively assistant 
1 general counsel 
*k the advisor 
iffairs, he 
of the W 


rce and th 


Massacl 
direct 

f Man 
Nati Na 
ird 


f N 


John Tevis Harwood, 
Link-Belt Co. 


I Harwoor 
ent 





Have You Heard This? 





More Functions, More Costs 


No Experts Needed 
\ mall busines 


naDdiv a 


without 


No. 120 Hi-Speed Steel 
Heat Treating Furnace 


No. 118 Combination 
Bench Furnace 


No. 142 
Hi-Speed Steel 
Heat Treating 

Furnace 


GIVE YOUR SALES A BOOST 


with tHe HOT PROFIT LINE 


It’s good business to sell Johnson Gas 

Burning Equipment to industrial 

users. You profit and your custo- = 
mers profit. The Johnson Line of No. 101 Bench Furnace 
Quick Acting heat treating furnaces 
deliver 1500° F. in 5 minutes, reach 
2300° F. in 30 minutes and are 
famous for efficiency and economy in 
heat treating tools, dies, and small 
metal parts. They are speeding pro- 
duction and cutting costs in hun- No. 1202 Blower 
dreds of plants. National trade paper 

advertising helps you sell. Consult 

your complete Johnson Catalog for 

additional profit-making items. 


Johnson Gas Appliance Company 
588 E Avenue N.W., Cedar Rapids, lowa 


No. 60 BCD 
Concentric Ring Burner 
No. 706 


Annealing Furnace 


~ 


INDUSTRIAL GAS EQUIPMENT 
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Maurice S. Bernstein, 
bis f Sma B 


Aids for Small B 


Success by 


‘ 
j 


QuatiTy 


S 


Line F 


CHICAGO SAW WORKS, Inc. 


4136 Ook Pork Ave ° 


Chicago 38 


oad 


] } 
AG 


Streamlining Office S\ 


Busine 
hind I 
tter than Cob 
than Care 
produced 45 
1 failure 81 more times 
his closest rival 
istory as the great 
al] time, ind 
] the greate 
Frank Bettger, 
f from Failure t 
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3] 
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Lewis, 


Watch Overhead 
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OR OVER THIRTY YEARS 
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an you hope to 


Business, 


Price 


il eventually a new clerk 
udded. Only if 
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reauce 
mstanth 
unnecessary ind by 
the work 
th work 
Richard Neumaier, 
in Small 
t Aids for Small 
Kc nistra 


KCcp 
balan 
stem 
Manageme! 
oma B 


Sales Territories Need Changing 


the estab- 
ir¢ 
ntended 


they 


n of geo 

lar time 

nave be 

teracts to a 

of using 

Edwin H. 
H Sa Terri 
\lanagement ls for Small 


5 P) < yinistra 


of Success 
oung, 


} 


DOV 1S 


survive 


»*+ fac € 
Frank Stan- 
imbia 


nt 


Don't Put Up Your Umbrella 


t t trom 
Harold A. Berry, 
Division, Borg-War 


H Purchaso 


Kind of Price Cutting? 
DS ll 
to ask 
TO- 
ly an 
peration 
m equal 
ised 


eff 


ire et 


al Mar 


Leting 
Acting, 











FROM THE 


ove FILES 


25 YEARS AGO 





end survey of 300 dist 


potlighted the industr 
blems. Complaints vo 
equently were: 1. | 


territory-jumping” by 


DT} 

} 2 1] 
butors; 3. direct-selling 
n from manufacturer 


rT 
] } ‘ 
oncerned pou 


m hain 


ling distribut 
1 yea! Despite 
break, thei 


} hI] 
onsk idk 


“Doing a job” 
is right! 


ond . 
pd tag oom * Here's what the Tool Room Superintendent at the 
grinding costs Tool Steel Gear and Pinion Co., Cincinnati, Ohio says 
way down, less "Since installation this Standard Tool Grinder 
operator fatigue, has bad no downtime ... required no maintenance 
greater wheel other than routine. We use the machine daily, some- 
life, increased times continuously on production wet-grinding of 
production. carbide eee hub-turning, offset turning, boring and 

other high-speed steel tools. It's by far the 

best precision grinder we've used 








Outstanding performance? No just typical 


lard Twin Wheel Tool G 


” and 14” wheel sizes: wet or 


iry 


No spray or splash when wet-grinding 


[wo operators can grind at once. Conserves floor 


pace. Write for Bulletin TW today for full details 


standardize with... 


the STANDARD eechieal tot co. 


2520 RIVER BD. - CINCINNATI 4 . OW 


SEE ii; story! ... 
TELL this story! ... 


... it's the Standard story of 
Twin-Wheel grinding coast-to-coast. 
This story ...TOLD to the firms 


Patent Pending 


you call on...will mean 


PROSPECTS! SALES! 
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HARD-N-TUFF 


steel hardening compound 
PRESENTS 


VOID, 
PROOF OF PROFIT 


for every customer 
you call on! 





“AUTOMOTIVE PARTS 


%y § MANUFACTURER 
4 HNT on 1020 steel 
af | give duct ty plus 


| hardness. We're 
d on HNT 


RAILWAY COMPANY 


MINING COMPANY 
HNT treated bit 


6 five ¢ 


Ay) . 








DIE MANUFACTURING CO 


‘ 4 
COW 


These and dozens more case 
mistories sell maintenance and 
production men in every indus 
try. If you carry HARD-N-T FF 


th tim > rv 
his Stimulated demand w 


DOUGHTY LABORATORIES, INC 
500 Fifth Avenue, New York, N. Y 


Ago (Cont'd) 





eee what CARBORUNDUM loing for 
Distributors in "54 st look at this 
compelling, full 


read the thougi 


Your customers, too, 
will find 


It's hard to mise 


@eeeas they see this powerful mes- 
sage—and many others like it— 
in their favorite metal-working 


It's yours to use 


eeea hard-working tool t elp you 
sell more quality abrasive products 
to customers and prospects 


abrasive products 


Tue Cansosunpum Company, Niagara Falls, N. Y 
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WRITE THIS WEIGH 


Seer “a, 





jera-Ray Gauge supervises as they are combined on giant rol ing job. This is t one of many 


This f : 
the scientific precision y ret if making machi The result: de scientifi quality checks made 
all Coated Abrasive Products by pendably uniform coated abrasive CARBORUNDUM on all coated abra 
CARBORUNDUM. With its piercing products, unvarying in quality from sive products, to give you fast, efficient 
iclear “eyes” it measures a re one order to the next to give you economical sanding and finishing 
rds the weight, or thickness of nsistently dependable perform Your CARBORUNDUM Distributor or 


e backing, bond and abrasive grair ance on every sanding and finish Salesman is the man to call 


Through product quality and application “know-how” 


CARBORUNDUM 


REGISTERED TRADE mMaRK 


continually puts more [faieee in your abrasive 





LAMP BUSINESS IS 
GOOD BUSINESS FOR YOU 


Incandescent Bulbs and Fluorescent Tubes 


are steady, repeat volume and profit items 

















CHAMPIONS Tat stay in vear after vear. 
b ft (nase tu ‘ ( H AMPION Lamps 


prices are identical vour pr 
[Ihe Champion merchandising pr 


(HAMPION | ps ive th yuality centrates on your kind of business. Nort 


] 1 
Sales helps 


For added volume and profit in 1955 get the Champion Lamp story 


CHAMPION LAMP WORKS 


Vi, ANVAGAT AL aE 


A DIVISION OF CONSOLIDATED ELECTRIC LAMP CO 


ON © JANUARY 








10 Years Ago (Cont'd) ap a — 
editit shopping for sc ma VIBRA | wl 
terials ind Gov nment-i 9 = ~x =} — 


wees CANNOT LOOSEN! 


“SECRET” IS THIS TAPER 


PLUS 
THIS WASHER! 


Lebo / SOCKET CAP SCREWS 


ii at last vou « an use socket screws that 


"positive ly will not loosen under any vibration! 
ha it i ber “Th new BLUE DEVIL LED-LOK CAP SCREWS are the answer to this 
’ the vy woblem, and they're also air-, water-, gas- and oil-tight. They'r 
d to a perfecth v tir easy to use and require no assembly changes or modifications 
n't think the going Available in same sizes as standards. Better get the facts on LeD-LOK 

ilesmen f I I 
Ve think they 
get set early instead [ 
the squeez HOW LED- LOK SCREWS WORK 
Borg Warner Corn o CRENay GaN 
STEP 1—Len-LoK Screw ans 


1 
CAP SCREWS right away ! 





STEP 2—Washer h tarted to 
NUCLEAR REACTOR FOR extrud to cavity formed by 
INDIA taper 


The first reactor in India will prob ccupies 
ably be in operation within two or ty, locking in place and mak- 
three years, according to Nucleonics 
McGraw-Hill publication. Although the 
reactor is being built for “peaceful 
purposes,” oll design details are being 
withheld from press services. The 
Indian AEC is building an impressive 
plant for the reactor at Colaba, the 
magazine reports 


cTrp ) 


ET SCREWS EXCLU 





6500 AVONDALE AVENUE + CHICAGO 31, ILLINOIS 
SOLD ONLY THROUGH AUTHORIZED INDUSTRIAL DISTRIBUTORS 
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“Py 


UNIVERSAL 


Operations Ideas— 
We've been talking =, Can You Use Any? DUST 
about you ey COLLECTION 


ONLY 30” HIGH 


Type Styling . 12” WIDE, 12”. DEEP 








Hydraulic Lift . 
$ ete) 

Sales Kit Catalog 79 
Deluxe Mode! 


Photo-Copying Machine a os a a oben 


Featuring the latest engineering developments 
Shipping Covers Ws powertul it's compact, Here is the answer 
te your dust collecting problems The Univer 
ee eee ee ee 
Sign Guide plant where dust collection is essential Features 
Portable light weight durable 
ee 
Line Marker safe collection 
Will not change tempersture of room 
Complete with flexible metal hose and 110 volt 


Service Emblems mafete with 


im your 


ee a a 


[ype Styling 
tive 

yur individu 
ne of a larg« 
ype styles now 
manutacturer s 
noiseless type 
were designed 
rence and com 
ylement ympan business letter 
In additios he lor of the 
with the 
further en 


head 
ribbon 


Hydraulic Lift 
vy dualjack hydraulic 
idling 12,000 Ib. loads 


SELL 


SUPERSHEAT 


, 
pe 


wide a ptanc *. — .] ] 

ptance now be- | at oe erat eta tow. | Mn 
red, the litt b m ; part of the floor 

nd cal 1 over For milling, stitting and 
1g product aw setups, shimming 
excellent | gates Kit Catalog ind boarians 


attractive 
\ om — —s eters %” to 4 


Sets na 


ituring the manufacturer's complet 
I } i g ft : : ‘ ile S kits is now hits Mialia 441-334-31 
SUPERSHEAT her sheet 7 h L re designed t 
gee — ts re for-u rature, samples, 
8 ».2 . . ' ee with keywoys 
i ing aid nd demonstrating y y 


specials over 


a lolileuslib melons teitl te 


popers 
Photo-Copying Machine ae 8 


GREENE, TWEED & C0. © geet gragbe rage a PE SAG> DETROIT STAMPING COMPANY 


NORTH WALES, PENNSYLVANIA ‘ 
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me of the tp ind More NEWS 


thev cause too rapid exposure of the 
light-sensitive paper used to make 
pies But this manufacturer of such From Mellowes! CS 
machines claims to have controlled 
this by developing a filter that success 
fully screens out ultra violet rays dur 


ing operation and has equipped his 

machines with it. The machine now PLA TED 
produces precise, high-quality phot 

pa i LOCK WASHERS 


Shipping Covers 


Shipments of machinery lathes ual In oA ad ern 


medium-sized shop tools, etc.—can be 


kept clean by the use of newly-devel d “oe = FUNCTIONAL 


ped polythene covers which, th 


$0; Woe 





inanufacturer claims, replace expensiv« 
hand methods of greasing, wrapping Packages Le 
ind packing. The covers have a sex ¥ 
ndarv use in that they may be rec 
uned as dust covers after the ship 

completed They ar 

| dust-proof and can be made 


size or shape ay on COIN PAC 
Sign Guide ond 2-LABEL 


If you’re interested in using decal 


on your trucks but don’t know the size Telescope CARTONS 


or shape of the sign you might be 

interested in a “checker guide” being Yes, now you can buy Zinc or Cadmium 

offered by a decal manufacturer. Thi Plated Lock Washers in new (white tube) Machine 

Crimped End COIN PAK, in 9 popular sizes: 3/16”, 1/4", 5/16”, 3/8”, 
>, 3 7/16”, 1/2” in tubes of 50, 20 tubes per carton of 1000 washers; 9/16”, 5/8” 

nto 36 one-inch Square checkers and 3/4” in tubes of 25, 20 tubes per carton of 500 washers 

It is printed on heavy paper stock 


guide is three by 12 in. in size divided 


; The 2-LABEL Telescope Cartons may be stacked upside-down or right 
Ye 1 temporarily attach it to the front side up, and open carton may be telescoped in cover — all with Readable 
then to the side, then to the rear of Right-side up End Label 


the truck, taking a picture of each Sold Only through Recognized Distributors 


with your own camera. The prints are 


ent to the manufacturer with a built Pa) in JOB-PAC the New Bulk Package 


n guide that can be translated to the 
xact dimensions of the sign requi d 


hae my Fe for 
Line Marker Volume 
\ new, low-priced traffic liners for VA — o~ lle Users 


narking lanes, spaces in plants 
loading platforms, parkis . ‘ ‘ The contents of a keg 
‘ in ONE Shipping Con 


1 
tainer divided into 6 


et operates 


on 
I 

ip Wl put rush spra\ I : 4 ; 

pic ithe l br } C | ; , ; equa! cartons—label 


It ipplies to any firm surface individuvol inner : ed and Counted 


rks lose to piled material or Carton is the some 
r projections and uses any kind of = @ Distributor 
; ‘ockage 
paint. Spreaders are available 3 





irking line widths of | 


Service Emblems 





The awarding of emblems, or per 








nal accessories, decorated with th ~ 
ipany insignia has long been usec PLEASE SE 
rede: omckciaae eugene Sample box of Plated Lock Washers in COIN PAK 
7 = parr - h : . oh Full information on Coin Pak Trial Order 
turer offers an embiem for which the Home Assortment of Zinc Plated Lock Washers in Miniature JOB PAK 


1 ho 1s Tur 0 , 5 ull . 
— go» fa - man in | 1 List Prices on all sizes of Lock Washers 
trick us fa it a jaunt ingie and 


swinging lightly at his side COMPANY NAME 
ed “Mr. Go-Getter.” It is ouueere mean 
yré . tal nd with 
stad ies ADORESS 
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Wrench Work- 


TESTED 7 Starts on page 124 


= NEWS 





Piant Maintenance show 
Jen. 24-26, Chicago. 


Wayne Rising 


Aluminum Distributors 
Name Rising President 


Wayne Rising, vice-president 
Ducommun Metals & Supply Ce 


. Ww Los Angeles, was elected president of 
the National A tion of Alum 
num Distributors at its fourth annua 

' meeting recently in Florid 
Director of the Aluminum Distrib 


utors since 1952 é vice-pres 
PIPE WRENCH = 
the Southern California Chapter of 
the American Stee] Warehouse Associ 
ition. During World War II he wa 


t S asiest tO work with... perfect balance . . . com- 1 member of the Iron & Steel Ad 


, : visory Cc Mice of Price 
fort-grip I-beam handle .. . handy pipe scale on hookjaw Seah} . mittee, Office of | 
% : taDilization 


. easy-spinning adjusting nut... clean grip on pipe, no Mr. Rising has been with Ducom 
slip or lock. mun since 1921, and vice-president of 


the company for the past eight vears 





if lasts longer » + first guaranteed housing, won't break 
or bind...ever. Every wrench individually tested before 
shipment and millions of them in use. Sizes 6’’ to 60’’—end 
pattern, 6” to 36 

Backed by powerful RIGA(D advertising, you’re sure of 
profitable turnover . . . Order today! 


THE RIDGE TOOL COMPANY «+ ELYRIA, OHIO, U. S. A. 





MUTUAL HELP 
Gerhardt, Ellfeldt 
ply Co., Kansas ¢ 

The Die ( 
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Vivittitssis ty 
New Catalog Service a DA MA i 


Formed for Distributors 4et Mee ael tae mt 


The National Catalogue Servic« - to HAMILTON ——— 


Imhurst, Ill., has announced a new 


a plan for distributors emp Revelation 


group compilation “ 
“Harold D. Massev, formerh SUCTION > a 
Photologue Publishing Co. and , b t 
berg & McKee, Inc., is presid [e9 ecause | $ 
rhe f Ccorge Sherriff ct i 
the fim. George Sherif, ate / CORD INSERTED 
ng work, is production managct 
ild Sherriffs, who is compk 
in printing and engra\ 
niques it Rochester insti itute 
ology, will join the staff next 
Che firm’s expansion plans 
new building to be compl 
ir and offset printing, darkroor 
indery equipment. 


. 
4a @ 
. 


er 


ys 
. a ~ 


ddd 


. CRUSHED BY TRUCK TRAFFIC “REGAINS UNDAMAGED SHAPE 








No wire is used in the carcass of Weather and wear-resistant cor 
Hamilton REVELATION Suc rugated cover over the multi ply 
tion Hose. Specially-treated, hard carcass provides a smooth-bore 
twisted cord and multi-ply heavy suction hose for mining or con 
duck insure recovery to original struction work in six popular 
shape and prevent conventional sizes from 1” to 3” I.D. Ask your 
failure due to crushing abuse. Jobber for details, or send for 
our literature. 


\ CY ... yes, REVELATION SUCTION 


*~ / 
x, 
Retake Awerds v/ HOSE is designed to meet specific needs, 
just as are the other 22 industrial hoses 
Four new awards to honor listed below. Write us today for further 


nadine ark | = , 
inding achievement have n information, literature and prices. No 


tablished by the American S$ 
lool Engineer 
One, the societv’s Gold me 
be conferred for published litera CREAMERY ROAD BUILDERS TANK TRUCK 
Ch % DREDGING SLEEVES ROCK WOOL VACUUM 
Progress Award. for acomplis! ACID HOSE FIRE SAND BLAST VARI-PURPOSE 
ont im tha Geel of tmeeeee AIR HOSE FUEL LINE SPRAY WATER DISCHARGE 
= Neg el ee ae BREWERS’ HOSE PAINT SPRAY STEAM WELDING 
technique \ production method CONTRACTORS’ PLASTICHOSE& PIPE SUCTION, WIRE-INSERTED WIRE BRAIDED 
Joseph A. Siegal Memorial Award 
honoring contributions through lead 


ship and timely acts of benefit t 
Society; and the Engineering Citation Be sure...use Hamilton... Always dependabie! 


for unusual skill in the developmen - 
of tool engineering pri Ip! Hz N RUBBER 
I’. Bert Carpenter C1 , 


Harold D. Massey 





Tool Engineers 


obligation, of course 





ind technical writings 











ter Machinery ( ‘wom an \ MANUFACTURING CORPORATION 


is chairman of th vat 
Awards Committee. Other mem Executive Office and Factories, 101 Meade $?., Trenton, N.J. 
include Frank W rst ‘ 

['wist Drill 

R. Weaver 

tric Corp 


Branches in 


CHICAGO * CLEVELAND * HOUSTON * PITTSBURGH 
INDIANAPOLIS * LOS ANGELES * NEW YORK * SAN FRANCISCO 
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Jones & Laughlin Names Four Salesmen 


Cart R. Witthinger, Jr. William H. 
Ch ir] I R ( Ji ‘ \ 
lhoma WW Met lur 

town Nid 


Mr 


trong Cork Co. in { 


production 


Williamson 


Tk. 


Jr 


Wittlinger had been with Arm 


ndustrial engineering for 21 years 


fore joining Jone 


sell shim stock 


» foe 


...not by the inch! 


This handy storage rack holds four cartons 


of 6 x 100” brass or steel shim stock 

in gauges of your customers’ choice. 
Sell the stock — sell the rack... then enjoy 
the pleasure of your repeat sales. Na- 
tonally advertised top quality products 
Your name printed FREE on rack with order 


for 25 or more racks 


SIMPLE TO USE 
Customer simply snips stock 
off roll. Handy, saves time, 
prevents waste and protects 
shim stock too! 





> LAMINATED © 


& Laughlin 


ind 


LM 


yf - 
ie | 0 
Charles E. Rice, Jr. 


Mr. Williamson 
pany as sales corresp\ 
service and threc 
manager of H 
& Coke Co. in 

Mr. Rice, after 
service, was a 
Oil Co. for three vears 
Jones & Laughlin’s Electri 
Divisi n 

Mr. McClure’s previous assignment 
have been in tl vetallyrgy depart 


Pitt burgh 


Harri rg 
World War 
salesman for ¢ 
before joining 
weld Tub« 


I] Navy 


ilifornia 


ment 
W orks ink i sale T nd nt i 
Tin Mill Product 


Thomas W. McClure. Jr. 





Ex-Cell-O Wins 


Ex-Cell-O Cor is won the best 


Award 








4101 Union Street. Glenbrook. Conan. 








O COMPANY, INC. O || 


‘ ———— 
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New Jersey Firms 
Exhibit in Show 


Four supply firms were 
exhibitors at the recent 
County Industrial Exposition 
Hackensack, N J. 

The annual 
kind, the was open for 
week and included 
sentatives from more than 100 manu 
facturing and other firms in the 

H. W. Mills & Co., Passaic, N. J 
Dodge-Newark Supply Co., Newark 
N. ].; Ira Benowitz Hardware (¢ 
Rutherford, N. J.; and Precision Sup 
ply & Machine Co., Fait 
hibits of equipment and supplies 

The first two days 
were by invitation o1 
tors’ mailing lists. F« 
of the week it was open 
The Bergen Count 
Commerce was sponsor 


among the 


Bers gen 
held in 
second event 
show 


booths and repre 


wn, had 


I the 


, 


Robert H. Mezger 


St. Louis Office 


Opened by Vickers 

Vick« 
trict sale 
cation engineering 


rs Inc. has ops 

s office in St. | 

nd 

hydraulic equipment in the 
Robert H. Mezger, sal 

in Chicago for the 

head the 


iver \ 


past f 


branch as dist 
graduate of Purd 


een WV 


To Handle Jones Lines 
W. A. Jones Foundry & Macl 


Co. has app nted Ste 
& Co., Lakeland, Fl 
tives for it my 

il power 

the State 


BARNES 


HARD EDGE 
BAND SAW 


BOX 


FOR 
100 FT. COILS 
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T. B. Wood’s Enlarges Southwest Branch 


added Dallas 


warehouse space 





Cc. M. Thurston Co. 
Names Two to Staff 


Det 


SALES TIPS 


FOR 
PROFITABLE 
SELLING 


ammauder 


TAPPER 


what are its advantages? 

®@ Handles a wider range of tap sizes — +00 to 4" — 
the range of 4 conventional tappers! 

© Adjustable torque control prevents tap breakage. 

® No friction clutch to wear out. Commander Tapper’s 
Spring Clutch Drive provides longer, quieter 
operation. 
Minimum operator pressure operates it—eliminating 
lead error caused by forcing tap into hole. 
Does precision tapping —even with inexperienced 
operators . . . it’s “the Tapper that thinks for its 
operator”. 


features that help you sell 

© Wider range provides greater utility — reduces tool 
investment for your prospect. 

® Adjustable torque control assures positive top 
protection. 

© Automatic sensitivity of torque control stops the top 
when it’s dull, “leaded”, hits o hard spot or bot- 
toms in a blind hole. 

© Compact, rugged, light-weight—built for production 
tapping 


Commander mrs. co. 


4217 W. Kinzie Street . Chicago 24, Illinois 


Product of Commonder Builder of Production Tools 
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Maintenance Conference 
To Be Held in Chicago 


Som 3 SESSIONS 


+} 


nave been sched 
Plant Mainte- 

Conference 
Interna 


uled for the irce-da' 
nance & Engineering 
January 24-25 m Chicago's 
tt mal An ph theatre 

The Plant Maintenance & Engi 
manu 


xhibit, will 


neering Show, at which 35 
tne Hits hall 

sulting editor, 

cement ¢* Maintenance, 
tion, will be gen 

Sep 
will be 

hemi 

textiles 

will 

mmon to 

ling ‘vorrosion 
Maintenance 
Plant Equip 
g in Mainte 


and 





THREE DIMENSIONAL view 
nmunity it to pr duct 


f Worthingt ( Permanent ex 


New Y 


Worthington Exhibit 
Opened to Public 
Harrison, N. J., 


in educational 
\ New York 
how the public 

justrial 


ompressors 
irge relicf 
b 


1 
ii COM 


W orthing 





READY SMILE from Dick Jolley 
greets visitors at Jolley Indus 


Franklin, Pa 


owner 
trial Supply Co., 





Riverside Metal 
Acquired by Porter 


H. K. Porter Co.., 
purchased Riverside Metal Co., Rive: 
side, N. J., manufacturer of non-fer 
rous metals in sheet, strip, rod, wire 
bar and circle 

Porter’s fourth acquisition this yea 
the 100-vear old New Jersey firm pr 
luces a number of specialties 
ne division making watch < 
trument parts and fuses for 

Riverside’s former directors 

gned and have been replaced br 
new board including Porter officer 
lr. M. Evans will be president of Rin 
erside, with W. Harvey Thompsor 
ssistant to the executive-vice-pr 
yf Porter, in charge of Riversid 
tivitics. John Gribbel, Ri 


president for sales 


h i\ 


mint 
present post 

The Riverside plant ul 
icres across the Delaware River 
Philadelphia and employs 
1,000 persons 


Pittsburgh, has 





YOUNG TREASURER of Davenport 
be ngine ¢ orp lowa 5 ] 


( un yl 2 manages a 


ring 


More and more 
mechanics say... 





Sell a ““TOLEDO” 
and you sell the Best! 


TOLEDO | 


Heavy Duty 
PIPE WRENCH 


% Unconditionally Guaranteed 


% Single Spring—gives quicker, 
easier setting 


% Replaceable Jaws 
% Improved Hand-Grip 
% Sizes 6’ to 48” 


Sells fast—with all these 
plus features! 


Need a Good 
PIPE CUTTER? 


Sell and recommend the new TOLEDO No. 20 
with 6 rollers—ideal for use with power drives 
—works fine by hand, too. 


THE TOLEDO PIPE THREADING MACHINE CO. 
Toledo 4, Ohio 


“TOREDO 
var 
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PIPE THREADERS 
PIPE WRENCHES 
POWER PIPE MACHINES 


Builders of the 
World's Finest 
Pipe Toots 





sue Genre 
ocnamess 


egutstse® 


1. HARD-WORKING "'SALES STARTERS" for distributors 
are the BOSTON Gear Catalogs. More than 1,750,000 
are in steady use throughout industry. In addition, 
distributors are supplied regularly with booklets and 
folders on all products for mailing or salesmen's use 


istributors 
SELL 


2. SALES TRAINING COURSES are conducted regularly at 
the BOSTON Gear plant and at distributors’ establishments 
Here a class of distributor salesmen pose 
picture with Les Harding, BOSTON Gear educational director 


eHACT ORY... 


MANAGEMENT AND MAINTENANCE 


for “graduation” 











3. SALES DEMONSTRATION KITS are furnished to 4. POWERFUL ADVERTISEMENTS in industrial magazines are an 
aid distributors in showing principal features of Re- important part of the BOSTON Gear sales aid program. Advertise- 
ments strongly emphasize the advantages of standardization plus 


ductors and other products. Above, W. J. Johnson, 
quality and prompt availability through nation-wide network of 


Assistant Sales Manager, explains use of Reductor 
Kit. BOSTON Gear also supplies its famous Gear distributors. 
Engineering Textbooks to instruct distributor sales 


men. 


5. E. V. RANKIN, General Manager, tells the philosophy which guides the 
BOSTON Gear sales aid program: ‘‘The logical sales outlets for our products 
are industrial supply houses and our entire business’ success has been built on 
a policy of complete cooperation with distributors. That cooperation includes 
sales aids in many forms—including a consistent program of industrial maga- 


zine advertising." 


6. “FACTORY IS A NATURAL CHOICE for BOSTON Gear advertising,"’ 
Mr. Rankin continues, ‘‘because of the widespread market for our prod- 
ucts. FACTORY’s readers include the broad cross-section of plant operat- 
ing executives and maintenance people to which our message is directed. ' 

In this Plant Operating Group in America's monufacturing plants 
FACTORY is first in number of readers . . . and by a wide margin. That's 
another reason why you get more help from advertising in FACTORY — 
on every product line you handle. 


sales volume for you on every product line you handle. Ask for sales support that includes advertising in FACTORY. 


A McGRAW-HILL PUBLICATION, 330 WEST 42ND STREET, NEW YORK 36, NEW YORK 





SKINNER 


precision self-centering 


SCROLL CHUCKS 


POWERFUL! 
ACCURATE! 
SAFE! 
DURABLE! 


Skinner self-centering scroll 
chucks ore available in several 
models, for light, medium and 
heavy duty jobs in tool room or 
production runs. 


All are of highest quality, made 
by the mest modern machines and 
methods. Available in sizes from 3” 
to 18”, with semi-steel or forged 
steel bodies, and heat-treated al- 
loy steel for all other parts. Pro- 
vided with two sets of solid jaws or 
two-piece jaws for holding in- 
ternal or external work. Lands on 
jaw, jaw steps and end bites ore 
ground after the chuck is as- 
sembled. 


Write Skinner or your nearest Skinner 
distributor for illustrated folder. 


IDF QUALITY 


um OKINNER 


CHUCK COMPANY 


5S Edgewood Avenue, New Britain, Conn 


roma SKINNER 


precision independent 


CHUCKS 


PUMP PROBLEM ls for conferen 
tw A. Bress president and gen 
: LaBadi« 





Aro Equipment 
Plans Toronto Plant 
\ Equipme1 Corp. ha 
Gdn 


mpleted thi 
| house sales 
a limited 


POWERFUL! 
ACCURATE! 
SAFE! 


Skinner Independent Chucks are 
available in various models for 
medium and heavy duty tool room 
ond general machine shop work. 
Sizes range from 4/2” to 36”, 
with semi-steel or steel bodies. All 
other parts are heat-treated alloy 
steel. Jaws are solid reversible or 
two-piece with reversible tops for 
stop in Detroit either internal or external gripping. 
Soft blank top jaws available. The 
body surrounds more than 60% of 
each operating screw for the full 
length of the screw, to assure 
proper clignment and iong life. 


npahy 


Da Hamilton 


Canada, 1 


building 


Germans Visit Detroit 
Detroit Stam meg 4 


ntly t i delegation of German 

tradeanagazine editors touring the 
ntrv under sponsorship of the | 

m Operations Administration. The 


was host 1 


npany’s plant was the group nl 





Write Skinner or your nearest 
Skinner distributor for 
illustrated folder 


oes 


THE CREST (OF QUALITY 


SUE ‘ 


TOOL TIPS are exchanged by Ma mS K | N N E R 


McCowan, F. Meyer ~ — CHUCK COMPANY 


205 Edgewood Avenve, New Britain, Conn 
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James W. L. Stone 


Layne & Bowler Pump 
Names Sales Head 


Western Metal Show 
To Stress New Products 


Niet 


W. F. Ball Opens Agency 
VW | Ba | Vn t 


QUALITY... 


Quality that delivers more cutting 


mileage. There 


DOUBLE-CI 





DOUBLE CIRCLE 
TOOLS 











SERVICE 


rely on your CHICAGO-LATROBE 


SS ORE@) Mielahicl ime it,18 well m 18714 


if tecnnical probiems, tc 


‘aie aiela 2 


Chieago-Latrobe 


411 W. ONTARIO STREET, CHICAGO 10 


ORILLS © REAMERS © COUNTERSINKS © COUNTERBORES ¢ CARBIDE TOOLS « SPECIAL TOOLS 
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Plant Additions 
Completed by DICO 


DICO (¢ 
plant iddit 
new 1! 


Des M 


Fautless Caster 
Sets up Buffalo Office 


Cast Vor has esta 

More and more socket-weld a Y. with Glen B os 
couplings are being used. wl ns a 
CAPITOL makes every type ; w address 19 West Hazelti: 

of coupling required by in- ye tetiits 
dustry. Now you can obtain gol ee 
all your coupling require- nd Michigan State Collese. He 
ments from one source. S iene” Meieesinaiel Sdtiailinmns 


for permanent high 
pressure installations 


Socket Weld Covell 4 Sales Engineer 

ocket Weld Couplings an § Faun oe ee — whe 
Caps are available prompt- npleted an ext training pro Named by Butterfield 
ly from stock — with U mpal Butterfcld D 


| 
1) 


for I 
EXTRA PROFIT “ : 
order all your ‘ - 

coupling requirements from 
, = oa 

INDE 

, il - U | Equipment Distributors 

To Meet This Month 

MFG. & SUPPLY CO. | t 
a COLUMBUS, OHIO ae 














COUPLINGS — NIPPLES — UNIONS — RADIANT 0 LET 
WEAT FITTINGS — FURNACE Cons — aver wares et 
WELL SUPPLIES — STEEL PIPE FiTTiNes 


S$ are ex 


Glen B. Ranney 
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Pacific Coast Manager 
Named by Benjamin 


Benjamin Electric Mfg. Co. has 
appointed Oliver C. Westburg, for 
mer St. Louis sales representative, as 
manager of its Pacific Coast Division 
succeeding Carl O. Martin, retiring 
after 41 years with the company 

The Pacific Coast Division has 
been divided into three new districts 
Southern, Northern and Central 
with division headquarters in San 
Francisco. Named to manage the 
new districts were: G. A. Hochnauer, 
Southern; with headquarters at Los 
Angeles; Henry Huber, Northern, at 
Seattle; and John Keyes, Central, at 
San Francisco 


To Build Passenger Belts 


A new company has been organiz 
jointly by The Goodyear Tire & Rul 
ber Co. and Stephens-Adamson Mfg 
Co. to develop and sell passenger bel 
conveyor systems. Named Passeng 


c 


Belt Conveyors, Inc., it made its first 


bid on the planned Grand Central 
limes Square shuttle belt in New ¥ 
City 





Don S. Permar 


Field Sales Manager 
Named by Le Roi 
Le Roi Division of Westingl 


ung ] 
Air Brake Co. has named Don S 


Permar to the newly created p 


feld sales manager with 
sponsibility for th 
Sales organization 

Mr. Permar joined Westi 
Air Brake in 1945 as a pneu 
gin ind the following \ 
a special representative 
lustrial Products Divisi 
he has been sales manager 


+ 


ur Compress 


"J use Campbell Chains... 
I find they clank better!’’ 


There’s no substitute for safe, dependable 
CAMPBELL CHAIN on hundreds of jobs . . . for 
maintenance . . . on the production line . . . as 
original equipment. 

Practically every business uses chain. You can 
increase your profit-per-call by selling CAMPBELL, 
the chain that’s inspected link-by-link to guar- 
antee long wear. There's a size and grade for 
every requirement. Write for your copy of our 
complete catalog. 


CAMPBELL CHAIN Company 


= 8 S Be 8.8 8 8 CAMPBELL 
CHAIN 


Main Office, York, Pa. + West Burlington, lowe 
Portiend, Oregen + Secramente, Collfernice 
Mokers of Famous CAMPBELL Lug-Reinforced TIRE CHAINS 
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Easily Interchangeable 
Double Lubricated 
Self-Aligning 
Self-Lubricating 

Easy to Install 

Long Trouble-Free 
Service 





Randall’s new 4-bolt flange is 
readily interchangeable with any 
unit having bolt hole centers 
from 2," to 24". It’s ideal for 
heavy duty application on farm 
implements, conveyors, textile 
machinery, air moving equip- 
ment, packaging machinery and 
other similar type equipment. 


This new, low cost, four-bolt flange pillow block has all the 
outstanding features synonymous with Randall bearings. 
It features the famous, exclusive Randall “deep well’ ball 
assembly which offers a unique double lubricating prin- 


ciple combining Randall's exclusive graphited bearings 


with grease or oil type lubricants. This assures controlled 


lubrication for long, trouble-free operation. 


Compact and light weight, the 


tandall 4-bolt flange is 


designed with slotted bolt holes which permit fast assem- 
bly and easy interchangeability. Units are shipped assem- 
bled as one piece to assure easy handling and installation. 
Complete distributor and application information is yours 


for the asking—Write today 


BRONZE BAR STOCK 
BRONZE BUSHINGS 
PILLOW BLOCKS 

SHEET LUBRICATOR 


RANDALL GRAPHITE BEARINGS, 


1009 S. GREENLAWN AVENUE 


200 


GRAPHITED BEARINGS 
THRUST WASHERS 
SAFETY COLLARS 
BRONZE CASTING 


INC. 
LIMA, OHIO 
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Louis W. Beushausen 


Lamson & Sessions 


Names Representative 


Ihe Lamson & Sessions 
ippointed Louis W 
representative f . 
lengland territory 
With the firm sin 
ited hi 
manufacturers 
vears. From 1927 t 


engineer for The Black 
Co 


he had per 


repre 
I 


New Partner 
Joins Batlle & Co. 
George N. Fairchilds, former pres 


ident of several subsidiary companies 
of Avildsen Tools & Ma hines. Inc . 
has become part owner of 
Batlle & Co.. Manhasset, N 
lustrial supply firm 

Mir | ill hilds ha equal 
interest in the company with th« 
Joseph Batlle, who organized 
sim 1943 

The company 
Manhattan to a new building at 4 
Hillsid \ n NMianhasset, Long 


| in 


founder, 
the busine 
from 


nh roved 


Foundry Group 
Elects Officers 


William B. Wallis dent of 
Pittsburgh Lectromelt Corp., wa 
elected president of the Foundry 
Equipment Manufacturer Associa 
tion at the group's recent annual meet 
ing in White Sulphur Springs 

David E. Davidson, vice 
for sales of Link-Belt Cx 
vice-president, and C. R 


president 
, was elected 
Heller, ex 
ecutive secretary-treasurer 
Elinar A. Borch, vice-president, 
National Metal Abrasive Co., was 


named a direct 





Retail Hardware Group 
Promotes Time Sales 


A committee of the National Retail 
Hardware Association is promoting the 
use of installment plans by retail hard MP 
+ ] : 


vare stores for such items a wn 
mowers, power tools and paint 


> | 
Early this vear, the association's 
23,000 members are expected to r offer 
eive a kit to help them set up then 
wn credit departments. It will in THE LINE OF 
clude sample bookkeeping equipment 
ind instructions for selling ou the in - . ols 
tallment loan basi S 
Kc ding to Business Week n va 
ne, association leaders consider ab LEAST RESISTANCE 
half the nation’s retail hardware stor ‘i 
financially able to handk c 
ar e hnan wr Neen ws c Customer acceptance for 
" sural ogee wd f : = : the Marlow line makes it easy 
1] - , to sell. Your customers know 
that Marlows perform at high 
efficiencies with low operating 


yanks 


Russell R. Mueller, manag 


rector of the association, sa 


had been devised for tie-ups wit and maintenance costs. 


1 een fi 


banks. The retailer will borrow ipital 


from his local bank when necessary t ~ 
et up the budget selling plan, but th merchandising efforts, plus a 


store will deal directly with t progressive and cooperative 
from then on headquarters sales organi- 
Mr. Mueller said he expects th oe 5 zation, further aid your sales 
plan would boost retail hardware le: 2 ; activities and make your 
ag ag gat Sega + on job easier. 
elf items are expected to benefit esp Marlow field engineers, each 
ialh one a pump specialist, help 
dealers maintain balanced 
inventories — train dealer 
salesmen — and solve tough 
application problems that 
mean MORE SALES FOR 
DEALERS! 


Aggressive advertising and 





Tne Marlow line is broad 
with each line of pumps 
designed, engineered and built 
exclusively to specific applica- 
tion specifications. That’s why 
you can depend on Marlow 
Pumps for — 


Richard F. Mack 


Anti-Corrosive Metal 
Names Mack President 


Anti-Corrosive Metal Products (¢ 
has named Richard F. Mack as pr 
lent succeeding Mrs. E. F. Bain 


} 


wl 323 


g 10 resigned 


Mr. Mack joined the fin 1 19 , 
- fack joined . RIDGEWOOD, NEW JERSEY 
ind has been treasurer sin ; 


mpany was founded by 
Bainbridge in 1927 
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Flexible Steel Lacing Holds Sales Meeting 


4 





ene ff NE BRE 


HOISTS 
TROLLEYS 

















Harrington Co. Republic Steel Expanding 
Moves to New Plant Bolt & Nut Sales Force 


Sour Gear Differential Lowhead Reom iH 
Gear Hoist Trothey Hoist 


, ter tial 
from % to 25 tons 


offers distributors 4 keys 
to easier Hoist Sales. 
1—Quick Delivery 
2—Superior Product 
3—A Complete Line 
4—National Acceptance 











All these things add up to values to your customers 
Something thet meons repeot business for you 


Philadetphia Moist 


; ¢ of r e ‘s éZ is i ii 
. Full details of the complete Canadian Subsidiary 
Philadeiphio’’ line are available on request 7 


Elects Officers 








ON THE DOT for t 
CHAIN BLOCK & J MFG. co, ©% PHF Do! 
MASCHER & NORRIS STS. th Heald Mill S 


PHILADELPHIA 22, PA. Ma 


( 
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reasons why 
buyers Choose — werentecd pic give the buyer w 


he wants most in ick 13% 


increased ‘‘dig lity." The secret n 

superior in Ir accurate machinil 

tough, high carbon, open hearth steel 

Buyers spot the outstanding workmanship in 
‘ 0 0 : Warren-Teed picks instantly. That's why 

you can stock them with confidence and sell them 


with ease. 


p i C u S Write for New Catalog 


WARREN-TEED 


WARREN TOOL CORPORATION Check your inventory todey 
' ‘ Order in Easy-to-Stock, 
Easy-to-Display 
Colored Cartons 
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TYiathiaet aaa | breeze Corp. Opens New Plant in Union 


* PRICES Low 
* QUALITY Tops 
* SERVICE The Best 


This unbeatable combination will 
make it profitable to SELL- 


BAY shor equipment 





Complete Catalog: Price List and Dealer Shingle Leather 


Discounts on Request. 
PHONE...WIRE... WRITE \ h » the Helds Open House 


BAldwin 9-1805 jlace plaque in the Ralph Mar 


BAY PRODUCTS INC. 


1577 W. indiana Ave., Philadelphia 32, Pa. 





Lamson & Sessions 
Names Sales Head 


fasteners & pipe fittings 


> 
_ 
- 
id > 
in . 
— . 


ALLMETAL, one of the major supp ee 
of stainless steel fasteners and (= 


=- 


tings to industrial distributors 
now in the top position to 
all your customers’ stain - 
less requirements. a 
7 . Brplere range of screws, bolts, nuts, rivet: ond 
hers, in eddition to full line of pipe fittings 
a Over 9000 items in stock means immedicte de- 
y very from one source 
® New Gerden City plent now cpercting ot top 
speed ond quality 5 
@ Unsurpossed facilities for quantity febricetion of ~~ 
specials 


~~ » 
© A stoff of seasoned engineers clweys evellcble 4 
for consultation 
© Pioneers in the monvufecture of stoiniess steel 
fasteners 
WRITE MOW FOR FREE COPY OF 
FASTENER MANUAL P12 
MANUFACTURERS SINCE 1929 
3 
SCREW PRODUCTS COMPANY, INC. R 


GARDEN CITY NEW YORK James G. Rayburn 
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Norton Announces Plans 
for Leasing, Rebuilding RED 
sapsore CENTERS 


Worlds Most Com plete 
..._ Most Profitable Line! 


Stock this complete 
and profitable line of 
world-famous centers. 





Our new distribution pol- 

icy is establishing big 

profit potentials for se- 
lected distributors. The line is exclusive — na- 
tionally advertised ... and has a READY 
Market (98% of the Machine Tool Builders 
choose Red-E for high speed production and 
precision grinding). 


Irving G. Meyer = ACCURACY is GUARANTEED! 


Products Manager 
Promoted by Delta © ANTI-FRICTION * HIGH SPEED « CARBIDE TIPPED 
, Every size, shank, taper and head. Ball, Roller 
GCG. M - H rt # and Tapered Roller Bearing assemblies. 
+ 4 q 


ao Fe VY 4 repiace WITH RED-£ and PROFIT! 


Become the ONE Source for ALL CENTERS. 
Call your RED-E REPRESENTATIVE FOR 


information, or write direct. 


Doneld 8. Hunting Roger W. King 8. S. Meade Co Fred 6. Littlejohn Herren & Sims Co 
7446 Vine St 191 Swain Ave 604 Duquesne Terr 4511 Melrose Ave 1601 St. Gale Ave 
Gincinneti, Ohio Meriden, Conn Union, H. J Los Angeles, Col Cleveland, Obie 


CENTER nlists Since 1908 
MELA TIVE elma Ul, 
555 


lranistan Ave. ° Bridgeport 5, Conn. 
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PLATEGRIP 


LATE FASTENERS FOR CONVEYOR BELTS 





Make strong dust-tight 
joints in belts of any width. 


Special design spreads tension 


(+ across belt, allow natural 


d assures smooth 
© row net CIRCULAR SAWS 
- : i . ‘ 
~ ES * 
~ => 
SS 
ey ’ Die Casting Process 
— ee Described in Booklet 


= ' ° : ! 7 


a> ARMSTRONG BRAY & CO. 


5356 Northwest Highway. CHICAGO 30.U S.A 





NEOPRENE MOUNTED 
COMPETITIVE PRICES FULL FLOATING 


TO BRING YOU TOOL HOLDERS 
HIGHER PROFITS LOW PRICES © LOW MAINTENANCE 


THAN EVER BEFORE! SUPERIOR PERFORMANCE 





IMMEDIATE DELIVERY ON 
ALL STANDARD MODELS 
210) melt) meal \cleme) 
LOS ANGELES. STOCK 


COUNTER AND WINDOW 
DISPLAY CARDS AVAILABLE 
TO CREATE SALES 


TOOL-FLEX MEANS REPEAT 
SALES THRU SATISFIED 


CUSTOMERS WIDE RANGE OF SIZES 
TO FIT ANY SECOND OPERATION MUTUAL INTEREST 


DISTRIBUTOR’S TERRITORIES 
STILL AVAILABLE — WRITE BURG TOOL MFG. CO., INC. Dept. 1D-1 


P BOX 48 GARDENA. CALIFORNIA 
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New Pacific District 


ing and. ot ‘||/\/| BROWNING 
POLY-V* DRIVE 


~~ 











Pereeree © 


ere ada’ 


4 
0) ee 


Here is the greatest advance in power 
transmission since introduction of the V-belt! 
Poly-V drive consists of rows of parallel 
V-Belts V-belts molded as a single unit, running on 
matching sheaves. Poly-V saves space, in 
creases capacity and efficiency of machines, 
~ eliminates belt matching problems and in 
in a creases life of both sheaves and belts. Two 

cross sections serve all needs 
2 e Actual tests in many types of power 
Sin Unit equipment prove Poly-V's superiority. Learn 
gle how this remarkable new drive can help yor 
Ask your Browning distributor or write us for 

Bulletin 2098 


* Roybestos . Manhottor 
Poly-V Drive 





POLY-V COMBINES THE ADVANTAGES OF V-BELTS 
WITH THE SIMPLICITY OF FLAT BELTS 


ory rrr a peseeeeeaabeal 
Twwawwa 
A A AY 


Continuous strength mem Poly-V delivers same 
ber of Poly-VY equolizes horsepower os V-belt 
MORE STRENGTH FOR PAPER load across belt and sembly, ir 4 to 


sheave, gives greater space Lessens dr 
erh r 








method prc strength, flexibility and weight, shoft 
horsepower capacity. Ends and beoring 
all matching problems. lengthens equipment 


A new impregnotion 
duces a paper which retains 90 per 
fe 


cent of its tensile strength after soak 





ing in water, according to Chemical 
Engineering, McGraw-Hill publication 
The impregnated paper also has more 
than ten times the abrasion resistanc« 
provided by ordinary impregnation 


techniques 
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er Disston Opens New Los Angeles Office 

povEvOY n Upens New Los Ang l 
 —— 

Transmission 

Equipment 





* Economical In Cost 
* Easily Installed 
¢ Efficient, Long Lasting 


es 


FLEXIBLE COUPLINGS: 

No lubrication required. Provide posi 
tive § protection agoinst 3% Allen-Bradley Factory Men’s Failings 
ey he withost shat ion Names Representative Scored by Distributor 
Every duty from fractional hp. at up to - Howarth irmin Mar 

1750 rpm. to over 2400 hp. at 1200 . 

rpm. and higher 





a 


VARIABLE SPEED PULLEYS: 

Quickly installed on new or old equip 
ment. Change speed while mochine is 
running. Ratios to 3 to 1. Fractional 
to 10 hp 





SELECT-O-SPEED TRANSMISSION: 
Economical as compared to othe: vari 
able speed transmissions. instant ad 
justment over wide range of speeds 
Hend wheel or lever control. Ratios 
to 10 to |. Fractional to 5 hp 


UNIVERSAL JOINTS: 
Precision ground. Finest alloy steel 4 —< 
No binding, bocklesh or end play. 13 
sizes. Bores 4 to 2 in. Lengths 2 to ' \ 
10% in. Diameters 4 to 4 in 
M. L. BREGANDE, JR I man 
Send for catalog and engineering dota ig ru justria - Bald 
N. le for 
, , , me post with Burhan 
LOVEJOY FLEXIBLE COUPLING CO. - na} Divieion. Rese. Ki 


4879 W. Lake St., Chicage 44, Iilinois 
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Sure you use 
U.S.E. Fasteners / 














Robert H. Burdsall 


Russell, Burdsall & Ward 


Names Vice-Presidents 











R rt H. Burdsall, manager of 
elopment and a ISIN t 
Burdsall & Ward Bolt & Nut 
een elected vice-pI t 
retary of the company William 
rliano was elected vice pI lent 
lected to office were Iva 
chairman of the board; Wil 
n E. Ward, president; Samuel N 
Con xecutive vice-president; Har 
O. McCully, vice-president in charg 
Richard D. Baker ’ 
John B. Gates, treasurer and 
tant secretary; and Piercy M. ( 
uurchasing agent 
Mr. Burdsall and Mr. Ciglhian i wee ee ty ne bolt Exnen- 
ibove-listed officer Feature sion Shield. All Pur- 
; se Shield For Solid *KORKER” 
ctors. Charles S. Ha or Hollow Walls Machine Screw Anchor 
asy To Install—Soves 


e-named a direct Drilling Time “CLOSED BACK’’ 
Machine Bolt Expon- 


rt 


LOKTITE”’ 


th 


mm Shield. For ¢ 


Wasted time, confusion in gen- me he 

Electric Steel Foundry eral is a costly item to any firm. 

: Forethought in selecting the right 

fastener to handle the job is the solution. 

Electric Steel Foundry Co. has ap Recommend U.S.E. Fasteners — Your customers can’t go wrong 
W. de Weese as vi with a product engineered for safety. Proven in every way to 
harge of = 5 and Je tei do a job as it should be done. 

ice-president in charg 


tallatior 


Names Vice-Presidents 


ars with the company COMPANY POLICY . . . Recognized Jobbers Only 
i pecn Manage 


vision, a tal 


head of the comp USE T= | = SELECTOR CHART 


ind inspection ; 
' Your guide for recommending the 


ate isined the canines proper anchoring device according 
to type of load, masonry classifica- 

tion and safe working load. 

Copies available by writing. 


; been recently manager o 
iction Equipment Din 


Graybar Plans Building 


ree waryanny ye U. S. EXPANSION BOLT COMPANY 


1g at Memorial Sh reway N.I DEPT. ID-1 YORK, PA. 


t 55th St. in Clevel 
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CALDER ... the Dresser Line 


for Bigger Profits... Easier Sales 


BUILT RIGHT—Best materials throughout ., tool 
steel cutters Right and Left hand Threaded Bushings 


lg ea ee a 


Charles E. Dietzel 


International Packings 


Names Sales Manager 
EASY TO HOLD— Extra 
Int rnationa 


Weight well distributed Knicl 


for smooth handling. 
Also CALDER Fine Diamond Dressing Tool: 


SOLD ONLY THROUGH DISTRIBUTORS 
\ 


ind 


“CALDER MANUFACTURING CO. [ERemGMmS 


nanager 


2049 North Prince Street . Lancaster, Pennsylvania ind Internatio1 


Named by Stewart-Warner 
Stewart-Warner ( 

pointed Alexander Kid 

The M. W. Kellogg ¢ 


lent with 





AIR PRESS 
No. 80 
ony $5 


%® Heovy grey iron costing, machined surtaces. 
% Power factor—15 times air line pressure of 5 to 150 lbs. 


%& Throat clearance to center of 10” diam. circle. 
% Rom clearance 0 to 5” stroke 56”, table 5° x 5”. 


Me SPEEDY AIR VISE Ne. 60 SPEEDY AIR RAM Ne. op 

e- ved dewg wt oper Aounts in ony position. Compoct. ex 

Exerts gentile pressure! 
su 


rit t P let talo . a 
Write For New ¢ pm plete Catalog H. w. PEDERSEN. manap 
W. R. BROWN CORP., 270! N. NORMANDY AVE, « > 5 it dustrial Engineering } 


Davenport, lowa 
oe 1 
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Western Industry Show 
Planned by Engineers 


Ihe American Society of Tool En 
gineers will hold its first Western In 


dustrial Exposition in the Shrine Ex- 


position Hall and Auditorium, Los An 
geles, March 14-18. Metalworking and 
production equipment will be fea- 
tured 

Prentiss M. Brown, former 
States Senator and recently 
board chairman of Detroit Edison Co., 
will be the speaker at the Society's 
banquet on March 17, climaxing th 
innual meeting 

New officers of the 


Societv will be inducted at the 


United 


retired 


30.000 meml 


uc 





John H. Drew 


Oil Field Representative 
Named by Oster Mfg. 


Che Oster Mfg. Co. has appoi 
John H. Drew as representative in 
the Mid-Continent oil field territory 
f Texas, Oklahoma, I 
Arkansas 

Mr. Drew joined Oster in 1953 and 
has been a sales trainee for the past 
two vears. He served two years in the 


Korean War after attending Kent State 


University 


nted 


. 
julSiana and 


Johnson Buys Plane 


S. C. Johnson & Son has purchased 

a twin-engine Beechcraft plane for 
yusiness trips within a 600-mile ra- 
lius of its home city of Racine, Wis., 
to points without scheduled air serv- 
Though the firm has not had 

ts own flight service for several years, 
one of the first companies to 
an airplane industrial use. 

In 1929 it owned a single engine 
wn as the “Johnson’s Wax 


it was 


tor 
iV! 


Diane «An 


Wine 


nadustrial Hose and 
Reusable Fittings 


by 


@ Flex-O-Tube industrial hose and reusable fittings are 
backed by more than twenty-five years of hose coupling 
experience. They are manufactured to rigid Flex-O-Tube 
standards of highest quality. 

@ Flex-O-Tube industrial hose and reusable fittings ore 
used in all industries for a wide variety of applications 

. . fuel, oil, hydraulics, pneumatics, LP Gas and re- 
frigerants. 

° Complete range of hose types and sizes for low, 
medium and high pressure applications with easy-to- 
assemble fittings. 


We will welcome the opportunity to 
discuss the Flex-O-Tube industrial dis- 
tribution program with reliable supply 
and engineering specialty houses. 


Registered Trade Mork 


Kl 


OF 





Diviston MERIDAN CORP. 





2535 JIM DALY ROAD INKSTER, MICHIGAN 





Flex-O-Tube Co. (Canada), Ltd., Windsor, Ontario 
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Steel Production Rises 
Almost to January °54 Level 


Production of steel in the United 
States in October was at the highest 
level for any month since January of 
this year, the American Iron & Steel 
Institute reported recently. 

Output of ingots and steel for cast- 
ngs in October totaled 7,702,000 net 
tons, compared with 6,806,483 in the 
preceding month and 9,462,722 in Oc- 
tober 1953. 

I'he increase in the average weekly 

utput in October was 148,000 tons 
over September, compared with a rise 

f 56,000 tons from August to Septem 

,000 tons weekly from July 
The October weekly aver 
39,000 ton npared with 


the like 1953 


ekly in 





October steel produ tion brought 
the ten-month total this vear to 7] 
35,619 net tons, compar 


173,339 tons in the 


CT rd, 1 record yeat 


Production at 72.9% of Capacity 


+ 


Steel production in October was at 
in average of 72.9 f the rated an 
nual capacity of 124,330,410 net tons 
compared with 66.7% in September 
For the ten months ended October 31 


the average operating rate was 69.5% 


In October last year, operations were 
it 94.7% of the then annual « ipacity 
f 117,547,470 ton 


Furnace Operations Up Sharply 


It’s profitable to stock and sell \ sharp recovery in electric furnac 


operations, which produce stainless, al 

° . loy and other special steel ntributed 
Harrington Hoist Products to the October improvement Electric 
furnace operations were at the highest 

level since September 1953. They pro 


because Harrington's complete line of hoist products . 
duced 495,000 tons in October, which 


satisfy most of your customers’ hoisting require- 


represented 55.8 of capacity. Open 
hearth furnaces were at 75.2% and 


It . profit ible bene Ltise H irrington’s elec tric hoists, hand chain Be ssemer utput it ag | 


hoists, trolleys and other materials handling equipment have wide 





customer acceptance 
It’s proht ible, because Harrington makes your selling job easier 
by cultivating your customers for you. Consistent advertising in 


FISH STORY 


leading industrial publications, catalogs, bulletins, envelope stuffers 


and othe r sale . aids are all working for you 
The potentialities of using sound to 


2 x . guide young fish downstream past 
(S) * ‘ Columbia River dams is being investi- 
), 1 gated by the U. S. Fish & Wildlife 

| Service, according to Engineering 

ise ete © News-Record, McGraw-Hill publication 
saeten Te Construct.on is underway on an experi- 
ete’ ist Trolley mental tank and a sound generator to 
send out both continuous and pulsating 


tHE HARRINGTON company | tv's oin'SS0S.2 


Makers f Hoists Since IN7v¢ 


Gravers Roap at THe Turnerke, Purymourn Meertine 11. Pa 
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Warehouse Staff Named 
by Jones & Laughlin 


Jones & Laughlin Steel Corp. has 
appointed four new inside staff mem 
bers at its new Warehouse-Container 
Division plant in Lancaster, Pa 

Benjamin R. Brookmyer, f 
1 buyer with Non-Retailing Co 
Lancaster, and Harry F. R 
with United States Steel Co 
1929, have been named desk s 
Harley L. Wadwell was 
fhce manager and Jay C 
roreman shipper 

Mr. Alexander has been 
manager for Harris Pump 
( Pittsburgh, for tl 


past f 


ae 





Oto M. Konrath 


Lyon Metal Products 
Names Vice-Presidents 


Lyon Metal Product 
nted Otto M 


president 
nnel relation 

Konrath, former 

f the compan 


1929 


Yes, Dart Unions fit tighter and last longer because their two bronze 
seats are precision ground to a true ball joint. You get a drop-tight 


connection without straining arm, wrench or union, What's more, 





a Dart uncouples just as easily. Ask your supplier 


QUICK FACTS 


@ Extra wide bronze seats resist pitting and corrosion 


@ Nut and body of air-refined, high test malleable iron are practically 
unbreakable 


@ Heavy shoulders can withstand the toughest wrench abuse 


@ Each Dart is individually vacuum-tested 


Tell your customers that they can use 
Darts over and over again. Because 
Darts save them money they'll come to 
you for more of the same! You might as 
well have the business. 


YRAREOG) coms ccc satisieins DART UNION COMPANY 
Herold Miller and Miltor Char Providence 5, Rhode Island 
partners, Miller-Char The Fairbanks Co. Distributors 

t Boston+ New York: Pittsburgh-Rome, Ga 
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PEERLESS 


POWER METAL SAWING 
EQUIPMENT TO FIT EVERY 
PRODUCTION PROBLEM 


6" X 6” SPEEDY-CUT 
Described in Bulletin SC65 


10” X 10° STANDARD 
Described in Bulletin SIOA 
i 6° « 6" & 13" « 16" in 5S2A 


' 


MECHANI CUT 
Described in Bulletin MC-518 
a 7 1] x Il 14° « 14° with and 
without Automatic Conveyor 


HYDRA.CUT 
Described in Bulletin HC5O 


x 14° with ond 


Conveyor 


WW’ «a DT 14 
without Automat: 


- 


18° X 18° VERTICAL 
Described in Bulletin V.538 


PEERLESS MACHINE CO. 


1600 Junction Ave., Recine, Wis. 











214 


Standard Pressed Steel Names Two Salesmen 


Theodore 
Standard 
1ounced two new 
tern territones on 
Donald ¢ Buecke 
ved the company 
M ipol 

fa and wes 

lL heodk 


ft 15 year 


. } 
rie } 


tern 


with ¢ 
Nn promoted t in 
Indianapolis 


ruthwe stern 


Pr ed Steel Co 
issignments to Mid 


ts 


Bourguignon 


has 


ile 5 


who rece! 


force. 


itly 


will work out of 
overing Min 


} 
! 


utside sal 


ngnon 


W isconsin 
H. Bourg 


ive 


ompan 


overing southern 
Ohio 


| 
ind al 


1 
iit 


ind 


ter 


has 


es post 


In- 
of 


sman 


} 
na 


Donald C. Buecker 


worked for a Philadelp 
did W rid W il II 
rine Corps. In 1945! 
of former President |1 
bodyguard during tl 
Big Three Conferen 
Germany 
Mr. Bourgu 
production 
including 1 
and 
vf thi 


iwnon 
ind vd 
Om pan 
man 


inside sale 


World Wats 


Milit 





To Handle 
P nger In 


mbit 


Parker Lines 


Charleston 


f 


“er 
iTACT 


\| 


W 


n appointed to s ll fitting: 
phi 





ALI 


SUMR 
‘ tri 
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Marquette Mfg. Co. 
Names Sales Engineer 


TIA \ N Wak 


Int rat la Ha 

kee \\ TK Ma I 

Corp. and Aero Divi 
lis-Honeywell Regulat 

wak has specialized 

if welding to prod 
He will servi 

yer Midw 
fh c n M 


the uy 


HOT 
Heads 


Name Production 





FITS BOTH 
BIT BRACES 
ELECTRIC DRILLS 


CUT OFF HERE 


2-Wey “Hex” Shenk 
fits both Bit Brace and 
Electric Drill Chucks 


IRWIN 
“HEX"’ SHANK 
WOOD BITS 


Use new Irwin Two 
Way “Hex” Shank 
wood bits Bit 
Brace Ren ove and 
use in Electric Dril 
**Hex’’ Shank fits 
both — perfectly! No 
wobble, no runoti 
Users can speed 
work on the I 
reduce replacem 
stock and handlir 
by 50° Sizes 
to 17/16". Write 
Irwin Auger Bit 
Wilmington, 


for comy 





New Southern Plant 
Planned by Norton 


HEX SHANK , will start 
WOOD BITS ; 0.000 plant in Hunt 
' il pean it 


nad 
ve at 
i) 
Ww 
Ss 
Oo | 
© 
i) 
vn 
WwW 
@ / 
—s 


UNIVERSAL 
LOW COST - HIGH QUALITY 


COOLANT oT STERaS 


IT’S POWERFUL 


@ 5 Gallen Tank 
ee ee = TOG 

lines — OF : 
as, ee ‘ OM ‘ ncla 
tons now ike t! iluminum oxide an 


List F 
1.) } 
| ) be manufa 


$25.00 


$1001 4! AInWne 
4O4d WYN Y3HLO 3HL 


BOTH PUMPS 
FEATURE 


110 veh, AC, 
cycle moter 





— —<——- « 
. 


I's 
SUPER-POWERED 9 ocr : U. S. STRESSES SAFETY 
@ 10Gellen Tent 50 
ee Advanced designs and new devel 
© Pumps over 399 6.7.0 pments in American aviation such as 
the liquid propellant engine, require a 
greot amount of research and develop 
ment time, reports Aviotion Week, Mc 
Graw-Hill publication. The reason, oc 
cording to an industry executive, is 
<P thet the United States Air Force “re 
UN WWERSAL quires thot anything in on airplane be 
very safe. The Germons and Russians 
PREC SK 
MACHING do not insist on thot 


von 
AlID XNOIs 


vmot r 
‘NI “OD 3 NOSLUIETY 
A® GDn008d 
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Assistant Sales Head 


Southern Screw to Open New Statesville Plant \ooied for Marlow Pumps 


F. R. Paris, district engineer, has 
been promoted to assistant sales man 
ager of the Marlow Pumps Division 
ot Bell & Gossett C 

Active in pump engineering anc 
sales for 18 years, Mr. Paris has 
—— 


been a district enginee the past 
| 


five. He is now located at the com 
yan Longview, | s, plant 
vill make this his 
In addition 
Woods, sales 
licv, he will 
low Di 
f the M 








Named by Michigan Tool Named by Allis-Chalmers 
G. V W ippol 

i t Schv 
nta I r sal 


NI 





STANDARDIZED . F. Weeds and F.R 
PREC/S/OM BUILT 


Carpenter Steel 
Opens Dayton Branch 


nter Steel (¢ 


l-branch off 


der quarter 
which had served 
Th news 


. ; 
a 


equip} 
modem 


A COMPLETE LINE THAT BUILDS S-A-l+E-S 


Cable-Link Becomes 
UR intelligent cooperation helps you sell let ws supply details os to soles represento 
this complete line of precision-built, oc- _ tion American Cable-Link 
curately-designed Pulleys For 36 years we : 
hove been moking CENTRAL Products and for * V-Grooved Pulleys * Voriable Pitch Pulleys 
36 years they have enjoyed nation-wide popu * Bronze Bearing Pillow Blocks * Bronze 
jority with belt monufecturers. Your customers Beoring Mondrels . Flexible Couplings 
will find quelity, service, and the right typ< * Rownd Belt Pulleys * Vv Step Cone 
of pulley for every F. H. P. need in our line Pulleys * Crown Foce V-Grooved Combinetion 
of V-Grooved Pulleys. Our coteleg gives focts Pulleys * Shoft Collers * 


CENTRAL DIE CASTING AND MANUFACTURING CO. 
2935 West 47th St., Chicago 32, Ill. J 
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WHAT'S NEW in material handling pumps 











William C. Heard 


Domestic Sales Manager 


Named by Capewell Mfg. 


Hondles nearly all non-corrosive 
materials. Empties 55 gal. drum 
SAE 20 oil in less than 5 min. 


dred: ig. ( NEW MATERIAL HANDLING PUMP 
Saves ot least 6¢ a gallon in handling 
costs alone. Pump from the original 
‘ and eliminate transfer time. 





Binks introduces new line 


of material handling pumps 


To Handle Alpha Lines 
tp. | Offers many advantages 


Alpha ( 
£6 over previous models. 


Pumps almost any fluid or semi- 
fluid...from light thinners to 





DISTAFF STAFT 
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Greater savings, increased produc- 
tion and added safety are now 
possible with the entirely new 
Binks material handling pump... 
completely designed, engineered 
and manufactured by Binks. New 
design features eliminate many of 
the problems presented by previ- 
ous models. Studies show this 
pump can improve production up 
to 20%. On handling materials 
alone, it saves at least 6¢ a gallon. 
Pumps from original container or 
drum, eliminating the need for 
transferring material from one con- 
tainer to another. 


EVERYTHING ¢OF 


COMPRESSORS 


asphaltic compounds and other 
extra heavy materials previously 
impossible to pump. Available in 
5 models: | to | ratio transfer pump, 
4 to 1 ratio with 5 GPM capacity; 
8 to 1 ratio with 22 GPM capacity; 
4% to 1 ratio with 3 GPM capac 
ity for 55 gallon drums. Also fur- 
nished for use with 5 or 10 gallon 
container. 


Be first in your territory to offer 
this complete new line of material 
handling pumps. They have many 
uses...and are profitable to sell. 
Send for full information now. 


Phe: 


FLUID TANKS FREE (INSTRUCTION 





‘Pr A PA 
Mk Ay FAS; 


BINKS MANUFACTURING COMPANY 


3128-30 CARROLL AVE., WEST + CHICAGO 172, ILL. 
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THE MOST COMPLETE SOURCE 


occ 
SCREW 


ege ; , 
From Floor to Ceiling BOLTS NUTS 
WASHERS — RIVETS 
IX haali ich) sale 3: 
with IN ALL METALS 
Fy @ STEEL ® BRASS 
Completely Adjustable . 4 * EVERDUR © MONEL 
. @® STAINLESS STEEL 
® ALUMINUM 
@ NICKEL ALLOY STEEL 


NAVAL BRONZE 


SPECIALS 


® YY 4 Warren Savory Z MANUFACTURED 
LA TO. BLUEPRINT 
Northwest Representative 
SHELVING Named by Toledo AUTHORIZED DISTRIBUTORS 
ye PARKER-KALON 
, ise: 


rROO 


HARROW SPACING © Cpe! Ns snaxernoor 
: KEYSTONE 


WIDE 9 sie cee cc: BS 





SPACING oon 


Mfg. 
} klectr LA 


fF} to hand] t pump 

' nad iwwara ( unties i 

HANGING RACKS  taot Gee, te ee 
Cit t tribut imps im Kings, 

ct Nassau 

New York 


NARROW SHELVES 





WIDE SHELVES 


Guaranteed 
SPATTER 
PROOF 


Two easy, fost actions give holding pressures 


Write vp to 4000 Ibs. in seconds 
- > 


No other tools needed 


WALTER HAERTEL ia a | Bl - pistributors 
COMPANY | z PROFITS 


2842 Fourth Ave. So 
Minneopelis 5, Minn ‘ 7 be up fo 50% 
Valuable Distributorships a 

Write Dept. +-Q 


POWFRR TOOLS 
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Te” 


wire rope 


RENOVATION 


Ry, min S Cohe 


Small Business Agency 
Names Regional Heads 


The Small Business Admin 
has named Fred William Ran 
its regional director in Cleveland 
Frederick \W Pritchard as branch 
fice manager in Detroit 
Active as a civic leader, Mr. Ran 
it one time headed Perfection St 
o. in Cleveland and in World War Il 
vas with the War Production Board 
Mr. Pritchard is a financial « r : 
iltant and former treasure ,ocebel , is . 
Brewing Co. in Detroit. H ICCEEL . , Pa 
the late James B Shepard fatal ! y eS 


ured in an automobik 








() tober 


ENGINEERED 
FOR SAFETY 


@ Crane ropes and wire 
rope slings must be of 
high quality for safety's 
sake. That is why U-W 
wire rope and slings 
assembled with U-W fit 
tings, are so offen spec 

ihed for hoisting and 
many other industria! 
uses. For reliable serv 

ice, call your Upsor 


Walton DISTRIBUTOR 


THE UPSON-WALTON COMPANY 


ay t k t 12500 ELMWOOD AVENUE «+ CLEVELAND 11, OHIO 


ONI 
dG. FM t, F.} 
' New Yor! ° Chicago . Pittsburgh 


D 
1 \s 
k 

MANUFACTURERS OF TACKLE BLOCKS, WIRE ROPE, ROPE FITTINGS ~ESTABLISHED 1871 
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You a target? 


Let's face it...we're all targets! 


If your plant is not ready with a disaster plan, 
better act now. There’s not a single American 
plant that’s out of range of an intercontinental 
bomber—and fires, floods, tornadoes or explo- 
sions can kill you just as dead as an atom bomb. 
It costs next to nothing to take a few simple 
steps which may save hundreds of lives. Here 
they are. Check them off today. 
[) Call your local Civil Defense Director. He'll help 
you set up a plan for your offices and plant—a pian 
that’s safer, because it’s integrated with commu- 
nity Civil Defense action. 


[) Check contents and locations of first-aid kits. 
Be sure they're adequate and up to date. Here, 


again, your CD Director can help. He’ll advise you 
on supplies needed for injuries due to blast, radi- 
ation, etc. 


[) Encourage personne! to attend Red Cross First- 
Aid Training Courses. They may save your life. 
[) Encourage your staff and your community to 
have their homes prepared. Run ads in your plant 
paper, in local newspapers, over TV and radio, on 
bulletin boards. Your CD Director can show you 
ads that you can sponsor locally. Set the standard 
of preparedness in your plant city. There’s no 
better way of building prestige and good com- 
munity relations—and no greater way of helping 
America. 

Act now... check off these four simple points... 
lives are at stake... have you a right to delay? 
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When you want a “'soft'’' hammer 


that's 


BR BETTER, SAFER 


B COSTS LESS anv 


BR LASTS LONGER 


oa MALCOMSON, JR. 
f Ma n-Egan ( i 


That's when you want 


} manager ofr ft 


ocsaianin nianstiaiale Cp mei sal-leole 


Industrial Division 


4 hi ! 


Addresses Belting Club 


The best’ soft’ hammer you can buy! 





always. 


Buy C/R Jawheads from your 


SUPPLIER'S CATALOG gets nso while» MFG. CO. 


Fred R 
M f Marshall Suy & 1301 Elston Ave. ae 22, Mlinois 


| 1. Okla o Conedo. Super Ol! See ig. Co id. Momilte 
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MORE RUGGED! 


OL UFALL 


WINCH HOIST 


NEW MODELS 


...plus new, 


LARGER 
DISCOUNTS 


Now. Luq-All. the leeding portable winch 
hoist nired ces newly jesigned job 
tested modele—huskier than ever! Not a 

warmed over design. but THE really 
new portable winch hoist 


3 CAPACITIES 


All improvements are included on every 
mode! without any increase in price—on 
the i'y ton. the i\%—@ ton ond the % ton 
Lue Alls 


MARINE MODELS OPEN 
NEW SALES OPPORTUNITIES 


All three capacities also available in rust 
resistor corrosion resistant models that 
have passed severe saltepray tests. Open 
> new hoist accounts with mines. chem 
plents. ship owners wherever 
corrosion is a problem 
Some territories stil] open 
sive, established dist: ibutors 


WRITE TODAY... 
THE LUG-ALL COMPANY 


HAVERFORD 11 PENNA. 


for eggres 





General Sales Manager Named by DeWalt 


Truman Jones 
d Truman 

manager suc 

Han lin who was re 
vice-presi 


vith DeWalt since 194€ 
| dealer and later as 

r, he became man 

n 1951. From 

was with General 

e Corp. and during 
rved in the Navy 
if the University of 


will move from 

headquarters at the 

} na it in Lancaster, Pa 
r. Hamlin was 

manager in 1942 

lent im charge 


ce last August 


named general 
ind has been 


yf sales and a 











n the ware- 
d ales man 
Northern I: tria Supply 

4 } lang [ r ; 


COMPLETING a sessi 
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Vinson Supply 
Opens Houston Office 


inson Supply Co., Tulsa, Okla., 
1as Opened a new office in Houston 
lexas, to expand the company’s serv 


e to the oil coastal 


} 
industry in the 
ifca 

John H. Heinzerling 
pany 14 years, has been 
to Houston as manager 


with the com 
transferred 





IT'S HARD TO 
SELL, IF YOU 
DON'T STOCK! 


diated dgmercora lini 


YOU OWE IT TO YOUR 
CUSTOMERS TO AT 
LEAST CARRY A 
SMALL STOCK OF 


ZIP ACCESSORIES 


ESSENTIAL PRODUCTS 
ALWAYS IN DEMAND 


immediate delivery from stock, any quantities” 


GEO. H. SELTZER & CO. 
DREXEL HILL, PA. 





“Just Treading the Mill? THEY'LL ASK YOU FOR THIS 
Don’t Belittle the Job” 


Standard Equipment & Supply 
Corp., Hammond, Ind., has a supply 
of postcards with the following verse waaee anaen 
printed on the back 


Your Job 


Wherever vou're working 
fice or shop 
No matter how far 
the top 
And though you may think 
ist treading the mill 
Don't belittle the job that 
may fill 
however little 
ippear 
ire 
little gear 
That meshe with « 
big machine 


iciIps Keep it g 


r is seen 


ing 


ould do without vo 
ave to admit 
business keeps 
the big fellow quits 
And alwavs remember 
fnend, if you can, 
Ihe job’s more important 
ves! than the man! 
So, 1f its vour hope to stay off 
the shelf 
Think more of your job than you 
do of yourself 
ur job is important, don’t think 
it is not 
So trv hard to give it the best The newest and biggest Airborne ANGLgear: Model 340. It's ratec 


ce - . 
or* 


that vou’ve got, at 2% hp at 1200 rpm, will transmit a maximum torque of 2500 |b. in 
But don’t ever think you'r 
little account, 
Remember you're part of the 
total amount demand. Engineers and designers everywhere, long familiar 
If they didn’t need 
vouldn’t be there: 
So always my friend, keep 
chin in the air heavier loads. So here it is 
A digger of ditches, mechanic 
clerk You can always cash in on demand like this. Traditionally 


This king-size right-angle gear drive is the result of popular 


with the performance of our smaller models, have been 


asking us for an ANGLgear that would handie much 


Think well of your company a fast moving item, ANGLgear is now easier than ever to 


Yourself and vour work int 
sell. The variety of industrial uses for this product, always 
Anonymous ¢ , 


wide, becomes virtually unlimited with the addition of the 


big new model. Engineers will be asking you about it, 





SO write us 
CHARMED BY CHIMES THERE MAY STILL BE A TERRITORY NEAR YOU THAT IS OPEN 


A drink of ice water often leads 
to a sale of door chimes in a Dallas, 
Tex., appliance store, Electrical Mer 
chandising, McGraw-Hill publication, 


Se, 
reports Many ao moan has stooped a — 
to drink from a water fountain in the a j Pi = —_ 
store and raised his head with an ~ 26 wire 


irresistible urge to try out the door 

° ACCESSORIES CORPORATION 
chimes, which are strategically placed 
on the wall all around the fountain HILLSIDE 5, NEW JERSEY 
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How to keep informed on the __rrerai survex 
Hall & Knight Ha 


ton, Maine 


part of read, “Ship all n 


ny port 





your business 


Assistant Sales Head 
Named by F. E. Myers 
The F. E. M & | 


AT YOUR FINGER TIPS, issue after issue, ippointed Rayn 
Thanat 


1 
I 
t 
| : 


is one of your richest veins of 

job information — advertising 

You might call it the “with what” type - 

which dovetails the “how” of the editorial pages. 
Easy to read, talking your language, geared 
specifically to the betterment of 

your business, this is the kind of practical 

data which may well help you do a Directs Instrument Society 


job quicker, better — save your company money. 
William H. K 
Each advertiser is obviously doing rector of the Scho \I 
his level best to give you helpful information #f the American M 
By showing, through the advertising pages, ne Sen oP 
how his product or service can benefit you 


and your company, he is taking his most 





efficient way toward a sale. 


Add up all the advertisers and you've got 

a gold mine of current, on-the-job information. 
Yours for the reading are a wealth of data 
and facts on the very latest in products, 
services, tools product developments, 
materials, processes, methods. 


You, too, have a big stake in the 
advertising pages. Read them regularly, 
carefully to keep job-informed on the 
“with what” part of your business. 


McGRAW-HILL PUBLICATIONS 


Dye 
TREASURER 

ware Co., B 

McLaughlis 
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Oversupply to Continue, 
Oil Industry Warned 
Ihe oil industry might as 


ust itself to the problem of overs 
ind learn how to live with it 


Wwe 


i¢ 


uDD 
“rt 


M 


Rathbone, president of Standard O 


Co. of New Jersey, told the re 
mvention of the American Petrol 
Institute at Chicago 
He said he could see little pros] 
f the industry’s returning to full 
ity operations. Spare refining « 


-* 


now is estimated at 15-20 
He predicted product demand 
will be about 2 over 1953 
155 itis expected to 
over 1954. 

Even without any further in 
producing or refining capacit 

will still apparenth 
ubstantial 
But 


ire ¢ 


iC 


margin 
exploration an 
ertainly not g 

re renning equipment 
It seem 


industry is 


mnstrucnhon 
me that our 
ibstantial spare ipa 
om to 


come 
Situation Not Frightening 


Mr Rathbone uid 
ld not be “fright ning,’ 
vital to the nat 
must have reaso1 
ind must be prepared f 
1 demands. “It unthinka 
hould not carry the 
r national security, or 
the flexibility 
expe ted development 


requit 
mand 
New Frontier in Gulf 
McKay, Secretary 
other conventi 
oil industry 
i evond the t 
f Mexico. Known 
shelf, the 


eV 
timated 52,000 square 


idel 


ntinental 


rease aD 


‘ 


} 


nt 


iK 








SELF-SERVICE FOR SPARK 
PLUGS 


Coin-operated vending machines to 
dispense such items as spork plugs 
car polish, waxes and flashlight botter 
ies may soon be installed in gas sta 
reports National Petroleum 
McGrow-Hill A 
major oil company believes the ma 
chines would be 
stations and other high-volume out 


tions, 
News, publication 


ideal for turnpike 


lets. 








p2OOF 


CHA 


Mila aM; Cay BBB Ti: | 
atl chidw sales with 


TAYLOR MADE TAY-PAILS! 


Taylor Made BBB and Proof Coil Chain in handy, re-usable 
rAY-PAILS results in fast, easy, self-service sales... sure- 
fire customer satisfaction ... sizeable profits for you. TAY- 
PAILS are easy to handle—stack quickly for mass display 
are ideal when empty for many household, industrial and 
farm uses. Available in %", %", %6" and 
¥%” diameters. Send Coupon for details! 
S. G. TAYLOR CHAIN CO., General 


Offices and Plant — Hammond, Ind. Eastern 
Sales Offices and Plant—Pittsburgh, Pa. 


Taylor Made Chain DISPLAY STAND 
reels off good profits too! 


This outstanding merchandiser gives you a com- 
. £ 
plete weldless chain department in \ess than one 





and one-half square feet of floor space. 
Makes sales fast, easy, profitable! 


ler in Mase 


a eGo 
FREE CATALOG! Send Coupon today! a 


Holds up to seven reels. 


SCHEER HEHEHE HEE EEE 

S. G. Teyler Chain Co 
Dept 
Hammond 
Rush OC Cotolog with deta on B88 ond 
Proof ¢ hain in handy Toy-Poils, O Cotclog 
25A with data on Made Chain Dispicy 
types of Weidless Choin 


Indiano 


Mane 


me 


Tavtor 


oylor 
NA 


Stand ond a 
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| tele}) amy.) 8 2) 
WITH GREENLEE 
TIMESAVING TOOLS 
FOR ELECTRICIANS 


ours, 
materials. 


MAND SENDERS 

POR TUBING, PIPE, 
conourt 

Quickly form small- 
radi bends without 


flattens 


quart “a sup & » 
} Many }ODs 


KNOCKOUT PUNCHES 
AMO CUTTERS 
For fa asy cmiarging of 
x ts and cutting 
ctal DOxcs, aDi 


; 


Various sizes 
rf making oper 
juit sizes tr oT 

" ig”. To operate, 
y turn with a wrench 


HYDRAULIC 

KNOCKOUT PUNCH 

oaniver 

Portable hydraulic unit 

for d ving (sREENLES 

Kr kouc Pur 

Speeds Ds casily 

operated. Develops over 
ms Of pressure sO that conduit Openings 
st in 10-gauge metal with case. 


) save 
she 


neavy 4 


mpanion tools to 


ee el 


voosoour 


many other Gaesnies timesavers for the 


electrician. 


CREE 


Industrial Sales Head Named by Durkee-Atwood 


Roy M. Spilman 


Durk Atw ippointed 
Roy M Spilman | ager of its 
Industrial Divisi ing Robert 
G. Burson, who oin Jari 
Pr du ts, In 

Chief engi if the division since 

joined the mpanv in 1947. Mr 
Spilman i vraduate of the Uni 

ind a veteran 

] iptain 
responsibilities in 
the division in have 
rrought him close to sales department 
ial stated. He will 
industrial V-belts, 
other 


engineering 
recent years 
VOrkK mpany ofh 
t sal of 
yonge rubber products and 
ibber products for industry 
Mr. Burson has been sales manager 
f Durkee-Atwood’s industrial Divi- 
for the past five He will 
newly expanded sales 
weed-cutting 
quipment and lawn and garden equip 


nf 


years 
manage Jari 
rogram for snow plows 





“WINSOCKI’ IN INDUSTRY 


A novel approach to good employee 
relations, in the form of a “yearbook,” 
hes been introduced at a Boston in 
dustrial firm, Factory Management 
and Maintenance, McGraw-Hill publi 
cation, reports. Following the format 
of a high school or college classbook, 
the publication pictures the executive 
committee in a foculty-like manner 
and presents each department, and a 
separate picture of each individual 
date of 

sports 


therein, with his numerals 


employment Committees 


teams, employees associations, etc 
are treated as extrocurricula activities 


and varsity sports 
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Robert GC. Burson 





New Plant Opened 


The Stainless Processing Division 
Wall Colmonov Corp. has opened 
Mormisville, 
Pa. for contract brazing and heat 
treating. John Kozelski, former East 
ern representative of the division, will 


j ’ : 
1 new branch plant in 


be plant manager 





THERE’S 


BIG MONEY 


VARIABLE SPEED TRANSMISSIONS 


TANDARD TRANSMISSION EQUIPMENT CC 
West Union Street, Pasadena 1. Ca 


STOCK 


STANDARD 


VARIABLE SPEED TRANSMISSIONS 





Modernize to Survive. 
Steel Leader Warns 


Return of the buver’s market in 
has reached the point where all pro 
ducers must check their methods and 
equipment for possible modernization 
if they hope to survive the competitive 
struggle, according to one industry 
technical leader 

E. L. Anderson, president of the 
Association of Iron & Steel Engineers, 
predicted recently that ‘““Modernize to 
Survive” may soon be the industry’ 
byword 

Millions of dollars worth of equi 
ment, he said, has been allowed to 
become obsolete through the press of 
war production aud later intense con 
sumer demand, he said. Methods pos 
sible with out-date equipment have 
radically, however, and are 
putting the behind-times producer at 

lisadvantage that could be ruis 
ne predicted 

Mr. Anderson’s statement was d 
tributed at the recent Iron & Steel Ex 
position at Cleveland 

He pointed out that mill 
and suppliers of all types have devel 
yped equipment that fits modern 
needs 


changed 


— 
Dullders 


Morse Chain Makes Shift 


Morse Chain Co., Borg-Warner 
Corp. subsidiary, has promoted Louis 
Paul Smith from vice-president and 
Ithaca plant manager to vice-president 
of manufacturing for the entire com 
pany. M. V. Bailliere, formerly con 
troller and assistant secretary at Ithaca 
has been made responsible for all 
company finances. Norman C. Bremer 
Ithaca chief engineer, takes on added 
duties as chief engineer at the Detroit 


plant 





NEW PRESIDENT 
Welding ( s Samuel Sk 
I heads DeWalt | 


“You neuer misA the walter 
“ill the well ww dry” 


AND YOU NEVER 
APPRECIATE 


HOME 
SERVICE 


FOR DISTRIBUTORS 


until you're really 
in a tough spot 


It’s easy enough to be happy, when SERVING 
your business in mechanical rubber DISTRIBUTORS 
goods goes along “like a song’. But RUTHERFORD B HAYES 
the time you appreciate Home Rubber 
Service is when everything goes “dead 
wrong’. Then you can really smile— 
because Home Rubber has what it 
takes to take care of both ordinary 
and EXTRAordinary service situations 
... we have the goods, the where- 
withal, the facilities and the old know- 
how. In addition to which Home gives 
you mechanical rubber goods that are 
TOPS in quality, and have been so for 
73 years. Put that in your pipe and 
smoke it! 


"= HOME= 


BELTING 


Transmission Conveyor 
Elevator 


HOSE 


Steam — Acid — Mill 
Chemical — Creamery 
Suction — Water — Air 
Jetting — Sand Blast - 
Fire 


PACKING 


Sheet and Rod Packings 
for every purpose 


“N.B.O.” 


the original 
BLACK SHEET PACKING 











RUBBER COMPANY 


Factories and Main Offices 
TRENTON 5, N. J. 
Branches: New York + Chicago * London 


PHONES: 

WOrth 2-4460 
CEntral 6-060! 
5-6171 


New York 
Chicago 
Trenton 
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o the Employee Relations Director 


of every American company 


eee eee oR 2 Re AR HE 2 2 & 


228 


LET’S FACE IT... . the threat of war and 
the atom bomb has become a real part 
of our life—and will be with us for 
years. Fires, tornadoes and other dis- 


asters, too, may strike without warning. 


The very lives of your employees 
are at stake. Yours is a grave responsi- 


bility. Consider what may happen. 


When the emergency comes, every- 
body's going to need help at the same 
time. It may be hours before outside 
aid reaches you. The best chance of 
survival for your workers—and the 
fastest way to get back into production 

is to know what to do and be ready 
to do it. To be unprepared is to gamble 
with human lives. Disaster may hap- 
pen TOMORROW. Insist that these 
simple precautions are taken TODAY: 

Call your local Civil Defense Direc- 
tor. He'll help you set up a plan for 
your offices and plant—a plan that’s 
safer, because it’s entirely integrated 


with community Civil Defense action. 


Check contents and locations of 
first-aid kits. Be sure they’re ade- 
quate and up to date. Here again, your 
CD Director can help—with advice on 
supplies needed for injuries due to 


blast, radiation, etc. 


Encourage personnel to attend Red 
Cross First Aid Training Courses. 


Encourage your stoff and your com- 
munity to have their homes prepared. 
Run ads in your plant paper, in local 
newspapers, over TV and radio, on 
bulletin boards. Your CD Director can 
show you ads that you can sponsor 
locally. Set the standard of prepared- 
ness in your plant city. There’s no 
better way of building prestige and 
good employee relations—and no 
greater way of helping America. 


Act now ... check off these four simple 
points ... before it’s too late. 
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Williamson Supply Opens New Quarters Sia ctent wank 


-AUTOMATIC 
VALVES 


Wherever there is a smokestack 
there is a need for pressure and tem 
perature regulators, solenoid valves, 
pressure reducing valves, float valves 
and many others to control steam, 
air, gas, oil and water 


oT 
«: 


r] 
Re 


GETTING THIS 
BUSINESS? 


You can if you call on chemical or 
food plants, laundries, hotels, insti- 
tutions, steel mills, greenhouses, re- 
fineries, heating and piping contrac 
tors, metalworking plants, schools or 
others. 


Named by American Hoist 


wt \ n Hoist & Derrick ¢ 
ment . 
_ | nted Ralph W. Gun 


iny other g 
anagement 


Sales I 
by the 


ile: 
‘ BEEN 

You can get this extra sales volume 
without a staff of engineers. Many 
industrial distributor salesmen are 
doing it. 





Keckley has a complete line. Finest 
quality. 40 years’ experience. Excel 
lent reputation, Keckley will back 
you up fully, give technical assistance 
whenever needed. 


MAIL THIS COUPON TODAY 


O. C. Keckley Compeny 
400 W. Madison %., Chicage 6, ti! 


Please send Catalog 54-C ond information 
about selling Keckley volves 
Nome 


Company 


Address 
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Steel Industry Larger, More Diversified 


Ihe nation’s steel industry is larger 
and more diversified than ever before, 
the American Iron & Steel Institute 

Directory of Iron 
United States 


reports im its new 
ind Steel W ork 
ind ( 
Ihe United States industry consists 
255 with 430 plants 
y or finishing iron or steel in 3! 
ompared with 360 plants in 

15 ycal 
past three vears, the 


me of the 


in the 
inada 


Om panic S 


Institute 
’s finished 
been in 
innual ca 
d hot rolled 
mil 


1 


84 million 


ndustn 
it hav 
he 


im if) f 


n particu 
Institute 


del ed for consumer 
LOWELL: 
, n | Also 

j ‘ finish 

I ! nm increased 

ilarged | improved 


peen kept ex 
tremel he Institute, one 
rolling mill may produc veral dif 
crent produ 
REVERSIBLE RATCHET ner in the past three-vear in 


t rolled sheet and 
Easier, Safer, Faster to Use! mip for tin plate 


d strip for tin plate, 
, - i iy $2 tin 


if up to 12 
i-—* 
N 27%, pipe 


. | tubing cay ' ind wire 


— 


ind terne 
hot rolled 


bars 


ipa 
other than ncrete 


Id finished 


up to 








Snap Ring 
holds» 


narrow wcrew Griver of an 


chet more securely Removed easily with 


y pointed object Areas 


Man hang have taken 
vithin industry during the 
Institute 


i produc ts 
’ 


Growth in Many 


All Steel Cap place 


nvteod of com. ‘ 
form 


> 
lar press fitted and swaged to past 
unit with larger ol! steel 
n@ for ger wear, Cap ked info 
heed by internal projection and screw. (Even with 
2p swung 90° ports cannot fall ovt.) 


ne-prece integral 


reports, in 


beo much 


screw low and udes 9¢ 


c ompank 


products, im 25 


High Tensile Alloy Handle 
New Tough Synthetic Finish 
Enlarged Hole for Lanyard 


do not 
but 
manutactu 


Inpanic Ss 


ilities pur 


Lowell 


WRENCH CO. 


WORCESTER 


Nebraska, Florida Now on Map 


MASS 
not on th 

guir 
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stee] finishing capacity without becom- 
maker or a hot-rolled 
maker, the as Florida and lowa. 

Among other changes: Texas is now 
the leading state in capacity for mak- 
ing electnc weld pipe and Pennsyl 
vania has taken the lead from 
buttwel 


ing an imgot 


samc 


Ohio in 
1 pipe capacity 
More Firms Make Steel 


Some 55 
making now 


steel- 

compared t three 
years ago. Their plants ar 120 
communities, m 2 tate he firms 
have 1,223 steel 


22 fewer than in 195] However, 


ompanic > al 


making fur Ss, or 
the 
total annual steel-making capacity has 
More than 124 mil 
lion tons of raw stee] can be made in 


1 vear now, against 104 mulhon 


increased sharph 
tons 
three years ago 

Penn nia 
Illinois are the Tt raw 
stec! Ohi ) had the ] gest ll easc in 
the past three ve 
by Penns\ 


making states that have 


] 


Ohio, India ind 


largest producer 
losels 

th steel 
mced in 
Michi 

now in 

thir 


lvania 
id\ 

} } . r 
rank in the past three vears a1 
gan, fifth pla Utah 
eleventh place: and Texas, in 


now iti 


teenth plac 


Blast Furnaces in 74 Towns 


The industry has 260 blast furnaces 
million tons 
year. 
furnaces 
three 
plants 
munities in 18 


capable of producing 82 


of pig iron and ferroallovs a 
Chis compares with 250 blast 
ind 72.5 million ton 
vears The blast 
ire located in 74 con 
states 

lo supply the bla 
the chief fuel 


the industr 


apac if 


igo furnace 


with 
fur 


nearl 


t furna 


coke used in the 
naces, 


14,000 


of making more 


Hh 


perates 


DVDI duct ovens capabdik 
than 73 million tons 


of cok mnua 


Steel Center Moves Little 


xpansion 


Large Tonnage for Defense 
lof 








*” hele thru 
ron — a well , a too- 


No. 2 Punch 
hole through te 


capacity—S 16 
ren 











W. A. WHITNE 
LEVER PUNCHE 


Well Known and 
Universally Used 


W. A. Whitney Lever Punches are built 
for service far above rated capacity. They 
are finely balanced and every punch car 
ries our guarantee. Our line is complete 
—no matter what the job need of your 
customer—you can supply the proper 
punch for a given job. Repair ports are 
always available and we con service your 
orders immediately 


FRADE wy. MARK 


REGISTERED 


W. A. WHITNEY MFG. CO. 


626 RACE ST ROCKFORD, ILL. 


Y 
) 





THE TRADE CALLS 


for 
DYKEM 
STEEL BLUE’ 


Lessee | 
Dies and 
Templates 


Popular package 8-oz. can fitted with 
Bakelite cap holding soft-heir brush 
for applying right at bench; metal sur 
face ready for layout in a few minutes 
The dark blue bac aground makes the 
scribed lines show up in sharp relief 
prevents metal gl are Increases effi- 
crency and accuracy 


Write for fall information 
THE DYKEM COMPANY 


2305A North llth St. © St. Lewis 6, Me 
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atomic energy, received about 5.6 mil- 
lion tons of steel direct from mills in 
1951; about 6.3 million tons in 1952, 

and ¢ ; million tons in 1953. A peak 


»f around 2.2 million tons was reached | 


in the fourth quarter of 1952 

figures do not include ship- 
ments to manufacturing industries for 
the output of components incorpor 


ited in defense end-items 


| he 


Flexible Tubing Opens 
New West Coast Office 


Flexible Tubing Corp. has moved 
its expanded West Coast operations 
irger quarters at 12230 West 
Boulevard, Los Angeles 
a 4,500 sq ft. one 
the offices, 
warehouse 


416 


t new, ] 
Ol] mp 
The new plant, 
story building, 
sub-assembly plant and 
(he quarters were formerly at 
Citizens Bank Building, 
Philip H. Marsh heads the West 
ition. Officials the 
d facilities should help provide 
service in 1] Western states 
riginal equipment 
aft industry 


will house 


Pasadena 


m oper said ex 
yande 
better 
ror dis 


tributors 


ind the airct 


Sales Engineer 
Named by Wesson 


Wesson Co. has appointed Lester 
G. Weidler to its engineering 
staff in the Indianapolis district 

Recently with Marion Mfg. Division 
of Dana Corp. as machine and tool 
supervisor, he was also 
with Allis-Chalmers 


is tool grinding supervisor 


sales 


procurement 
for many 
Mfg. Co 
ind tool buver 


ycars 





ais Packaged 


PIPE NIPPLES 


in standard 
cartons 


No Extra Cost 


— 


WELDED ond SEAMLESS STEEL 

WROUGHT IRON © ALUMINUM 

BRASS, COPPER, STAINLESS 
CHROME PLATED BRASS 


Stenderd « Extre Strong ¢ Double Extra Strong 


GAUGE SYPHONS © LONG SCREWS 
BUTT NIPPLES © TANK NIPPLES 
RIGHT ond LEFT NIPPLES 
VICTAULIC TYPE NIPPLES 


RADIANT HEAT BENDS 
PIPE BENDING 
te 6" Diameter 


Fibtsburgh NIPPLE WORKS, Inc. 


1485 SPRING GARDEN AVE riTTssvuRGcH t, PA 


No More Rummaging 
Through Stacks of Drills 


Sell it to industrial plants, herd 
wore stores, stock rooms. The en 
tire stock of drills con be seen 
ot ao glence. Comportments with 
rounded bottoms hold dozens of 
drills Huot’s built-in inventory 
system does away with cost sheets 

speeds up sales 1444" ton 
74" high, 7.4" deep. Hommerlin 
boked enamel finish over steel 
Dispensers for: Fractional, number and 
letter dGrilis, Write for catalog pages 


HUOT MANUFACTURING CO. 


551 Ne, Wheeler St St. Paul 4, Mina. 


23) 
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{ Herrisburg Stee! Corp 
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Tubing Created Inside Metal Sheet 
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UNNECESSARY FILES 


Forty per cent of the records kept 
by management are useless and can 
be destroyed, according to a New 
York management consultant, whose 
views are reported in American Ma 
chinist, McGraw-Hill publication. Busi 
ness is adding about 15 per cent a 
year to about one-and-one 
fourth trillion pieces of paper. Thirty 
per cent of the records could be stored 
in central and only 30 per 
cent need be in the office, according 


records 


archives 


to the report 
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‘op BRAZING 
WELDING 


Coll Your Distributor or Write to 


L. B. ALLEN CO., INC. 


6731 BRYN MAWR AVE 
CHICAGO 31 ILLINOIS 
®@ Sold thru Distributors 


@ Send tor Catalog 
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Travel in 1975: More Trucks, Helicopters 


How will America and its freigl miles an hour or more will be tion; fluid transportation for coal that 
us. Freight train speeds will had been powdered and mixed with 


travel in an atomic age? ume! 
transfer of coal gasses through 


be increased as the result of rail water; 
pipelines from hitherto inaccessible 


coal seams burning underground 
“This could happen within the 
Rates May Be Read justed next 20 years without benefit ot 


Mr. Bowditch said rate regulation itoms, smashed or otherwise,” he said 
problems would have to be re-exam He warned that by 1975 aton 
probably consist of regular o} ied carefully over the next 20 years. energy will not be available “as 
m of helicopters carrving id said it was possible that by 1975 ladies’ home companion but tl 
issengers at iblic would be willing to iccept Americans will have just 
hour nplete repeal” of present rate regu reap the benefits of atomic 
for Government such applications as_largé 
purposes and to _ plants, ships ind locomotive 


Increasingly by air and i 
private automobiles a1 railr i road improvements, particularly mn 


ding their own, according t ectronic devices. 
Bowditch, chair 
of the U.S. Chambe 


} t rad ] no 
most radical Change 


miles an 
Bowditch, who i hairma n, asking only 
board of C. H ragu n for safety 
made his predictio $a I I idequate SCTVICE enne : ~- 
the Ameri 90 Millien Jobs in 1975 
sport ‘ IB 1 Und » Mr. Bowditch made a number of 
oa urnes nderground ! other predictions on the general out 
res look for 1975. By then, he 


The Chamber of Commerce 
vy of Che population will hay 


| 
it also suggested the possibilit 
entirely new forms of trans by 40 million 

m. Among such development it work 


belt convevors to move coal and The move to the 
on, with indu 


with YU m 


mmmodities; mine-side genet be going tr 
where coal might be converted _ tinuing to dis] 
h 


tT tv for che iper transport New ng demand w 


( 


Hove your pick of 7,000-—thot's 
right, “seven thousand sizes 
RIGHT OFF THE SHELF! And 
that’s not all. We con give you 
speedy service on specials 
too ‘Don't’ turn down your 
customers’ inquiries on special 
items Turn them over to wus 
if it’s stainless, we con mok« 

We mill, drill, grind, top 

thread, heed, stomp and 
bend. We'll get off to a quick 
start from either a blueprint or 
sample 


Cars Still Predominant 


STOCK OR SPECIAL LOOK 
TO STAR FOR STAINLESS STEEL 
FASTENERS RIGHT OFF THE 
SHELF TO YOU 

Bolts and Cap Screws 

Socket, Set and Cap 

Nuts, Woshers 

Sheet Metal Screws 

Wood Screws 


stainless >» oo a 
fastenings <4 
88 Pha 


wir or phone for your copy of the new STAR catalog 


vie 645 Union Bivd., Paterson 2,N. 4. * ‘phone: Little Falls 4-2300 
Direct New York Telephone: Wisconsin 7-904! 


j 
Sox STAR STAINLESS SCREW CO. 
y2¢; 


~\ = 


MANUFACTURER'S REPRESENTATIVES: A Few Choice Territories Open. Inquiries Invited 
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steady, with more demand for pte- 
fabricated units, and bricklaying al- 
most a thing of the past : 

Color TV will have replaced almost 
all black-and-white sets 

Clothing will be lighter, yet warmer 

winter and cooler in summer, con- 

largely of synthetics 

will permit an auto 
family, with 
two 


r income 
almost every 
I owning 


Social Security Law Has Important Changes 


The new year and the April 15 
deadline for tax returns mark several 
important changes in the Social Se- 
curity Law affecting self-employed 
persons as well as salary and wage 
pe rsonnel. 

Among major changes are increased 
enefhits, extended coverage to groups 

it previously covered, increased earn- 

illowable without loss of benefits 

nd the introduction of the “disability 
individual will 
net income on 
ime time he files 

This report for 
ril 15, 1955, cov 


elf-empl ved 
1ue to report hi 
it the 


ez 
Phe 


nti 


up te 


Secu ' i ite 

Starting with 1955 the taxable 

increased to $4200. The same 
will ipply through 1959 

ire highlights of the 

ndment 

All beneficia who 

r survivors payments 

itomatic imecrease ef 

nth of September 


emain 


new 


were 


receiy 


GREATER PROFITS 
CLIPPER 


“Constant Consumer Demand 
‘No Factory Sales to Users 
/Nationally Advertised 
/Firm Resale Price Policy 
/ Highest Uniform Quality 


Sold ONLY 


Through Authorized Distributors iad 
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1954. This brought the current mini- 
mum up to $30 monthly and the 
maximum from $86 to $98.50. Under 
the increased taxable base starting im 
1955 ($4200), and a new benefit 
formula, the monthly payment will 
increase to d new minimum of 
$108.50 This new maximum can 
gradually be realized beginning in 
April 1956, but not before that date. 

2. The new law, effective January 
1, 1955, extends coverage for the first 
10,000,000 more people, in- 
countants, en- 


time to 
luding professional 
ineers, architects, farm operators and 
ld | farm work- 


dditional household and 


disabled 


dad under a 


Benefit rights of totally 
rsons are now preserve 
eliminates the period of 
total disability from the computation 
f the average monthly wage when the 

lual 5. No benefit 


ndiv dual 
during the 


inge which 


ittains age ¢ 
pa' ible however period 


disability prior to age ¢ 


+. All be 


nenhiciaries un I ig¢ é 
$1200 a vear, without 
effective in 55. Be 
excess ¢{ da 
f Social 


loss of benefits 


fore, earnings in 

nonth caused a deduct 
ritv for that month 
The ive at which ar ne 

monthly bens 


INN idual 
regard 
mings has 

effective 
tf particu- 
per- 
rk past the age 


recely 

s of the 
been reduced from 75 

th month Th har g 

lar I 


imount of 


yenent to many self mploved 
ons who ntimue w 


of 65 


Evans Made Director 
r. M. Evans. H. K 


president, has been 
of the Pittsburgh & 








PRESIDENT of Triangle I 
( I Kansas City, M I 


vs 
OS Ml 





“NATIONAL” 





NS, Kugged- Dependable 
=~ Block Sandon 





Curtis Representative 
Opens Florida Office 
ward A. Ti 


Curtis Pneumatx 
ff Curtis Mf 
st. Loui 


scher, Salt 


( 


ind l 1 
years Hi 
2444 M 


industrial 
number of 


vill be 


Electro Refractories 
Appoints Representative 


Refractories & \ 
uppointed Robert 
y its grinding wheel sal 

the State of Wis 

juarte rs in Milwaukee 
nected for 
ind di« 
pent four years with the 

W d War II, serving 


t in the European th 


some veal vith 
ind machine tor 


Kajon Mfg. Co. 
Opens New Plant 


kK Mfg. ¢ ha 


Machi 


l ind: 
m iIMGU 


National makes a complete 
line of portable sanders .. 

air or electric driven with 
either straight-line or orbital 
action. Their simple and 
rugged construction, illus- 
trated by the cut-away draw- 
ing of the Model 400, means 
long years of dependable oper- 
ation to the user and 
satished customers to the dis- 
tributor. Thousands of these 
machines are now being used 
in manufacturing and mainte- 
nance work. See how you can 
fit into National's distribution 
system in a profitable manner. 


W rite today 


Counter belanced 
cronkshoft 


Three prelubricated 
bal! bearings no 
other points of friction 


oO 
2) 


Completely sealed 
rubber housing 


Crankshoft assembly 
only moving pert 


SELL NATIONAL’S COMPLETE LINE... 


MODEL 300 


MODEL 600 


MODEL 500 





NATIONAL AIR SANDER, 


2820 AUBURN 


STREET, 


inc. 


ROCKFORD, ILLINOIS 
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Your Actions Now May Insure Prosperity 


production cutbacks and inemploy- 
ment 

4. Sales promotion—Efforts toward 
strengthening merchandising, advertis 
ing and selling programs, as well as 
adoption of changes in product-mix 
to meet changes in market demand, 
offer ways in which busin 
sales and resist cutback 
ind distribution. Intr 
products at attract 
prevent the depressiv« 
price « its 

5. Business 


the basi 


Do's and Don'ts Listed 
What st 
Mcrce 


th manu 


@ You'll find it a logical move to make Uni 
versal your source of supply for this standard 
line. Here's why—you get quick deliveries—you 
sell top quolity—you get full cooperation 

Big point in your favor—you are not required to 
carry stocks—simply shoot your orders to us and 
we will fill them with greatest speed. We corry 
the stocks, you sell—we both do well 


Note this we hove pre 
You can sell all industrial requirements—we offer 


pared a very simple di 
all types, plus pressure hose fittings 

tributor's price schedule 

Write for a copy of our Technical Data Bcok 


U-lil 


it's Kalamazoo punched 


and convenient 


UNIVERSAL metat HOSE co. 


2163 South Kedzie Ave Chicago 23, ill 
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needed plans for use not only in meet 
ing the next expected change in mar- 
ket conditions, but also in achieving 
the soundest long-run business policy 
Che next upward or downward change 
will not be the last. “Full-sequence” 


plans are not just better business the 


Don’t 


1. Don’t overlook the signifi 
of any multiple ordering among 
customers during the shortages 
the unhealthy effect on busi: 
itions if you multiple order 
Don’t let short-run considerat 
ruile you into overextending 

r customers 

3. Don’t rely on short-term finan 


TiC 


of your own business, except f 


minor peaks in working-capital need 


Don’t be tempted into any 


lebt financing, long 


ng 
ing 


when the longer viev 
juity financing 
+. Don’t be misled by the de 
f the boom-time inventory p1 
gnore the boomtime pitfalls of 
1 depreciation accounting 
current 
influences of chang 
bank credit outstanding 
economy; or the px 
irnings in rising interest 1 
it vour own busines 
im. Don’t mak 
itther thing 
things wil 
get that other bu 
will be 


hang 


substitute 
tim) rp 
optumism Or px 


g-term 


Triangle Conduit & Cable 

Adds Two Warehouses 
Conduit & Cable ( 
warehouses in Cle 


pa 


Texas to 
The Cleveland bran 
3540 Croton Ave., S.I 
warehouse will be at 
Sr 

Both will stock all ty; 
tube and plastic pipe 


nent announced 


ELL DUMORE 


Self-Contained Ai 

N bers l 

BR 

New Resistance Drilling 
Provides pletely aut 


Adjustable Stroke Control 


Select trok 


Allows 


; 
‘ 
I 


Air Feed Pressure Regulator 
; , e of 


“ 


Automatic Chip Clearance 


“ 


I 


win new customer 
too, with the Dumore 
This remarkable ¢t 
l ners to it down-tinn 
irtually eliminate drill break 
Dur 
listribution poli 


guarantce 


THE DUMORE COMPANY 


1321 Seventeenth Street * Racine, Wisconsin 
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After your prospect has been convinced by Dispray Apvertisinc, he still 
must take one giant step. He must act. A personalized mailing piece 
direct to his desk, in conjunction with a display campaign, is a powerful 
action getter. 
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NO.29 OF A SERIES 


NEWS, IDEAS AND INFORMATION 
OF INTEREST TO STARRETT DIS- 
TRIBUTORS AND THEIR SALESMEN 


THE L. S. STARRETT COMPANY + 


iM 


SALES LEADS 


SINCE 188O WORLD'S GREATEST TOOLMAKERS «¢ 





Starrett “LAST WO 


The World’s Most Popular And 
Widely Used Test Indicator 


Don’t OV erlook the sales pos- 


sibilities of Starrett “LAST 


WORD” Test Indicators. No 
toolmaker, machinist, set-up 
man or inspector considers his 
kit complete without one. Shops 
large and small need them in 
substantial quantities. 
sens.tive, accurate, compact, 
they are easy to set up, read and 
use can be mounted on 
height gages, surface gages or 


on the tool post or spindle of 


machine tools. Such features as 
reversible action, swiveling 
body, hard chrome plated con- 
universal or 


tact and 


point 
gooseneck shank contribute to 
their remarkable flexibility. 


the 
“LAST WORD” models and at- 


Get to know various 
tachments. Feature them in your 
advertising and displays. Talk 
them up at every opportunity. 


It will pay you handsomely in 


extra sales. 


MECHANICS HAND MEASURING TOOLS AND 
PRECISION INSTRUMENTS «+ DIAL INDICATORS 
STEEL TAPES - PRECISION GROUND FLAT STOCK 
HACKSAWS, BAND SAWS end BAND KNIVES 


ATHOL, MASS., U.S.A. 








GROUND FLAT 


More and more shops find that 
it pays to keep on hand an assort 
ment of Starrett Precision Ground 


Die Flat Stock. It's the fast, 


and 





GETTING YOUR SHARE OF 


STOCK SALES? 


easy, low cost way to make ma- 


chine and fixture parts, special 


tools, gages, stamps, dies, cutters, 
With the complete 
and 


templates, etc 


Starrett line of air, oil, oil 
water and water hardening types, 
you can offer 4 types and 295 sizes 
to meet every requirement all 
precision ground to Starrett stand 
ards of accuracy 

Be sure your customers have 
copies of the folder and wall chart 
which give complete size and heat 


And don't 
Starrett 


treatment information 
forget to tie in sales of 


Band Saws 














$i 
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cum 


me $20 tor lodging 


plus $10 for gas and oi! 
plus $15 tor meal 


five and one-half — comes to 


0 tor new tackle 


de that b 


tly $10 per pound 








Wright Hoists 


Easy to Sell 
WRIGHT Safeways! 


Right for 
rigging and 
maintenance work 


lame 


— ——_—_ 
Ton Capacity 


Min. Distance 
between hooks 
——— + 

Standard Lift 


Net Weight Lbs. 


a Rigger's Hoist - | 


} 4 ’ 


Non-Fouling Hand Chain Guide - P: 


Load Chain Guide -S 
Load Wheel: \! 
Fert re 


idler Sheaves - H 


pocket 
Top Hook + N 


mn 4-tor nd sn 


— 


. 





SPECIFICATIONS 


ton and larger, alloy steel 


Top Yoke - 5 
casting 
Hoist Frame - 
of shock 
Driving Spindle - Nickel-chrome-molyb 
denum Machine-cut teeth 
Operates on heavy-duty roller bearings 
No cantilever loading 

Load Brake - Weston type with uniform 
composition lining; silent, sturdy, and 
de pe ndable. 

Gear Train - Center planetary system 
using modified involute stub tooth form 
with all gear teeth generated from solid 
steel blanks 

Internal Gear - Nickel-chrome-molyb 
denum alloy with machine-cut 
teeth. Heat-treated and secured to frame 
by means of projection-welding 

Gears and Pinions - Nickel-chrome- 
molybdenum alloy steel with machine- 
cut teeth. Heat-treated and mounted on 
y-duty roller bearings 

Gear and Pinion Shofts - Stationarily 
mounted alloy steel, surface-hardened 
and ground. 

Pinion Cage - Ferrous alloy, is a spline 
fit to the load wheel shaft. 

Bottom Hook + Nickel-chrome-molybde- 
num alloy steel, swivels. Operates on a 
Timken thrust bearing. Has wide throat 


sections 


Two drawn steel 
resistant steel 


alloy steel 


steel 


heavy 





opening, will open before 
Lubrication +- The g 
in an oil-tight chamber 
lubricated for life are su 


ir train is enclosed 
hose par 
ipplied fron 


st should operat: 


s not 
the 

central oil pool The he 

for ye with ther 

the replenishing of 

oiler. 


irs no ter ion « 
. . 


use of 
WRIGHT 


’ 
tree lile 


e Simplicity of design and the 
improved materials insures the 
SAFEWAY HOISTS’ longer, troubl 
One of the important reasons 
longer useful life expectancy is the 
enclosing of all the vulnerable parts of 
WRIGHT SAFEWAY HOISTS in heavy 
housings 


for t 


, steel 


This sealed construction makes WRIGHT 
SAFEWAY HOISTS adaptable to practically 
all industrial requirements. They are 
suitable for either indoor or outdoor 
service under many varied 
conditions. Cement mills and foundries, 
for example, operate under excessively 
dusty conditions, yet WRIGHT SAFEWAY 
HOISTS can be used effectively in them 
Heat-treating rooms with their high 
temperatures, industries with cold or wet 
exposures, will find the WRIGHT SAFEWAY 
line has been built to do a job under the 
toughest atmospheric and operating 
conditions 


operating 


Interesting new literature on request 


Wright Hoist Division 
AMERICAN CHAIN & CABLE 





